OUTHERN PASS IT ON! 
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WHY BUY TWO wc. ONE WILL DO? 





Perfect Circle’s 2 in 1 Chrome 
Piston Ring Set is actually two > : a 


sets in one because each set  —— - 
’ i ’ j 
es 


contains: F * ’ ee 
(| # , 
j é 1 j 2 j 
: \ ’ Pa 
NORMAL PRESSURE spring for HiPRESSURE spring for badly ; ) « ; 
rebored and slightly worn worn engines and known oil . << 


engines. Spring ends are plain. pumpers. Spring ends notched. 










3 
> 


~~ 
= 

/~ 
( 





At last! . . . it’s no longer necessary to switch between 
“severe’’ and “normal” piston ring sets . . . because in 
Perfect Circle’s 2-in-1 Chrome Piston Ring Set two 
expander springs are packed with each Chrome Oil 
Stopper—a NORMAL PRESSURE spring for use in rebored 
and slightly worn engines, and a HiPRESSURE spring 
for badly worn engines and knwwn oil pumpers! 


Plated with Solid Chrome 


What's more, Perfect Circle’s solid chrome plating on 
the top compression ring and the steel rails of the oil 
ring assures more than twice the life of pistons, cylin- 
ders and rings. 


Whether cylinders are slightly or badly worn, tapered 
or straight, round or out-of-round, the 2-in-1 Set 
delivers new oil economy and sustained power for 
thousands of extra miles. 


Perfect Circle 


Perfect Circle Corporation, Hagerstown, Ind. 


Now! Easiest to (Ise..Easiest to Sell 








EXCLUSIVE NEW FORMULA! 
VENUS® (the Body Beautiful) CAR F{NISH 


CONTAINS FOR-SIL—The Greatest Development Since S$’ icones 





Here’s a famous name in car beauty that’s se 
chalk up new sales records. VENUS gives you more ” 
sell and more profit—it gives your customers mo ~ 
results. The new VENUS formula cleans and waxes i 
one easy operation—it’s the easiest-to-use of any 
your customers have ever tried. And most important 
of all—a VENUS waxing lasts for months, because of 
the exclusive VENUS wax-fortified formula. 


See your WHIZ jobber today! 





























Ask your jobber for Wiz 
car beauty products. If he 
cannot supply you, ask him 
to stock them for you. 


Fast Selling CLEANER and WAX Combination! | 
LUSTERIZE° AUTO BEAUTY KIT 


This exclusive Wu1z package is a big profit maker— 
LUSTERIZE LIQUID CLEANER and the great new LUs- 
TERIZE WAX with SILICONES—packed in a colorful 
display carton. LUSTERIZE ‘‘WIPE-ON”’ WAX needs no 
rubbing, no buffing! Special combination value re- 
tails at $1.69! 


SOUTHERN AUTOMOTIVE JOURNAL is published monthly by W. R. C. Smith Publishing Co.. Marietta, Ga., and Atlanta, Ga., 
Subscription rates, United States and Possessions, $1.00 for one year; Canada anJ Foreign Countries, $1000 per year 
Entered as second class matter at the Post Office, Marietta, Ga., under Act of March 3, 1879 


Volume 31 Number 7 









7s FORM-A'GASKET 


Form-A-Gasket No. 1, 
Fast Drying Paste... Hard Setting 


* Form-A-Gasket No. 2, 
Non-Hardening Paste... Stays Pliable 


| © Aviation Form-A-Gasket No. 3, 
Brushable...Remains Tacky 


If It’s Assembled 
With Form-A-Gasket, 
It’s Leakproof! 


' AVIATIORN_ 
FORM A GASKE 


- Liquid) 


—$—$$ 


PERMATEX COMPANY, INC., BROOKLYN 35, N. Y. 
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Remember...You can get > 


NORMAN VALUE 


7 in Cutting Tools, too! | 


...and you can get delivery right now! 


No. 1040 Hand Top. 
— Teper — 
Bottoming. 
No. 1728 High Speed 
Stee! Adjustable Reamer. 


Bmplete Jobber's Assort- 
ment, with glass-covered metal 
display case 


In addition to the world’s most complete line of 

quality automotive service machines .. . Van 

Norman also gives you the most complete line of 

quality cutting tools for cars, trucks and tractors. 

Drills, reamers, taps and dies. Individual pieces 

or complete sets. Delivery now. See your jobber 

or write Van Norman Co., Springfield 7, Mass. vote. 412 Siver & 


2%" shonks, 4" in 
diometer 


0. 36 Stondard Top 
and Die Set. 


No. 1330 Jobbers Length 
High Speed Straight Shank No. SHD Set of High 
No. 1266 Hexogon Re- Speed Jobbers Length 
threading Die, used with open Drills, in indexed Metol 
end or socket wrench. 
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OU, From THES TART 


Crude oil from the Bradford district of Pennsylvania is known the world 
over for its excellent lubrication quality! It’s the costliest, toughest, 
oiliest, most heat-and-wear-resistant crude in the world. And every drop 


of Veedol Oil is refined from this superb crude. 


For cars and truacks—VEEDOL, “The World’s Most Famous Motor Oil,” 
contains an ingredient that cuts down gummy carbon deposits . . . keeps 
rings free . . . compression high . . . reduces corrosive acids that attack 
bearings and other vital engine parts and actually keeps motors cleaner, 
cooler and smoother-running. Veedol’s excellent quality assures effective 
lubrication at any engine speed or temperature. 


For farm tractors—VEEDOL TRACTOR OIL gives a full 150-hour 
service in gasoline-fueled tractors . . . cuts oil consumption in all tractors, 
regardless of fuel used. Veedol is nationally known and accepted among 
tractor owners for its amazing endurance, outstanding lubrication effi- 





ciency and 100% Bradford-Pennsylvania quality. 


Dealers who sell VEEDOL will tell you it’s the kind of product that 

brings your customers back, PROTECTING your business with those 

all-important repeat sales that make it so much more profitable and 

secure! Veedol Oils and Greases are sold through independent distributors 
. write for information today! 





TIDE WATER ASSOCIATED OIL COMPANY 
New York Tulsa San Francisco 
*Atlanta, Rhodes-Haverty Bldg. *Tulsa, Thompson Bldg. 








TIDE WATER 
s= ASSOCIATED 
OIL COMPANY 











Tulsa Son Francisco 
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op New 





ENGINEERS 
3/8” x 7/16" 


15° SHORT BOX 
3/8” x 7/16" 





TAPPET 
7/16" x 1/2” 


COMBINATION @ 
3/e*x 3/87 A 





RATCHET 
3/8” DRIVE 








SOCKET 
7/16" 
1/2” DRIVE 








Bnildin wrencues 





You'll breeze through the toughest nut-turning jobs 
with New Britain Wrenches . . . because these famous, 
power-packed Tools were designed by mechanics for 
mechanics! Precision milled heads slip on easily for 
New Britain's “sweet fit on the nut”. Beneath that 
beautiful, triple-plated chrome finish is a brawny, 
rugged backbone of the finest alloy steel, scientifically 
heat treated to the ultimate in strength and durability. 
One “feel” of the long reaching, slim balance of these 
great Wrenches and you'll get the thrill—and thrift— 
of dependable Tools that will serve you well for 


years. Just compare New Britain’s attractive prices! 


Your jobber has New Britain in Open End, Tappet, 
Box and Combination Wrenches in a complete range 
of styles and sizes, plus many handy Wrench Sets 
ready for you. In fact, whenever you need any tool, 
the brilliant New Britain Line is as near as a phone 
call to your Jobber! The New Britain Machine Co., 


New Britain, Conn. 


GREATER STRENGTH © BETTER FIT 
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“The Auto-lite Spark Plug line with an out- 
standing sales leader like the famous Auto- 
Lite Resistor Spark Plug is the best bet we 
have to offer our dealers. Auto-Lite sales 
have climbed steadily over last year and 
they're still going up . . . it's o great line 
for building profits!” 


O24, MHA 


TREASURER 
R. |, MITCHELL, INC 
AUBURN, MAINE 


“Out here on the coast, we realized 
ago the advantages of the Auto-Lite 
Plug line. Where else can we get a 


on to our dealers? Auto-Lite is showing 
how to make real profit.” 


PRESIDENT 
HENDERSON BROS. 
SACRAMENTO, CALIFORNIA 


FROM MAINE 70 CALIPORMIA JOBBGERS ARE SAVING? 


Wen the chy ne down 


AUTO-LITE eM 


LCase Avroe-Life You'll find it pays to be an Auto-Lite Registered 


. Service Dealer (RSD) . pays in sales... in 

th, Y/ m volume ... in maximum 1 profit. Only Auto-Lite 

WES YOU e OV Y nal, big-time gives you a complete spark plug line—the Stand- 

and television “Suspense!” ard Spark Plug, ignition engineered to give 

COMP “gp he ad shows —- colorful national ads unbeatable performance . . . the Transport 

in America’s leading publica- Spark Plug for lowest cost per mile of spark 

tions — exclusive AAA tie-in — plug operation in heavy-duty service . . . the 

pen blir coast to coast highway signs — Resistor Spark Plug with new advantages. 

e big, ready-made market of Capitalize on this profit-making deal that only 

MIAnUum $4 sto 24 er equipped dE 2 Auto-Lite offers. See your jobber or write to 
e pete ese setecsas THE ELECTRIC AUTO-LITE COMPANY 


needed te draw new cus- Toledo 1, Ohio Merchandising Division Toronto, Ontario 
tomers in—make 'em buy. 3 


AUTO-LITE 


SPARK PLUGS 


Auto-Lite Spark Plugs—Patented U.S.A. é ‘ " 
RESISTOR STANDARD TRANSPORT 





qr¥ 


ogee —— 


— J L 





RINGS—Heavy duty rolled steel 
welded and tested 


CAVITATION CHAMBER—An 
exclusive feature that provides perma- 
nent separation of air from fluid 
CAVITATION VALVE— Regulates 
flow of fluid to cavitation chamber on 
compression stroke 
CAP—Electronically welded to tube 
for maximum strength 
CAVITATION CHAMBER RE- 
TURN VALVE —Instantly returns fluid 
to pressure chamber on rebound stroke 
EXTREMELY LARGE PISTON— 
230% more area. Added holding 
power under any road condition 


- REBOUND VALVES— Accurately 


control flow of fluid through piston on 
rapid rebound strokes 
COMPRESSION VALVES—Accu- 


rately control flow of fluid through 
piston on rapid compression strokes 
PISTON LAMINATION—Controls 
flow of fluid around piston on low pres- 
sure strokes in either direction 


THERMO RING—Thermostatically 
provides proper fluid flow under all 
temperature conditions 


TUBING —Precision finish. 50% heav- 
ier Wall Thickness 


SHAFT— Special hardened steel. 
Satin smooth finish. 


OVERSIZE Oll CHAMBER — Contains 
high grode hydraulic fluid. Faster cool- 
ing. Permanently sealed 


SYNTHETIC RUBBER BELLOWS— 
Rattle proof, long-lived shoft protec 
tion. 


SHAFT BEARINGS—Two instead 


of usuvol one beoring surface 


PACKING WASHERS — Our special 


compounded formula precision cut 


EXCLUSIVE REVERSED METHOD 
of mounting in conjunction with baffle, 
eliminates emulsion. 


GUARANTEED 
1 YEAR 


OR 15,000 
MILES 


In HE fle 


gouue MBUS 


The Columbus Shock Absorber is the 
only completely different shock ab- 
sorber on the market. 


It carries a longer guarantee and is 
built to outlast the car by one of the 
nation’s most highly respected pro- 
ducers of precision products. 


Exhaustive tests prove it will outper- 
form all conventional types. 


One competitively priced model serves 
both standard and heavy duty service 
requirements. 


Approximately 50% less inventory is 
required for full coverage. 


No modification is 
required when re. 
placing other 
makes of direct 
action shock 


obsorbers. 


Manufactured by Heckethorn Mfg. & Supply Co., LITTLETON, COLORADO 
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When a carburetor 


conks out in 
Coyote 


... Julius Ferran of Coyote, New Mexico 


can save the customer a heap of waiting time! 


“Being able to repair all types of carburetors right 
away is a good business builder in country like this, 
where rebuilders are few and far between,” says Mr. 
Ferran, “I’ve been able to help many customers out of 
a tight spot with my rebuilding department.” 








save on gas 


“Even though I rebuilt carburetors before, I find that 
using the new Fingertip System has cut my bench time 
approximately in half.” Mr. Ferran reports, “The 
step-by-step instructions on disassembling and assem- 
bling all types of carburetors are a big help.” 


By building a “rep” as a carburetor expert, you attract more 
carburetor jobs; more tune-ups too. And when you turn out 
a rebuilt yourself, you can stake your reputation on it be- 
cause you know you replaced all the parts that wear with 
brand new parts. Find out how you can qualify as a full- 
fledged carburetor repair man and rebuilder in one week’s 
time, with the help of this revolutionary new system. Take 
the first step now. Write today for more information. 
HYGRADE PRODUCTS DIVISION, Standard Motor Products, Inc., 
35-35 35th Street, Long Island City 1, New York. 


ee | HYGRADE 


on 
569 ve complete ! 


Includes the priceless Hygrade Manual, as- 
sortment of 20 kits to repair all Chevvy, 
Plymouth, Ford carburetors; all the tools and 
equipment you need; cabinet; a continuing 
bulletin service; metal signs, outdoor banner, 
ete. (This outfit is worth over $100.00.) 








FINGERTIP SYSTEM 
OF CARBURETOR REBUILDING 
by the makers of Blue Streak Ignition Products 
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ANOTHER MOOG FiRs 


>. HAVING OVERLOAD PROBLEMS ON 
_LATE MODEL PASSENGER CARS? 


NEW SPECIAL DESIGN 


2-STAGE REAR SPRINGS 


ie 
for all late model passenger cars 
equipped with rear leaf springs... 


MUST BE INSTALLED IN PAIRS 


These Moog 2-stage springs will give approximately the same ride as the regular 
springs when car is unloaded. They will give overload capacity up to about 500 pounds. 
If more than 500 pounds are to be added, include complete information with your order 
and extra leaves can be added to the design. 


TO ORDER THIS SPECIAL DESIGN ADD HERE'S WHAT THIS SPRING WILL DO: 
LETTER “‘S"’ to regular Moog Spring Number . Maintain rear end height 


Here are a few of the more popular designs: . Stabilize front end alignment 
21-163S — 1940-51 Chevrolet 3. Improve ride 
42-169S — 1949-50 Fords . Excellent for taxis with 
66-101S — 1949-50-51 Mercury variable loads 
78-247S & 78-333S — Chrysler, Desoto, . Ideal for rough driving 
Dodge, Plymouth (see Moog conditions 
catalog for years and models.) 





MOOG INDUSTRIES, INC., ST. LOUIS 14, MO. 


15OMs : 
ST. LOUIS SPRING COMPANY 
MOOG PISTON RING COMPANY 
MOOG COli ACTION PARTS CO. 


GET IT FROM YOUR JOBBER 
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You can 
depend on the 
lines in this 


folder... 


and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 


automotive sales service in the South. 
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MOUNTAIN TOPPERS 
MUST HAVE TIP-TOP TACKLE \\ 


No seasoned mountain climber would dream of 
trusting his neck to anything less than the finest 
of equipment. He knows how easily a faulty rope 
or a broken alpenstock could spell disaster. 

The seasoned mechanic is equally particular 
about his tools. He wouldn't think of risking his 
reputation—or his hands—with a second rate 
wrench. That is why you'll see Bonney Wrenches 
in the kits of so many first class mechanics. 


. oceania a 
This is one of a series of spirited sporting scenes (in full color, without advertising) available on request. Wriie for your free set today. 


“CHEAP TOOLS ARE FOR CHUMPS”. So says the good 
mechanic. And the best recommendation for Bonney 
Wrenches is the kind of men who use them. As thousands 

of good mechanics can testify, for lightness, strength, 


balance and precision, you can’t beat a Bonney. 


BONNEY FORGE & TOOL WORKS, ALLENTOWN, PENNSYLVANIA 








IT’S THE KEY 
TO BIGGER 
AND BETTER SALES BENIUM® Heat-resisting material is 


the secret ingredient developed by the 

Marshall-Eclipse Division of Bendix 

‘ ° . : d used exclusively in Eclipse brak 
Benivum is the key to bigger sales and added profits because it Tides anf feces Goals Seda 


a$sures greater customer satisfaction. It’s true, Bendix Eclipse 





Brake Linings and Blocks are favorites with users everywhere, 
due to the cool, smooth stopping characteristics and extra road 
life in every installation. Satisfied customers mean good business. 
So, don’t forget to check on Benium. Better still, do it now— 


stock up on these two great Bendix Eclipse products today. 


Eclipse 


Brake Linings and Blocks 
PRODUCTS OF “Bendix : 
Greatest Name in Braking! >*% 





‘ ft Stops 
MARSHALL-ECLIPSE DIVISION OF = : ," | You Cold / 


TROY, NEW YORK 





AVIATION COmPORATION 








Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 
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Chiabltz Cojo 


~ KEEPS OLDSMOBILE ROCKETING AHEAD 


Quality is never a matter of luck. Consistent quality 
d¢mands a system of rigid, exacting controls. Oldsmobile 
recognized this fact years ago and was one of the pioneers 
in the development of a Quality Control Program. Since 
that time, this program has been expanded to every 
phase of the Oldsmobile operation. The quality of every 
part that Oldsmobile manufactures — from “Rocket” 
emblem to “Rocket” Engine—must meet precision 
standards. That’s why Oldsmobile quality is consistently 
high. That’s why Oldsmobile dealers are continuing to 
rocket ahead with Oldsmobile. They all know that it’s 





smart to sell a quality product—smart to be with Olds! 


This — is checking contour and alignment of a brand 
new Body by Fisher for the new Super “88” Oldsmobile. 


Paint thickness test under Quality Control. This brand new 
magnetic-type gage is accurate to 1/100,000th of an inch 


PRODUCT OF GENERAL MOTORS 


Controls on controls! Here an Oldsmobile technician checks 
master gages which are used in setting production gages. 
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THE COMPLETE LINE— 


MORE THAN 7000 ITEMS 
Engine Bearings (Main, Connecting Rod and Camshaft) 
F £ D E R A L - M ©) G U L Sy i R V j C é , Bushings , Connecting Rod Service—Reconditioned 


(Division of Federal-Mogul Corporation) Connecting Rods, Rebabbitted Connecting Rods , 
Connecting Rod Bolts and Nuts , V-Seam Piston Pin 


DETROIT 13, MICHIGAN Bushings , Shims and Shim Stock 
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4 out oF 5 
CARS ARE CASCO 
LIGHTER EQUIPPED 


THE ONLY 
LIGHTER WITH AN 


iMuminated , 
WELL. \ 


DELUXE 
ALL-WEATHER 


CASCO 
VISORS 


One model fits 90% of all cars! You keep inventory low — 
volume high! Aero-aluminum finished in pearl grey ham- 
merloid enamel . . . beautiful*chrome brackets and trim. 
Easily installed with screwdriver and can be painted to 
match car color. List Price . . . $23.00 Order *V-15 


QUIET, DEPENDABLE 


CASCO "Siecee FANS 


These 2 speed, 6” fans have chrome 

plated metal trim and swivel arm. The 

bakelite motor case is die cast and hos 

@ universal mounting bracket. Order +F-51 
List Price . $8.40 


FAN REPLACEMENT ASSEMBLY 
Good profit item. The Casco Hub Assembly 
replaces worn out 6” fans of any make. 
6 hub assemblies to a merchandising pack- 
age—each 3 are mounted on a self- ing 
display card! Order +F-14-List Price. $2.00 


New! Glamorous! 
“MANHATTAN GIRL” 


Steering Wheel SPINNERS 
Exclusive, full-color Kodachrome re- 
productions of glamorous goals thot 
your customers will really whistle at. 
Order #1100 — Assortment of 3 
eoch of 4 Poses.List Price . . . $1.65 


Powerful inner-CONTROLLED 
CASCO SPOTLIGHTS 


Precision-built, heavily chromed, pow- 
erful sealed-beam light. Choice of 
Thru-The-Post or Thru-The-Door 
mounting. 


Junior Model— Order #$35 (Thru-The-Door) 
Order #5 40 (Thru-The-Post) List Price .. . $17.50 


Standard Model—Order #5 41 (Thru-The-Post Only) 
List Price .. . $18.00 


SMART, NEW, 


Lucile 
ILLUMINATED 
FENDER GUIDE 


Universe! Thru - The - Fender movnt- 
ing. Fully adjustable for all cars. 
Light in mounting bose, illuminotes 
full length of rod. Extra brilliant 
at top. Order #A71 

Display card FREE with each 6. 


List Price . . . $2.80 





CASCO 


Southeast Repr: LAWRENCE M. HIRSIG & CO., 
201 Hildebrandt Bidg., Jacksonville 2, Fla. 


Southwest Repr: HIRSIG-FRAZIER COMPANY 
Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 





For details wire collect to.. oN 


NOW YOU CAN GET IN THE 
PROFITABLE REPLACEMENT 
RADIATOR HOSE BUSINESS! 


Wei 


t 
move eat 
yto 


j 


Ze a Gea 
an wy 

pe 
Ti - =! 


tarr 4 pieces toa 


yp) 


27 DOLLAR INVENTORY FITS ALL CARS—Every 1936-51 


m= 
r\ 
Woy) 


appr 


q 
you no longer ne? 


se 141 pieces NO MECHANICAL ABILITY—NO SPECIAL TOOLS ore re 


= 
J» * 
on 
-> 
GS 
~ 
7 
a 
> 
~~ 
~ 


«— 2 
Ie ae 
- 

met, 


rhe 
gor 100% servic? 

> 

MEMAS 

4 4 


5-MINUTE INSTALLATION 


REALLY FLEXIBLE 
os ble H N 


oo oe ee SeKK 


tos om Cla ~ 4 oa 
Americas Hnest Automotive Hese  excgens sarETY REQUIREMENTS BY 400% 
LOS ANGELES t 25th Street A ff F 


CHICAGO 50 West ; treet 
DEPENDABLE SOURCE OF SUPPLY FROM A FAMOUS MANUFACTURER 


In the Indianapolis Memorial Day Classic, more cars tsed Voit Flexible Hose than any 


other brand (3 out of 5 winners...16 out of 33 qualifiers). There were NO failures 


of Voit Hose... but there were 2 of ordinary hose during the 500-mile grind 
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D. A. JOHNSON 


M.D. TAYLOR 


GORDON S. DAVIS 


Wy 


JOHN M. CARTER 


ie amswenod yen 


when Prest-O-Lite asked if we wanted to 
make more money in the battery business 
by selling more batteries, especially the 
premium-type. And we’re doing just that 

. . making more money, selling more 
premium-type batteries.” 


WILSON MOTOR PARTS 


(O#A - CAROLINA 


PARTNER 


'— OMsweod yeu 


to Prest-O-Lite when they offered a 
protected battery territory. Now we’re 
doing a really big battery sales volume 


. selling both dealers and jobbers.” 


TAYLOR,PARTS & SUPPLY CO. 
NDALU ALABAMA 


yy, “i eeler— 


"E amswenode yer 


and we got the aggressive field sales support 
of trained Prest-O-Lite men . . . enough 
support to build a big battery sales volume 
in our territory quickly.” 


DAVIS BRAKE . 


~ PHILADELRHI 
Ga PRESIDENT 


| amhwenod yen 


and found that the Prest-O-Lite Hi-Level 
Battery, backed by proven advertising, sales 
promotion, and merchandising, has terrific 
dealer and consumer acceptance.” 


CARTER AUTO SUPPLY 


SbF DALLAS, BA 


Owner 





“? 
$ 


COLLECT ToQAy / 














DOMESTIC SERVICE INTERNATIONAL SERVICE \ 
Check the class of service desired; 1 Check the class of service desired ; 
otherwise this message will be 
sent at the full rate 


otherwise this message will be 


sent as a full rate telegram 
FULL LETTER 
TeLeGeam | | SERIAL I N | O N RATE TELEGRAM ] 
VICTORY sHiP 
“ern m LETTER RADIOGRAM) 


DAY 
7 LETTER LETTER W. P. MARSHALL. Presivent 
CHARGE TO THE ACCOUNT OF 









































TIME FILED 





NO. WDS.-CL. OF SVC. PD. OR COLL CASH NO 


























Send the following message, subject to the terms on back hereof, which are hereby agreed to 


SALES DEPARTMENT 
PREST-O-LITE BATTERY CO., INC. 
TOLEDO 1, OHIO 


AT NO OBLIGATIGN, SEND ME DETAILS. 


YOUR NAME 








COMPANY 
ADDRESS 








| @ the collect wire? 


theres no 
‘ obligation f 


it will pay you 
to tind out about 
° the Presto-lite plan. 


... needs water only 3 times a year 
in normal car use ! 





COLE-HERSEE 


A NAME BUILT ON QUALITY 


ate. Gaeen- o9°** 


ro a) ye : 


ty “FO! 





NO. 5558 BAT HANDLE FLAP-LOCK TRAILER 
TOGGLE SWITCH CONNECTOR NO. 9097 DOOR SWITCH 


NO. 5007 HEAVY DUTY SWITCH 78 COMBINATION HEADLIGHT 
& RHEOSTAT SWITCH NO. 6893 HEATER SWITCH 


NO. 5053 FUSED PUSH-PULL SWITCH NO. 8299 AUXILIARY SWITCH PANEL NO. 7077 UNIVERSAL 
DEPRESSING SWITCH 


Se ee 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1951 





Ying on any kind of Servi? 


.»eand there’s a BLACKHAWK 
Jack for the job! 


Ly 
| 








fast wheel 
service 


“LIFT-POST”’ 


raises deep skirted 


ASY EF Build friends 
(X and extra in- 
come... Sell 

these de pe nd 
able passen- 
ger car jacks. 








curb 


or road aii 


fenders and bodies 





ABOVE the wheel 
for unobstructed 


action! 


5-17 Lift-Post 








service 


The “‘best buy’’ 
in hydraulic curb 
jacks is a Black- 
hawk! A stand- 
up safety handle 
detaches for cycle 


service, 


$-17 and S-23 











service 


Get equipped to 
handle the profit- 
able truck trade! 
Use Blackhawk 
Hand Jacks—the 
kind fleet opera- 
tors themselves 
prefer. 


Models 3 to 100 tons 





a5 


Buy the best — Buy Blackhawk 


Hydraulic Jacks from your Blackhawk Jobber! 





repair 
work 


Ask for the 4- 
ton 8-4... 
the “‘greatest 
name” in serv- 
ice jacks! 








A Product of Blackhawk Mfg. Co., Dept. 471, Milwaukee 1, Wis. 


BLACKHAWK 





J-18 
Bumper Jack 


World’s Largest Maker of Hydraulic Service Equipment © Wrench Specialists 
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| Giune h Customers Needs. 


—and hell keep coming to you” 


Says Stan 


Reading time: 1 minute, 43 seconds 


It was strictly a one-horse 
operation that set Stan on the 
road to success in the automo- 
bile business. At 13 he was 
forced by family circumstances 
to quit school and run the 
family farm. 

““We had 140 acres of farm 
land, but only one horse and very little farm machinery,” 
Stan recalls. “Our farm neighbors were better fixed in 
every way. But I had something they wanted and needed. 
I liked working on automobiles and got to be pretty good 
at it. I found that I could trade work on their cars for use 
of their farm machinery. They liked my work, kept giving 
me more jobs. It wasn’t long before our farm was as well 
stocked and equipped as any in that area. 

*“Those farmers were my first customers. I discovered 
right theft that when you serve the customer's needs, he'll 
keep coming to you — and send other customers, too.” 


Stan discovered also that his real interest was auto- 
mobiles, not farming. A drought hastened his decision to 


quit the plow. At 19 he acquired a part ownership of a 
repair shop. Then a dealer in a larger city persuaded Stan 
to become his service manager. His success there won him 
a place with a still larger concern. Soon he: had saved 
enough to have a body repair shop of his own. His 
progress stamped him as a sound, resourceful business man. 


Stan’s thoughts were turning to an automobile dealer- 
ship of his own and, being a veteran service 
man, he was thoroughly familiar with the 
value in automobiles engineered and built 
by Chrysler. 
Stan’s eagerness to accept greater responsi- 
bility, and his proved ability to manage, 
impressed Chrysler executives. He was chosen 
as best qualified for a Chrysler-Plymouth 
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franchise in a growing section of a midwestern city in 1945. 


Stan is moving ahead. He has built a new, modern sales 
and service building. Recently he won Chrysler's Service 
Medal of Merit award, the first in his district. 


“*Selling and servicing automobiles is a good business, 
says Stan. “You are dealing in something that so many 
people want, need and enjoy. If you serve them well, you 
are on the road to success. The opportunities today are 
greater than ever before.” 


Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 


Chrysler Corporation 
PLYMOUTH * DODGE © DE SOTO © CHRYSLER © DODGE "‘Job-Roted"’ TRUCKS 
Fine Cars of Great Valve 
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Winner Praises Job Done by “Official 
Welding and Charging Service”. ..... 


»EED MERCHANT Lee Wallard piloted Commenting on the two Marquette 
Si. Belanger Special ata record-smash- welding jobs that helped to get his car 
ing average speed of 126.244 miles-per- ready for the big race, Wallard said: 
hour to win the 35th annual 500-Mile “I have complete confidence in welds 
Memorial Day race at the Indianapolis made with Marquette equipment. If I 
Speedway. In spite of the fact that he didn’t, I'd check out of the races. Too 
set the hottest pace in “500” history, much depends upon having the welds 
Wallard had to make only one pit stop. _ hold for me to take any chances.” 


Say About Marquette ys a) 
Here are some of the compli- > li/alee 1 


ments paid to Marquette weld- 
ing and battery charging 
equipment by other drivers 
who finished * ‘in the money” 
in this year’s 500-Mile Race. 
“Marquette welding equipment 
must be the best in the world. 
It does the best work I’ve ever 
seen. 

Mike Nazaruk . . . 2nd Place 


“Marquette equipment really 

t us in the race here at 
Indianapolis. Your boys turned 
@ut some quick work for us, 
and the welding wassthe finest 
Pye ever seen.” 


Jack McGrath . . . 3rd Place 


“The fast, efficient work Mar- 
Pan welders and battery 





rgers are doing here at 
Speedway isn't anything 
gew to me. We know from 
long experience that your 
equipment is the finest.” 
Henry Banks, 1950 A.A.A. 
Champion . . . 4th Place 


“Seeing your welding shop in 
ration gives me new con- 
ers. I know I don’t have 
© worry about getting a weld 
done right when Marquetie 
uipment is here, to take care 
the trouble.’ 


Bobby Ball. . . 5th Place 
“Marquette welding equip- 
ment did such a good jc job for 
us during the trials that we 
Would have been lost without 
your help.” 

Carl Forberg . . . 7th Place 


“The welding job you did for 
us during the race made it 
possible to wind up in 8th 
place. After seeing what Mar- 
uette welding equipment has 
_— here, I'm convinced no 
job is too tough for it. We cer- 
tainly appreciate what you've 
done for us.” 


Duane Carter . . . 8th Place 


“Marquette welding equip- 

ment and battery chargers get WINNERS OF MARQUETTE ESTIMATING CONTEST 

our nomination as the racing 

man’s ‘best friend’.” CLOCKS: L. A. Burton, Tempe Fla. J. E. Louderman, f= my, ~y™ 
Ellis C. Conger, Albany, Ga. 7e0. ordon, Jefferson City, Mo. 

Duke Nalon . . . 10th Place Edw. A. Klein, Scranton, Pa, Scott Mikkelsen, Longview, Wash. John E. Sphar, Casstown, Obi 

R. B. Ritchie, Chester, S. c Gabine Juarez, Harlingen, Tex. Marvin O'Neil, Drayton Plains, Mic. 

A. J. Springer, Hanover, Pa. George B. Sanford, Knoxville, Tenn. 

A. C. Rios, Tampa, Fla. ae darold Fox, Me Pleasant, Mic», 

Weston D. Hughes, Forest City, lowa UGHTERS: J. Zdrykowski, Saginaw, Mich. 

Max ¢ ole, Santa Ana, Calif. Kermit Hultgren, Stromsburg, Neb. Fone E. Thompson, Hannibal, Mo, 

William E. Pyron, Eden, Idaho J. B. Midulla, Tampa, Fila. aR Lycka, Saginaw, Mich, 

Robert Laut, Tampa, Fla, B. M. Varenhorst, Ottumwa, lowa K. McCaffrey, pemnats § Cola, 

Harold A. Niennuis, Holland, Mich. Frank L. Henry, Jr., Franklin, N. C. Hielen Chesnut, Atlanta, Ga. 

Don Harris, Meridian, Miss. Milo F. Case, Oregon, Il. Robert C. Hall, Salese “ille, Obio 

M. L. Griggers, East Point, Ga. Archie A. Anderson, Kalispell, Mont. L. A. Schmidt, Sciotoville, Obtio 

Warren Kline, Birmingham, Ala. Pete Erskine, Tampa, Fla. ilbur Eaton, Dayton, Ohio 

John W. Neumann, Marshfield, Wis. Lawrence H. Krohn, Utica, N. Y. Chico Givens, Trenton, N. J. 
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— 136 WELDS AT INDIANAPOLIS 


AS TRACK SPEED RECORDS FALL 





OFFICIAL LOG 


“We have maintained a true and accurate 
log of welding jobs done at the Indianapolis 
Speedway May Ist to 29th, inclusive.” 
Witnesses: (Signed) (Signed) 
Frank J. Bain, Chas. R. Fletcher, 
A.A.A, Chief Clerk Marquette 
W. R. Myers, Welding Engineer 
A.A.A, Observer 











ARQUETTE welding and battery 
M charging equipment set new rec- 
ords-of-performance during the time- 
trial period for this year’s 500-Mile 
Race. On the job for the fourth con- 
secutive year, Marquette service engi- 
neers made 736 welds. .. on 65 of the 
69 cars entered, and every weld held 
up ... proof that Marquette welding 
equipment does every job right. 


MARQUETTE EQUIPMENT IN ACTION AT THE “500” 


¥ 


At right, Charley Fletcher does an important brazing 
job on a manifold with Marquette No. 32 Flux- 


Coated Manganese Bronz-Rod. 


MEGISTERESO Us. PAT, GOHFICE 


Marquette Manufacturing Company + 307 E. Hennepin Avenue » Minneapolis 14, Minnesota 
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4 A steady stream of battery charging 
jobs kept Marquette equipment busy 
constantly, right up to the starting hour. 
A total of 255 testing-and-charging jobs 
were performed by the Marquette Model 
202 Hi-Rate Charger-Tester and the Porto- 
Fast “Twins” (Models 201 and 203). Speedy, 
efficient Marquette battery chargers helped 
toassure each racer dependable starting power. 








— 


ONE OF /? Cally Chocks 


The amount of moisture in the plastic used in the safety glass **sand- 
wich” has an important bearing on the stability of the lamination. 

Our Quality Control No. 45 is the critical check that governs the 
moisture in the plastic sheet used in L-O-F Safety Plate Glass. To 
do this we precisely regulate the time, temperature and humidity 
used in the plastic drying oven. There the unrolled plastic loops 
from floor to ceiling in a continuous snake-like path until just the 
right degree of dryness is achieved. 

This « exacting measurement of the moisture content in the plastic 
is only one of 142 Quality Checks and Controls we use in making 
L-O-F Safety Plate G lass. Each of them is equally important to 
you and your car owner customers—because they assure: 

- Better heat stability 
. Better light stability 
. Better strength for safety 
. Better adhesion, glass to plastic 
That’s why L-O-F Safety Plate Glass is the best you can get 
anywhere. Libbey-Owens-Ford Glass Company, 8171 Nicholas 
Building, Toledo 3, Ohio. 


NO FINER GLASS THAN 





LIBBEY-OWENS-FORD E-Y\\iaa 4 "O,| PLATE 
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Aro meets today’s needs better 
and cxcreades your profits { 


Make your lube department more efficient. . . 
attractive to more customers...and more profit- 
able for you... with ARO Lube Equipment — 
the leader! 

Use ARO Reels overhead . . . or ARO Cabi- 
net Units...many ways to save space and 
speed up your service at low cost! 

See your Aro Jobber. 


The Aro Equipment Corporation, Bryan, Ohio 
Aro Equipment of Corada, Ltd., Toronto, Ont. 


LUBE EQUIPMENT 


Aliso . . . GREASE FITTINGS .. . AIR TOOLS... 
HYDRAULIC EQUIPMENT .. . AIRCRAFT PRODUCTS 





























METAL BACK SEALED BEAM LAMP 


Original Factory Equipment on Millions of America’s Finest Cars 


Only Auto-Lite gives you all 6 profit selling advantages 


yt. Auto-Lite Bull's Eye concentrates stray light x Auto-Lite Bull’s Eye "Passing Beam” throws 
‘into main driving beam. light down and to right where it is best for 
drivers. 


yt Auto-Lite Bull’s Eye is guaranteed to burn 
"even when lens is cracked or broken. > Auto-Lite Bull’s Eye is factory-focused to 
assure maximum sustained efficiency. 
Auto-Lite Bull’s Eye is sealed tight in press 
exerting 9000 pounds per square inch >> Auto-Lite Bull’s Eye is designed as replace- 
pressure to keep out moisture and dust. ment for all makes of cars and trucks. 





rt RSE 


oA, 


& A impactoois EI iMPACTOOLS | PRODUCE 





THESE | SAVINGS | ! 





TIME SAVED 
MINUTES | PERCENTAGE 


Renew Piston Rings 199 39% 
Renew Piston Rings and Con Rod Bearings 182 37% | 
Grind Valves 367 124 34% 
Renew Main Bearings 308 100 32% 
Criss-Cross 4 Wheels 24 14 58% 
Overhaul Hydramatic (disassembly) (transmission out) 451 53% 
Remove and Replace Hydramatic 198 69% 
Overhaul Dynaflow (transmission out) 540 258 48% 
Remove and Replace Dynaflow 276 40% 
Renew Ring Gear and Pinion : 95 38% 
Overhaul Differential Carrier Assembly 279 122 43% 
Replace Rear Spring 50 26 $2% 
Renew Front Spring 52 16 31% 
Adjust Main Bearings 258 102 40% 





OPERATION 

































































Run ’em on, run ’em off, with no kick or twist to the operator! Automotive 
Look at the tremendous time savings shown above, and then Kit 
call your jobber for a free demonstration of Ingersoll-Rand’s 
air or electric Impactools in your shop, on your jobs! 
Thousands of powerful rotary impacts quickly do the work, 
while the operator simply holds the tool on the nut. No 
chance for motor burnout—the motor runs even if a really 
tough nut should stall the spindle completely—then rapid 
rotary impacts quickly loosen the nut. 


Available from leading automotive jobbers. 
Electric Impactools are available in three 


sizes; Size 4U handles nuts up to %” bolt 
size, Size 8U handles nuts up to 4%” bolt size, 


mM Size 34U handles nuts up to 14%” bolt size. 
All sizes available in models for 110 or 220 
volts, AC-DC. 
607-18 


11 BROADWAY, NEW YORK 4, N. Y. 
sblsoum + TAP - DRIVE SCREWS - EXTRACT BROKEN STUDS - DRILL - DRIVE AND REMOVE STUDS - WiRt BRUSK - RUN WHOLE SAWS 
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MADE TO ORDER 


Big 


HOUHESILL 
ANULEUMS 


Double-Barreled Opportunity ! 
Serve Chevrolet owners best by making Rochesier Carburetors 
readily available to them. 
Serve yourself best by stocking the low-inventory, fast-turnover 
Rochester that serves all Chevrolets* built since 1932. 


*Except Cab-over-engine truck models 
ROCHESTER CARBURETORS NOW ORIGINAL EQUIPMENT ON THESE GREAT CARS 


CHEVROLET - OLDSMOBILE PONTIAC ‘6’ 


1950-51 models 1949-50-51 models 1951 models 


Show ‘em and you'll Sell ’em 


Order a beginning assortment of Rochester Carburetors and 
you'll also receive an attractive display and window streamer 
to help you get your full share of the live prospects now driv- 
ing Chevrolets. Talk to your distributor, or write us, today. 


EASY TO SELL AND INSTALL, 
ROCHESTER PROVIDES THESE 
NINE IMPORTANT FEATURES: 
No fuel loss on any incline. 


Smooth acceleration while turn- 
ing—at any speed. 


Easier starting in hot weather. 
Continuous fuel flow. 

Power mixture readily available. 
Acceleration—hot or cold. 

No metering adjustments. 

All metering parts in cover. 
Permanent idle tube. 


Cae 


ROCHESTER CARBURETORS— 
A UNITED MOTORS LINE 
Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


iSMITED > ) 


“OTORS / 


ROCHESTER PRODUCTS 


DIVISION OF GENERAL MOTORS CORPORATION, ROCHESTER, NEW YORK 
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"Why I changed my serviceman” 

By a Disgruntled Car Owner 
“| had just had the old bus serviced—and we 
were off for a picnic at Silver Lake—happy as 
kids on circus day. There we were, driving down 
a lonely road—ten miles from a service station— 
when the fan belt went blooie! Our holiday was 
shot to Halifax. You ask me why | changed 
my serviceman?” 


Was This One of Your Customers ? 


...or do you always replace the fan belt before it fails? 


Do you check the fan belt every time you 
service a car? Do you make sure it won’t 
let your customer down? 


Remember, everything hangs on the fan 
belt—the cooling, ignition and lighting 
systems. You don’t save your customer 
anything by postponing the replacement 
of his fan belt, because it’s bound to 


break—and he will blame you. 


Make your replacements with Thermoid 
Fan Belts. They are ‘‘a horse of a differ- 
ent color.”’ Thermoid Fan Belts are 


hermoi 


pre-stretched to insure /asting fit. Belts 
that don’t stretch, don’t slip, and so they 


last longer—give more dependable service. 


Thermoid Company * Trenton, New Jersey 


Tell Your Customers These Facts 
About Fan Belts 


A fan belt takes an awful beating from oil, grease, 
engine heat and just plain wear. 


Automotive engineers advise playing safe by 
replacing fan belts every two years, or every 


20,000 miles. 


Brake Linings + Fan Belts * Radiator Hose + Hy- 
draulic Brake Parts and Fluid « Car Mats + Clutch 
Fi ings * Th id P; ss P; . Ei ip’ : 
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Care Will Save Your 
SUNNEN Stones 
and Mandrels 


These 4 Tips 
Will Help You 
Make ’Em Last Longer 


oO Keep them “true.” Use truing sleeve occasionally to make sure that 
stones and mandrel guide shoes are parallel. 


~ . 
r =a * You'll get better honing results with less stone 


and mandrel wear. 


Handle stones and mandrels carefully. Rough treatment can 
chip the stones and burr the mandrels. Rough or out-of-round holes 
can chew up stones if you “tromp down” on the foot pedal — so 


depress the pedal gradually until the high spots are honed off. 


© Keep stones and mandrels in sets. Once you've inserted stones 
in a mandrel, leave them there. If you switch stones from mandrel to 


mandrel you may shorten the stone life or require extra truing. 


Oo Stroke the work properly. Use smooth, even strokes that move the 
mee work slightly past each end of the stone. 
\/ te—t Be sure the mandrel is stopped before you 
Wt “ee put the work on or take it off. Start stroking 
at the machine end of the stone. 


Bushing Grinders + Cylinder Grinders * Crankshaft Grinders + 


Bearing Sizers * Red Aligners * Service Tools 


SUNNEN PRODUCTS COMPANY 


7913 Manchester Ave., St. Louis 17, Missouri 
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*This series of 
advertisements is 
designed to help 
users of Sunnen 
equipment 
conserve materials 


and manpower. 


Get your 

free copy from 
your Sunnen 
Jobber or 


write direct. 


Canadian Factory: Chatham, Ontario 





eed «men and HARDWARE INSURANCE CO. « OWATONNA, MINN. 


Insurance News 


after 
herr. 


age 




















"ARE YOU FULLY COVERED?” 

















Watch The Signs! YOU can avoid 
idents by watching the road signs 
and to avoid being covered with ex- 
mse protect yourself with proper 
iesenes. YOU should have Acci- 
dent Insurance to cover injury to 
yourself and Full Auto Insurance on 
your car. Don’t delay—call the Fed- 
erated man today! 





GOING ON VACATION? 


Then Remember . . . 
BEFORE YOU LEAVE— 


1. Stop milk, newspaper and other 
deliveries. Ask a neighbor to keep 
advertising circulars off porch. 

. Don’t lower window shades. If 
you are to be gone three weeks or 
more, arrange to have your lawn 
mowed. Prowlers watch for such 
tip-offs. 


. Notify postoffice to hold mail, or 
arrange delivery to a neighbor. 


. Lock windows and doors. Remem- 
ber basement windows and coal 
chute. 


. Shut off gas and water at main 
valves. Shut off electricity at mas- 
ter switch unless refrigerator or 
food locker is to be left on. If cur- 
rent must be left on, disconnect 
lamps and appliances at wall out- 
lets. If refrigerator is disconnected, 
leave door open to prevent mold. 


3. Inform police how long house will 

be vacant and where you can be 
reached in emergency. 
Service car thoroughly, with close 
attention to safety features such 
as lights, brakes, tires, steering, 
windshield wipers. 

8. Put a first aid kit and flashlight in 
eg compartment. Be sure you 

ve all tire tools. 
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GOING ON VACATION? 


You Need Comprehensive 
Personal Liability Insurance 





Questions about Insurance? 


Ask Aderaled 4 
QUESTION {@) BOX 


Q. How can jewelry be insured by 
an individual against burglary from 
a safe deposit box? 

A. Jewelry can be insured by an 


' individual against burglary from a 


safe deposit box by (1) an individual 
safe deposit box policy, (2) a resi- 
dence burglary, robbery, theft, lar- 
ceny policy, (3) an all risk jewelry 
floater policy. 





THE HINTON & HUTTON 
IMPLEMENT COMPANY, 
Memphis, Tenn., Says— 


5 


“In today’s mail I received your 
credit-memo on my Workman's 
Compensation Policy, it prompted 
my writing this letter. 

“Since insuring with your Com- 
pany we have had a few losses and 
were well pleased with your claims 
service and settlement of claims. By 
placing our insurance with your 
Company we are able to carry more 
insurance than we had, at no addi- 
tional cost to us. 

“T am also impressed with the way 
your Company tailors their policies 
for the Implement dealer and the 
generous dividends you pay.” 





It’s Good Business to 


SUPPORT YOUR ASSOCIATION 


and Make Use of Its Services! 


Here is a policy everyone of us 
should carry. It costs only $10.00 a 
year or $25.00 for three years. It pro- 
tects everyone in your family, guests 
and servants against liability for 
bodily injury or damage to property 
of others. It covers accidents occur- 
ring on your premises or at your lake 
home, or accidents arising from your 
ownership or use (on or away from 
your premises) of saddle horses, bi- 
cycles, dogs or other pets, and boats 
(not over 10 h. p. or over 25 ft. long). 
It covers you or your family while 
you’re golfing, fishing, hunting, 
swimming, sailing, skating, etc. 

It protects you in cases like this: 
Parents of a 13 year old California 
boy had to pay a little girl $25,000, 
and her folks $2,000 for loss of the 
girl’s eye. The boy was playfully 
kicking a tin can when it struck the 
girl in the face. 2. A jury awarded a 
7 year old Detroit boy $5,000 dam- 
ages against a neighbor whose police 
dog had lunged free from its leash 
and bitten the lad while he was play- 
ing. 

In cases like these the Compre- 
hensive Personal Liability policy (for 
which you pay less than $1.00 per 
month) takes over: 1. It provides a 
minimum of $10,000 to pay judg- 
ments against you, 2. It investigates 
the facts, takes full responsibility 
and pays all cost of defending you. 
If you are at fault, it tries to settle 
the claim out of court, 3. It provides 
a minimum of $250 to pay medical 
expenses of any injured person 
whether you are responsible for the 
accident or not. 


For more information call or write 
your friendly Federated man. For 
his name consult the pages of your 
classified telephone directory or 
write us. 





It was their first quarrel, and the 
sordid subject was money. 


“Before we were married,” she 
cried bitterly, “you told me you were 
well off’’. 


“T was,” he snarled, “‘but I didn’t 
know it’’. 
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GRILLE GUARD 
TRUNK GUARD 


DUAL RAIL 
TRUCK GUARD 


GRILLE GUARD 
WITH WINGRAILS 


Over 1,000,000 
Pairs Sold 


ADJUSTABLE 
LICENSE PLATE 
FRAME 


/GRILLE/GUARDS 
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You want extra 

profits . . . your 

customers want the 

best protection for 

their cars. When you 

sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
ello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 

Guards and License Plate frames write 

to the factory today for FREE catalog pages 
and price lists. 


your GUARD for 


Cello Products Co. 
161 Prescott Street 
East Boston 28, Mass. 


life 
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AC FLEXIBLE 
GASOLINE AND OIL 
LINES 
Assortment, with attrac- 
tive Wall Merchandiser, 
displays as well as stocks 

fast-moving numbers. 


Accepted, Without 
Question...Everywhere 


Car, truck and tractor owners the country over are 
familiar with AC Spark Plugs. They know that 
AC’s lead in modern design and engineering and 
quality construction. And the fact is that AC has 
pioneered every major spark plug improvement, 
the latest of which is CORALOX, the patented 
insulator that withstands heat better, stays cleaner, 
fires surer, lasts longer. Spark plug users accept 
AC’s without question—whenever and wherever 
spark plugs are required. 


AC. SPARK PLUG DIVISION . GENERAL MOTORS CORPORATION 


AC GASOLINE 
STRAINERS 
AND ELEMENTS 
Available in handsome 
Counter Merchandiser for 
attractive display and 
easier sales. 
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AC Aluvac Oil Filter Element 


OIL 
FILTERS 


Known and Respected for Superior Quality 


AC Oil Filters and the new AC Aluvac Elements 
are selling like hot cakes. The AC name and the 
AC reputation for advanced design and quality 
manufacture are the factors responsible. Motorists 
believe in the AC trademark. Their faith becomes 
even more solid when their own experience proves 
that AC Aluvac Elements trap more dirt and 
finer dirt than ordinary old-style elements—last 


longer—cost less. 


AC AIR CLEANERS 
AND 
ELEMENTS 


Heavy-duty cleaners; re- 


newal elements. AC’s used 


as equipment by 80% of 


car manufacturers. 
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AC originated the fuel pump 27 years ago. Since 
then, more than 100,000,000 AC’s have been 
built. Today, the majority of automotive vehicles 
on the road are AC-equipped. When an owner 
needs a new pump, there’s no argument about 
an AC. Chances are he now owns or has owned 
an AC-equipped car. He knows AC quality and 
dependability. He needs no convincing that AC 
is America’s First and Finest Fuel Pump. 


AC SPEEDOMETER 
CABLE-CASING 
ASSEMBLIES 
Also supplied in tailor- 
made cables, or as bulk 
cable and casing, with 

parts. 





Y SWITCH THAT NOT 


LY SIGNALS THE TURNS — 


VIDES EMERGENCY WARNING FOR DISABLED VEHICLES 


PHOTO FROM POPULAR SCIENCE, FEBRUARY, 1951 


A touch of the 
SWITCH HANDLE 
signals the turns 
A flip of the 
WING LEVER 
makes all four signal 
lights flash 
for disability parking 


CONVERTS TAIL LIGHTS AND PARKING 
LIGHTS WITHOUT SPECIAL SOCKETS 


Signal-Stat —_—— 


POPULAR MECHANICS 

TELLS ABOUT THIS MOST 

AMAZING DEVELOPMENT 
FOR HIGHWAY 
SAFETY IN THE 
PAST DECADE 
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MARTIN-SENOUR 


Synthol Enamels and 
Hi-Solids Lacquer Colors 


@ Right in step with customer satisfaction! Superior 
results on every job with the right flow, the right 
build and the right formulation for deep gloss and 
durability. 
Hi-Solids Lacquer Colors—for exacting 
“spot” work and complete custom refinishing. 
Better match to the original finish .. . better 
blend-in, gloss and weathering. 
Synthol enamels —For complete custom re- 
finishing and exact “Panel Repairing.” Eco- 
nomical, superior covering, beautiful lustre 
. and fast drying—air dry or forced dry. 
For baking: simply use 25% M-S Syn-Bake Con- 
verting Reducer No. 8038. It’s simple, sure and easy. 


MARTIN-SENOUR 


2520 South Quarry Street, Chicago 8, Illinois 








OBS 
wou prs surtaces 


Use 6383 Surface Cleaner 


This special cleaner helps prepare the old finish 
for repainting. Effectively 
removes all accumulated 
wax, grease and film. It's 
liquid . . . easy and eco- 
nomical to use. Apply 
before sanding. 


At your N.A.P.A. 
Jobber’s Now 








Re 
A 
YT9 USE - EASY 


7 alty , RKAAGHE . . is the only Positive Control from Factory to Finisher 
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the best answer to our 


Serv 
ice through their Salesman ir 
2 . 


ha. 
S proved the Rost ©conomica] 
, 


sa 
tisfactory “aswer to our tool 


Men like these . . . 800 a 
‘ , lack W. 
STRONG bring Taylor's Ina, eTvice Manager 
Snap-on Service to shops Ke J 19711 Livernois eens 
e 


everywhere 7 Detroit, Michigan 


Willie 8. McMillan 
Dalias Branch 


7, 
¥ 


Fred B. Reeve W. H. Brooks 
Philadelphia Branch Charlotte Branch 


Art Chariton 
Vancouver Branch 


John W. Barkell 


Minneapolis Branch Hugo V. DiGiontomasso 


Los Angeles Branch 


H. E. Campbell 
Pittsburgh Branch 


@ Service Manager Warner tells you 


E. L. Morgan why thousands of shops—tens of thousands of mechanics— 
Incianapolis Branch / 

look to their Snap-on Man for what’s new and best in hand 
Erwin Rawlings 


y Chttage ream and bench tools. Snap-on Tools plus Snap-on Service! Top 


Melvin Frank quality professional tools, brought right into your shop— 


Omaha Branch 
right to the bench—where a man can select and try them on 


‘ the job! No waste time. No guesswork. He dnows the tool's 
| ready 1 the one he wants—that it does the job properly. Shops and 
their men, the nation over, have boosted income 20 to 40 
per cent after equipping with Snap-on Tools. Write for your 


Ralph Parham , bar Aa sas ay 
Jacksonville Branch ‘alo Branch 


copy of the 104-page Snap-on Catalog of more than 4,000 


quality tools. 





*Snap-on is the trademark of 
James E. King Snap-on Tools Corporation. 
St. Lovis Branch asin THE CHOKE OF BETTER MECHANICS 
SNAP-ON TOOLS 4i7 — a2 
CORPORATION "1 f, yy e 
8052-G 28th Avenue , ¢ 


Kenosha, Wisconsin 





Walter H. Schroeder 
Seattle Branch Evert H. Caton 
Kansas City Branch 
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We never underestimate our competitors. We study their products 
just as carefully as our own. To make a better product than your 
competitor, you must first know his points of strength and weak- 
ness. Only then will you know exactly what you have to do to pro- 
duce a superior product. 


Before we placed SUPER-BLOX on the market we 
road tested every top quality brake material avail- 
able. We knew exactly how many hard dead stops 
each would make before it FADED. We knew how 
all of them acted and wore. Comparing all this 
test data, we knew we had a champion in SUPER- 


BLOX. e ° 
Frictions 


SUPER-BLOX 


AFTER we had perfected LASCO SUPER-BLOX we 
subjected them to the same severe road tests given 
all competitive brands and here are the results: 
With LASCO SUPER-BLOX we made 34 hard dead 
stops; all from 40 miles per hour; all in a 2 mile 
stretch on a downgrade to 13%; all in 5 minutes 
elapsed time. There had been no time for the 
brakes to cool between stops; there was no origi- 
nal hot and no secondary cold fade; the brakes 
were performing well and had many more stops 
in reserve. Most other brake linings given the 
same test gave only from four to nine stops before 
they faded dangerously. 


Brake shops and garages all over the coun- 
try report that their reline customers marvel 
at the sure stop, full security perforniance of 
SUPER-BLOX. Customers are hard to get 
don't lose them by installing anything short 
of SUPER-BLOX. Order a stock of the popular 
sizes from your jobber. 


manuracturep BY LASCO BRAKE PRODUCTS CORP., LTD. 


SOUTHERN HEADQUARTERS + 300 MADISON AVE. + MEMPHIS, TENNESSEE 
EASTERN HEADQUARTERS + 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
KANSAS CITY, 1630 McGEE ST. . FORT WORTH, 910 FLORENCE ST. . ATLANTA, 843 MEMORIAL DR, SE 


Sen Francisco - Los Angeles - Oakland - Sacramento - Seattle - Portland - Spokane - Salt Loke City 
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There’s a big difference'between a 


bass ... basset 


—and there is a powerful difference, too, 
between performance and “ETHYL.” performance! 


TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “Ethyl” gasoline. When you set 
the timing to take full advantage of “Ethyl” 
gasoline’s higher antiknock quality, your cus- 
——— tomer gets “Ethyl” performance—more power, 
Tee quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


Other products sold under the ‘‘ Ethyl” trade-mark: salt cake...ethylene dichloride...sodium (metallic) .. chlorine (liquid) vil soluble dye... benzene hexachloride (technical) 
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STAR PERFORMERS! » 


Just as vehicles built by Chrysler Corporation are star performers, _ 
so, too, are the MoPar parts and accessories which are built 
especially for them. * 


MoPar parts and accessories are factory-engineered arti factory- 
inspected for Plymouth, Dodge, De Soto and Chrysler cars—and 
for Dodge “‘Job-Rated”’ trucks. 


Remember . . . the name MoPar means genuine Chrysler Corpora- 
tion parts and accessories. Recommend and install them always. 


4 & 


You can get MoPar parts 
and accessories from Plym- 
ovth, Dodge, De Soto and 
Chrysler dealers and from 
general service and repair 
shops everywhere 


a 


CHRYSLER MOTORS PARTS CORPORATION - DETROIT, MICHIGAN 





. 


use PACKARD 


LOW TENSION CABLE 
with 
*249 Compound” 


What a wonderful difference! Packard low 
tension cable with amazing "249 com- 
pound” insulation lasts longer and delivers 
superior performance, too. 

Packard's “249 compound” insulation will 
not crack or harden. It has exceptional re- 
sistance to heat, chemicals, oils and abrasion. 
And ‘249 compound” will not support 
combustion. 

By every test in the laboratory—by the test 
of long, hard use—Packard low tension 
cable gives better, longer, more trouble- 
free service. What's more, Packard auto- 
motive cable is used as original equipment 
on more cars, trucks and buses than any 
other make. 

Yes, where quality counts, use the cable that 
sets the standard of the_industry—Packard 
low tension cable. 


ae 


PACKARD PETE SAYS— 


Standardize on nationally known 
and widely distributed Packard 
automotive cables. Packard sup- 
REG.U.S.PAT. OFF . plies highest quality cable for all 
requirements—low tension cable 
Packard Electric Division, General Motors Corporation ... 440 and Lac-Kard high tension 





Warren, Ohio cable ... battery cables with your 
choice of the LeadAlloy terminal or 
the leaded brass terminal. 


FOREMOST BUILDER OF 
AUTOMOTIVE AND AVIATION WIRING 
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Wew Lining At 
Low Temperature 


Instantly 
Adjusts to 
Various 
Diameter Shoes! ,. 
No extra dies 
to purchase 


MODEL B-600A 
MINIT-BONDER 
(Four Shoe Model Illustrated) 
Single Shoe, Two Shoe and 
Four Shoe Unit Available To 


Meet Production Require- 
ments 


BOND-TEST -R 


proves Your 
Bond Jobs 
SAFE 
Before 
Installing 
On Vehicle 


why camBle? 


BARRETT EQUIPMENT CO. 


The World's Finest Brake Service Equipm 
21ST AND CASS ° ST. LOUIS 6, MO. 
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Your Most Complete 
Source For All Bond- 
ing Materials! 
Tape — Liquid — Activator — For 


a Super-safe Resilient Bond. 
Easy to Use — Economical! 


séak Your Jobber 


OR WRITE DIRECT 





—— PISTONS! 


Piston fatigue test 
setup in Alcoa Development 
Laboratories. 





An engine overhaul costs your customer too much 
to risk faulty pistons. Play safe. Look for the 


Atcoa Lo-Ex trademark inside. It tells you 


the piston design has been thoroughly 
pre-tested for strength and fit and performance 
That the alloy is tough, light in weight, 

low ir expansion. That pistons will run cool, 
deliver full power, save gas and oil. 

Always stock aluminum pistons of ALcoa 

Lo-Ex alloy—precision cast by Alcoa, 
finished by expert piston makers. 

ALUMINUM CoMPANY OF AMERICA, 1853G 

Gulf Building, Pittsburgh 19, Pennsylvania. 


PISTON CASTINGS OF EVERY TYPE 


AAAS 


T-Slot Trans- Strut Trunk 
Slot Type 


“Availability may be limited by 
military needs for aluminum. 





MORE HAUL PER OVERHAUL! . 
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Advertising Produces More Results 
in the Magazine 
that Reaches the Most People 


and MORE SOUTHERN 
RURAL FAMILIES 
READ FARM & RANCH- 


SOUTHERN AGRICULTURIST 
THAN ANY OTHER MAGAZINE 


Sl —[__——=—=—_ 


THERE'S PROSPERITY ON WHEELS 
IN THE BOOMING SOUTH TODAY... 


The rural South and Southwest have taken to 
wheels like no other section of America 
There are 1,800,000 more automotive units 
(automobiles, trucks and tractors) on South- 
ern and Southwestern farms and ranches 
than there were in 1940. Are you getting 
your share of this huge gasoline, oil, tire 
and parts market? You will...if the prod- 
ucts you sell are pre-sold for you in the 
pages of Farm & Ranch-Southern Agri- 
culturist! 


; YS) 


CIRCULATION GUARANTEE 
1,290,000 
Farm & Ranch-Southern Agriculturist 


e Not only reaches more rural readers in the South and South- 
west than ony other magazine... 


e BUT it reaches the readers with the most dollars . . . 


e Because its circulation is keyed to Southern farm income .. . 
it goes where the dollars are. 


There is no safer rule...to get more sales, pick the 
magazine that has the largest circulation in your 
market. Write, wire or phone for the number of Farm 
& Ranch subscribers in any South or Southwestern 
county. Compare these figures with the second farm 
publication—and you'll be convinced! 


New York 17 Atlanta 3 
410 Forsyth Bldg 
MUrray Hill 5-6815 


Rowras 122 E. 42nd St or 
Lamor 8811 


Farm and Ronch 
os Angele 


ublishing C« 
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sou bher 


ENERAL MANAGER 
ECONOMY AUTO SUPPLY CO 
268 HALSEY ST.. NEWARK, NJ 


R 














—_ TRY and keep my ear to the ground 
and be informed as to what our outside 
salesmen think of a line we're han 


dling,” says Leon Millet 


“For instance, I know they're glad they 
have the Auto-Lite Battery line to sell 
First, because only ‘Sta-ful’ is backed by 
network television and radio, big circu 
lation newspapers and mass magazine 


advertising; second, because our sales 


men have promotion and selling tools 
to help them do an outstanding job; 
and third, because Auto-Lite Batteries 
are original equipment on so many of 


America’s finest cars and trucks 


“Then, too, our salesmen go for 
the special battery features like 
those in ‘Sta-ful.’ It gives them 
special talking points with dealers 


helps them close many a deal.’ 


XL 











And why shouldn't they? Because it’s one of the nicest little money- 
making ideas that has hit the trade in years. You can now offer your 
customers a Sensationally Fast and Inexpensive motor tune-up that 
will insure 

@ More Miles Per Gallon 

@ More Power from Their Engines 


@ More Years of Service from Their Cars 








HERE’S ALL YOU HAVE TO DO: 


Pour a can of Six Master into the crankcase. Six Master dissolves all 
motor varnish, gum and carbon sludge; frees all valve mechanisms; 
removes all sticky substances from rings and ring grooves, thus improv- 
ing compression. Six Master also adds to the oil the 5% high detergent 
so important in late model cars. 





NO MUSS Give the carburetor a Carb Master cleaning without dismantling. (The 
JUST POUR only mechanical work required is the disconnection of the air cleaner 
for access to the Venturi tube, and the disconnection of the fuel intake 
line for access to the float chamber.) Carb Master completely dissolves 
all gums and sludge in the carburetor — leaves it new-metal clean. 
After a Carb Master treatment, any car is certain to give more miles. 


PRODUCTS WORK Wine You mt 
Put your own price on this service. Car “4 
owners are ready for it, because the Master 
Method really gives peak performance. 
See your jobber at once about our powerful we: 


newspaper mats and mailing pieces. 56 CREIGHTON ST, CAMBRIDGE, MASS. 


tte SILENT PARTNERS OF MOTOR EFFICIENCY 


CcuFoe  y [EDWARDS 
HIRSIG Peeae SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1951 
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ervice is the mileage maker and 

prolonger of machine and equip- 
ment life. Be adequately equipped 
to repair and service them. 





72 
* 





Sold only through authorized SIOUX distributors 


+ 39>" a eee 
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WORLD OVER 
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Qutsells all others... 


Only Wes igner Lockheed. brake fluid 


has ALL these features and 
advantages! 


Lockheed 
HYDRAULIC 
BRAKE 


STENTS 089 Pound Arortons 
2S Fig Ounces @ 09) ones 


ts 
mat Im UNITED STAT 


. \ Wagner Flectric Gorpor 


y.S-A 
sr. cours '4 mo 





oF amemich 


- A proven product . . . Used 


by vehicle manufacturers. 


- ONE mixture for ALL cars and 


trucks . .. reduces inventory. 


- ONE mixture for ALL seasons 


... reduces inventory. 


. Assures year round operating 


performance. 


- Functions in sub-zero tem- 


peratures. 


- Amply lubricates the system 


over operating temperature 
range. 


- Maintains chemical charac- 


teristics after long use. 


- Maintains high operating 


temperature characteristics. 


- Mixes with all other approved 


fluids. 


- Does not evaporate rapidly. 


11. 
12. 


13. 


14. 
15. 


16. 
17. 


18. 


Is non-injurious to skin. 

Does not corrode or rust the 
system. 

Does not cause cups or hose 
to swell. 

Forms no gummy residue. 
Nationally advertised in POST 
and COLLIER’S. 

Surpasses S. A. E. Standards. 
Has consumer acceptance 
first in brake fluid sales. 
Available in 12 oz., quart, 
gallon, 5, 30, and 54 gallon 
containers. 


. Warehoused internationally 


through 25 Wagner Branches. 


. Available everywhere 


through leading automotive 
jobbers. 


. A product of Wagner Electric 


Corporation. 


...and al fom (NEsource......your Wagner jobber. 


WAGNER LOCKHEED HYDRAULIC 
BRAKE PARTS —a complete line, 
covering all makes of cars and 
trucks, including seldom used, 
slow-moving parts not easily ob- 
tainable elsewhere. 


WAGHER CoMaX BRAKE LINING— 
offers complete coverage for all your 
needs ...in sets, rolls, blocks, slabs 
and cut seg a pres- 
sible, long-wearing lining of uniform 
texture. 





Wagner Electric expr 


6362 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S. A. 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1951 





OUTHERN 
UTOMOTIVE 


a) OURNAL 


Covering Automotive Sales and Service 








JULY, 1951 








Contents 


Used-Car Reconditioning—Assembly-Line Basis 
Shop Volume Shows Slight Upward Trend 
Regulation W Piles Up Car Inventory 

“Cry, If You're Allergic to Work!” 

It’s a Big Operation in Big Texas 

Fleet Volume Is His Meat 

Use the “Browse” Plan to Sell Used Cars 
Motor Analysis Pays Its Way 

Nash Shows “Rambler” Hardtop 
“Draw-Poker” Contest Fired Up Salesmen 
Timken Rear Axle 

Wiring Diagram for 1951 Oldsmobile “88” 
Wiring Diagram for 1951 DeSoto 
Lubrication Chart for 1950-51 Buicks 


DEPARTMENTS 
Along Federal Row 


Shop Talk 
Nutbuster Letter 


News Spotlight 

News Briefs 

Southern Jobbers 

Specifications ... 88, 90 
New Products 





Vice-Pres., Editorial Director : 
T. W. MeALLISTER WILLIAM C. HERBERT 
Business Manager Assistant Editor 
A. F. ROBERTS M. M. WILCOX 
dsst. Business Mer. Technical Editor 
* P. CASON E. M. LOWERY 
Production Manager Southwestern Editor 
J. A. MOODY BARON CREAGER 
Circulation Manager (1305 National City Bldg., 
Cc. LL FINIGAN Dallas, Texas) 


Business Representatives 
Chieago: E. A. McGinty, 333 N meg On Bivd. Tel. Central 66964 
Philadelphia: L. R. McCarty, P. O. Box 171, Bryn Mawr, Pennsylvania 
Cleveland : W.G. SHEEHAN, 2516 Gasser Bivd., he ky River Sta. Tel. 1-0856 
Los Angeles: L. B CHAPPELL, 427 W. Fifth St. Tel. Michigan 9849 
Gastonia, N. C W. C. RuTLanpn, P. O. Box 102. Telephone 7995 


Member of Audit Bureau of Circulations 
ANNUAL SuBSCRIPTION—$2.00 ForeIGN— $10.00 








Published Monthly by 
W. R. C. SMITH PUBLISHING COMPANY 
Atlanta and Marietta, Georgia 
Editorial and Business Offices 
806 Peachtree Street, N. E., Atlanta 5, Georgia 


Publishers Also 
SouTHERN Power & INDUSTRY 
ELectricaL SouTu TEXTILE INDUSTRIES 


of 
SoUTHERN BUILDING SUPPLIES 
SouTHERN HARDWARE 


W. J. Rooxe, President; Ricnarp P. Situ, Executive Vice-President 
T. W. McAuuister, First Vice-President; E. W. O'Brien, Vice-President 
A. E. C. Situ, Vice-President; O. A. SHARPLESS, Treasurer 
A. F. Roperts. Secretary; Sepa J. Jones, Assistant 
Secretary and Treasurer 








Copyright 1951, W. R. C. Smith Publishing Co., Atlanta, Georgia 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1951 


» THE NAME THAT SIGNALS 


PLENTY OF PROFIT! 


PART OF THE COMPLETE LINE of Sparton 
directional signals, auxiliary lamps, warning signals and 
other safety devices that help you tap all the auto- 
motive market. 


DIRECTIONAL SIGNALS 


Approved in most states requiring approval 


) 


Sparton Self-Cancelling 
Directional Signe! Switch 


Adapts to all trucks and most 
cars. Easily installed on steering 
column. Can be cancelled manu- 
New flasher type for left or right ally without damage to parts if 
turns. Visible 1500-1800 feet in turn is not completed. Meets 
daylight—-more at night. Lamp 1951 SAE specifications and 
shell and rims bonderized tne commercial standards. Now fur- 
Rust proof, dust proof, shakeproof. nished in all Sparton Directional 
For vehicles over 80 inches. Signal Sets. 


Series 900, Class "A" 





POLAVISION TRUCK MIRROR 


It’s polarized—cuts reflected glare 80°; 
drivers see with greater clarity. Rectangular 
rubber-rimmed complete mirrors and re- 
placement mirror heads available. Also 
supplied in clear glass 








ARMORED CLEARANCE LAMP 


Special Fresnel lens intensifies light, needs onl 
2-c.p. lamp bulb. Rubber-gasket cushioned. 
Bonderized. Patent-pending body edge holes 
provide truck body illumination pattern. Heavy- 
gauge, stamped steel body 


indice 





SPARTON 
Su-Power Horn 


Much in demand by auto 
and truck owners. All steel 
construction. Amazing 
signal intensity. Lightning 
response. New-type mech- 
anism. Easy installation 
No additional equipment 
necessary. 


UMN 


AUTOMOTIVE 


One complete line 

. one reliable 
source. Makers of 
quality safety sig- 
nals since 1900. 





BEST IN NEW CARS! BEST IN OLD CARS! 


Sealed Power — ‘Rings 








r 


MD-50 STEEL OIL RING CHROME-FACED RINGS 
The only ring with the Full-Flow Spring 
Best for Oil Control even in 


eADLY TAPERED } 
ond . HEAT, FRICTION 
QUT-OF-ROUND BORES ‘| CORROSION, ABRASION 
arte 


For triple mileage 
Latest Scientific development to fight 





<< 




















a commnml 











— ¢ecmoTuant 


in cars, service and parts, reported 
in surveys in pages deeper in this 
issue, has been leveling off, and in the case of 
cars there are instances of dealerships having to 
scrounge around for customers. A pungent comment 
in this issue to the effect, “Cry, if you’re allergic 
to work,” is sounded in a review of conditions by 
one of the chieftains of the gigantic Hull-Dobbs 
organization. With its annual volume far in excess 
of $50,000,000, his firm is highly sales-conscious 


Sales volume 


the Packard and Hudson dealer 
of Asheville, N. C., who has 
been selling cars for 35 years, was given a good 
reason for reflection the other day. A Canadian 
had driven in his “200” Packard four-door sedan 
for service. The car sold for about $4,150 in Canada, 
said the visitor. The same model was in Brown’s 
showroom for $2,938. 


C. Fred Brown, 


SRR raRERE 


NG#cNEW$S 


A “draw-poker” contest helped forge the path to 
a new high in shop volume for one Georgia deal- 
ership (page 69) 


of passenger cars and trucks this 
year may exceed 6,000,000 to make 
the total this year just a little higher than the 
figures run up in 1949. Some officials anticipated 
that the 1951 assembly lines would turn out only 
around 1,500,000 units less than the 8,000,000 all- 
time record set last year. With steel, as usual. a 
big factor, inventories of heavy industrial iron 
and steel scrap were reported to have fallen to 
a dangerously low level during the last four 
months, with the result that a new campaign to 
“get in the scrap” has been unfolded and will be pro- 
moted extensively by industries depending on steel 


Production 


Garages interested in 
expanding 
their list of customers 





in this 
country 
must be educated to 
the fact that taxes are 


The public 


can do one simple, in- 
expensive thing  be- 
sides relying on old 
customers to bring in 





an expanding factor in 
the price of motor ve- 


hicles, said the North 


new ones. They might 
try what was tried 





Carolinian. “If we con- 
tinue with our tax pro- 
gram, that $2,938 car 
will be selling for 
$3,500,” he asserted 
“The public need not 
expect lower prices in 
automobiles.” 


to stimu- 
ate sales 


Contests 





successfully at Cart- 
ersville, Ga. In that 
community several 
thousand sur- 
rounded primarily by 
farming areas, the 
Dodge-Plymouth deal- 
ership printed 200 
books good for 12 lube 
jobs. The books were 


handed to its several 


of 
people, 








in. various phases of 
the merchandising and 
service end of this busi- 
ness have been bobbing up more frequently lately 
The Indianapolis Speedway was used again this 
year in prumotions. After volume in the various de- 
partments exceeded the goal, for example, in the 
Oldsmobile-Cadillac dealership of Judson T. Min- 
yard, Inc., at Anderson, S. C., the parties responsi- 
ble all piled into a car and headed for Indianapolis 
with all expenses paid by the firm. To cite how the 
plan worked, Service Manager W. Lamar Fisher 
had to beat the volume attained the same month 
last year by ten per cent in order to qualify. He 
did it, using phone and personal calls to do it 


who preferred not to wholesale 
their units were offering suits of 
clothes, luggage and bonus-on-top-of-bonus plans 
based on certain brackets of quota attainments 


Car dealers 
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mechanics, with a com- 
mission of $1 on every 
book sold for $5 00 
books got back some customers who 
for various reasons, been in our shop for 
time,” said Joe Cowan, partner in the 
In a town of that size, mechanics know 
regardless of make of car 
to contact prospective 


“Those 
hadn't, 
a long 
company 
a lot of car owners, 
and it was an easy matter 
buyers away from the shop 


us 


a 


will be rolled up on the nation’s 
highways this summer, accord- 
ing to all statistical information from the usual 
sources on this subject. With the cars rolling by 
their front doors, for many shop owners it 
probably a matter of how best to roll out the wel- 
come mat for a slice of this business. A clean, at- 
tractive appearance would surely be included on 
any plans for slowing down some of those dollars 


Record travel 


1S 


55 





reu-Rock 


BALANCED BRAKSETS 
BALANCED TRUCKSETS 


BALANCED BRAKSETS BALANCED TRUCKSETS 
for passenger cars for light and medium trucks 


Consistently advertised in POST and Gountry k=) 


O makes BALANCED BRAKSETS and TRUCKSETS 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc. MANHEIM, PA. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings ¢ Brake Blocks e Clutch Facings 
Fan Belts e Radiator Hose ¢ Packings e Mechanical Rubber Products e Rubber Covered Equipment 
Asbestos Textiles « Powdered Metal Products © Abrasive and Diamond Wheels e Bowling Balls 
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Used-Car 


“For every $75 extra 
we put into recondi- 
tioning, we get back 
$150,” says this dealer. 


_—— experimenting eight 
months, the R. J. Young Mo- 
tor Co. of New Orleans has prov- 
ed to its own satisfaction that 
used-car reconditioning can be 
done efficiently and profitably on 
an assembly-line basis. 

Leasing a 500-by-132-foot build- 
ing on the shore of Lake Pont- 
chartrain where airplanes were 
produced in World War II, the 
company, a Dodge dealership, has 
gradually worked out a system of 
mass-production work for cars 
and trucks traded in that is pretty 
similar to the factory lines at De- 
troit and other factory cities. 

The idea is that of Robert J. 
Young, who came to New Orleans 
two years ago and purchased the 
dealership soon after the death of 
I. R. Collord, former owner. 
Young is no tyro at production 
ideas, having served as plant man- 
ager for Stinson aircraft and hav- 


Reconditioning— 


By Fred Cumbus 


ing been connected with several 
car manufacturers before launch- 
ing out for himself. 

But the man who has executed 
and has proved the plan is John 
Stuber, who has been with Young 
in his various activities for ten 
years and is now manager of the 
plant. 

“Mr. Young’s original idea was 
to reach the automobile-buying 
market that cannot buy a $2,500 
car or one even somewhat lower 
priced,” says Stuber. “He believ- 


Reconditioning cars on an assem- 
bly-line basis was an experiment 
for R. J. Young (right) and John 
Stuber. As top picture indicates, 
the “experiment™ is now running 
smoothly—and paying well! 


Assembly-Line Basis 


ed that a completely recondition- 
ed car, one renewed in practically 
every respect—both as to appear- 
ance and mechanical condition- 
would fill this need 

“We are now producing six to 
eight such cars daily and hope 
soon to have this up to ten to 15 
cars daily.” 





A standard baking oven is used 
in the next step and the car is 
polished and then moves to the 
upholstery line where newly-cov- 
ered cushions are replaced along 
with new upholstery (if this had 
been designated). It is then greas- 
ed, oiled, gassed up and the car 
or truck rolls out of the building 
under its own power to be tested 
in a large paved area adjoining 
the plant. 

It seems simple, but eight 
months of planning each step of 
the way has gone into placing the 
operation into effect. The accu- 
mulation of a 30-day supply of 
parts for all cars to be recondi- 
tioned, assembling a work force 
and decisions on types of cars to 
be reconditioned and extent of 

— — , ' work were among problems that 

Lined up outside the baking oven are two cars being prepared for had to be solved 

spraying and a couple that have already had a “beauty treatment.” As the work progressed, sepa- 

The arrangement of the baking lamps is shown in the shot below. rate workshops for conditioning 
batteries and for rebuilding car- 
buretors, generators, starters and 
engines were set up. The plant 
now does practically all parts re- 
conditioning with the exception of 
clutch work, which is contracted 
for. The company plans to set up 
its own clutch-rebuilding plant 
soon. 

This work is not done on a half- 


About the only thing lacking to 
class the Young operation as an 
assembly-line plant is a conveyor 
belt or suspension conveyor and 
Stuber is now studying this prob- 
lem with engineers with the idea 
of utilizing it. He already has a 
power unit to operate it. 

Extra-heavy concrete floor and 
heavy steel overhead beams are 
adequate for either of these plans._ 

The Young plant operation is 
simple at first glance. A car is 
received by one of the foremen 
outside the building, then checked Upholstery panels available fo 
completely and a work sheet is . (Continued on page 118) 
prepared listing the work to be 
done 

It then is moved to the cleaning Seats are removed and tagged with identification numbers while 
ramp where the engine is thor- cars are on the cleaning ramp. If they are to be covered, they are 
oughly cleaned, and caked grease, sent to the upholstery section while work is being done on the car. 
oil and dirt are removed from the 
chassis and from other metal. The 
glove compartment, pockets, rugs 
and trunk compartment also are 
cleaned 

The car then is shunted to the 
upholstery section where all soil- 
ed or torn fabric is removed. The 
cushions are removed and num- 
bered and material and colors are 
chosen for the seat covers and in- 
terior, if these are to be replaced. 

Next, the car reaches the body- 
reconditioning line or engine sec- 
tion, depending on the work-load 
condition at these departments 
After thorough body and me- 
chanical work is completed, it 
moves next to the paint shop, 
where it is shunted into a spray 
room after necessary sanding and 
other preparation. 
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way basis. Batteries, for instance, 
are cleaned thoroughly; the out- 
side is recoated and plates renew- 
ed where necessary. Engines are 
given what falls little short of a 
factory-rebuilding job 





hop Volume Shows 
light Upward Trend 


Bye a small, but definite, 
upward trend in shop vol- 
ume in the South, judging by a 
survey of 700 dealerships and in- 
dependent garages last month. 

Of those replying to the Soutn- 
ERN AUTOMOTIVE JOURNAL ques- 
tionnaire, 56 per cent said shop 
volume in the first five months 
of 1951 was above the same per- 
iod of 1950. 

A total of 51 per cent said May 
volume was above the average 
for the first four months of 1951, 
and 54 per cent said May volume 
exceeded April volume. 

Most of the increases were 
small or moderate in size. A num- 
ber of firms reported decreases. 
Many shop operators commented 
on specific conditions that had 
influenced shop volume -— flat- 
rate increases, unusual weather 
conditions, defense industries and 
vehicle inspections. 

But the comparison with a 
year ago, which tends to level 
out regular seasonal variations, 
and comparison of May with the 
earlier part of the year, which to 
a large degree eliminates varia- 
tion caused by flat-rate changes, 
indicate that repair business is 
good, generally speaking, for the 
shop that goes after it. 

A breakdown on the 56 per 
cent of the shops which reported 
that shop volume for the first 
five months of 1951 was above 


the same period of 1950 follows: 


Percentage 
Reporting 
19% 
38% 


Increase 
1-10% 
10-20% 
20-30 23% 
30-40°; 15% 
Over 40% 5% 


Thirty-five per cent of those 
reporting said volume for the 
first five months was below 1950 
levels. Decreases tabulated as 
follows: 


Percentage 
Reporting 
13% 
47° ‘ 


Decrease 
1-10%% 
10-20°; 
20-30'. 20% 
30-40‘; 13‘; 
Over 40% 1% 


The remaining nine per cent 
of those repcrting said volume 
for first five months of this year 
was the same as for that period 
of last year. 

May volume was over the 
average for the first four months 
of 1951 for 51 per cent of the 
shops reporting, under for 40 per 
cent and the same for nine per 
cent. 

May volume was higher than 
April volume for 54 per cent, 
lower for 28 per cent and the 
same for 18 per cent. 
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Predictions by automobile 
clubs and travel agencies that 
1951 would set an all-time record 
in vacation mileage is a bright 
spot in the maintenance and re- 
pair outlook in the months just 
ahead 

In replying to the 
naire, a number of shop owners 
and operators gave reasons for 
increases or decreases in volume 
Some typical comments highlight 
some of the more important fac- 
tors: 

“The reason for considerable 
increase in service volume is that 
we increased our hourly rate 
from $2.50 to $3.50 in the latter 
part of 1950,” said a Maryland 
dealer. “A further increase was 
accomplished by putting the 
paint and metal department on a 
flat-rate basis, which resulted in 
an increase in production.” 

“Our decline in shop work 
could mostly be laid to a very 
poor crop prospect,” reported F 

Deaton, Deaton Pontiac & 
Implement Co., Watonga, Okla 
“Wheat is nearly a failure and 
season is not in favor of anything 
else.” 

“Severe drought in this section 
of our state has cost the farmers 
and stockmen $25,000,000 in feed 
and loss of livestock,” said Van 
Adams, Van Adams Motor Co 
(DeSoto-Plymouth), Del Rio, 
Texas 

Dry weather was also mention- 
ed by R. D. Atkinson of Munday 
Auto Co. (DeSoto - Plymouth), 
Munday, Texas, as a major 
son for a decrease in 
volume 

Higher prices and shortages of 
some materials have affected 
shop volume too 

“There is much repair work 
needed. The cash to have it done 
seems to be the greatest hold- 
back,” commented J. F. Pennell, 
Pennell’s Garage, Starkville, Md 

“Operating expenses are in- 
creasing every month and parts 
are getting to be an item in some 
lines, especially body and fender 
parts and grilles,’ said W. H 
Yon, W. H. Yon Garage, Char- 
leston, S. C. “This causes you to 
lose some business you would 
get otherwise. These items cause 
a loss in volume and profit.” 

“Although shop volume is up, 

(Continued on page 120) 


question- 
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Regulation W Piles Up Car 


ZALERS in the South decried 
Regulation W last month 
and reported overwhelmingly 
that the credit restrictions were 
hampering sales of both new and 
used units, according to a survey 
by SouTHERN AUTOMOTIVE JOUR- 
NAL of 500 firms in the Southeast 
and Southwest. 

At press time, committees in 
both the House and Senate were 
at work on measures to ease the 
controls from the requirement of 
1/3 down and 15 months for the 
balance. 

Eighty-six per cent of the deal- 
ers returning questionnaires said 
that the regulation was hamper- 
ing the sale of new and used units. 
About 12 per cent said that used- 
car sales had been affected, but 
not new-car sales. 

“One of the roughest deals ever 
experienced” was the way W. H. 
Bird of Stanley Bird Motor Co. 
(Studebaker), Maryville, Tenn., 
summed up the situation. 

A majority of the dealers had 
no real objection to the “1/3 
down.” But most of them voiced 
the opinion that at least 18 months 
should be allowed to pay the bal- 
ance. Some dealers felt a longer 
period was necessary to help the 
situation materially. A number 
suggested 21 months for new cars 
and 18 months for late - model 
used cars. 

“We are not strong advocates 
of credit terms exceeding 18 to 
24 months, but it is our opinion 
that credit terms should be relax- 
ed to 1/3 down with 18 months to 
pay,” said John A. Jackson, Jack- 
son Brothers Motors, Inc. (Chrys- 
ler-Plymouth), Dyersburg, Tenn., 
in line with a view expressed by 
many of his fellow dealers. 

“And if this isn’t done,” he 
added, “soon we will find our- 
selves doing very little business, 
because our customers in this 
section simply cannot meet car 
notes amounting to $85 to $100 a 
month.” 

Forty-four per cent of those re- 
plying reported that inventories 
of new and used cars in early 
June were higher than in mid- 
May. A total of 45 per cent said 
inventories were approximately 
the same and 11 per cent said they 
were lower. 


f 


60 


The Questions Asked 


| To what extent do you 

* feel that restrictions 
imposed by Regulation W 
are hampering your move- 
ment of new and used 
cars? 


Would one - fourth 
* down and 18 months 
to pay balance be your an- 
swer to improving the 
market, in view of the 
current defense situation? 
If not, what would you 
consider fair and reason- 
able? 


3 Is your present inven- 
* tory of new cars higher 
or lower than mid-May? 


A number of dealers mentioned 
that used cars, rather than new 
units, were tending to stack up 
“We are hundreds of orders be- 
hind on Cadillac deliveries and 
approximately six weeks behind 
on Oldsmobile,” said R. L. Ledter- 
man, Greenlease Ledterman, Inc., 
Tulsa, Okla., who reported his 
inventory to be about the 
as mid-May. 

Some other dealers, however, 
found that new cars were moving 
slowly. 

“This situation as it develops 
now could be crippling to the na- 
tional economy,” commented J. R 
Conn, Holton Motors (Pontiac), 
Poteau, Okla. “Inventory pile-ups 
could easily cause factory shut- 
downs in a few months.” 

“Regulation W has driven the 
49 and ’50 purchaser out of the 
market because he cannot make 
the required payments in the 15 
months’ period allowed and in a 
large number of cases he will con- 
tinue to drive his present car 
rather than purchase a "46 or °47,” 
said H. E. Gilbert, Adams & Gil- 
bert Motor Co. (Chrysler-Ply- 


same 


mouth), Richmond, Ky 

“Consequently the dealer is ad- 
verse to trading for the late mod- 
els, for two reasons,” he pointed 
out. “The dealer will lose his po- 
tential profit through mark-down 
on the late models and, if he en- 
deavors to trade on the basis of 
existing market conditions, he 
will insult the customer’s intelli- 
gence and lose the deal.” 

While some few dealers recom- 
mended extremely terms, 
most of them looked at the situa- 
tion realistically and merely 
wanted to work out the best pos- 
sible compromise on controls for 
their prospective and 
themselves 

“Down - payment requirements 
are no problem and under no cir- 
cumstances should be allowed to 
drop below 1/3,” commented K 
L. McConchie, Taylor Motor Co 
(Chevrolet - Buick - Oldsmobile), 
Taylor, Texas. “But 24 months 
should be allowed on all new cars 
and a maximum of 18 months on 
all used cars .. . I firmly believe 
in good, sound credit methods in 
ear financing 

“In our opinion, the 
present stringent regulations were 
brought upon the automobile 
dealers by their own volition and 
will not be corrected or cured by 
them,” said W. D. Dunnington, 
Dunnington Motor Co., Inc. 
(Chevrolet - Oldsmobile), Hope- 
well, Va 

“When we had 24 months, many 
of them complained while others 
gloated over the fact that their 
sales were booming and that they 
were not having any trouble at 
all moving all the merchandise 
the factories could ship them,” he 
added. “This attitude was convey- 
ed to the ‘powers that be’ and 
they reduced the number of pay- 
ments to 21. Still some dealers 
came out in some of the trade 
jeurnals and confirmed the fact 
that sales were not hampered or 
postponed .. . Some few that were 
injured kept their mouths shut 
and consequently are suffering 
from the attitude and remarks of 
the ‘smart alecs’, so to speak...” 

Said H. H. Wright, Wright Mo- 
tors (Studebaker), Cambridge, 
Md., “A close friend of mine 
wanted to buy a car and had the 


easy 


customers 


most of 
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Inventory 


down payment but did not buy 
as the payments would run $84.24 
per month. He is employed in 
the city government and makes 
$76.50 a week...” 

Typical comments—made dur- 
ing the first half of June and re- 
ferring to the 1/3 down and 15 
months restrictions—follow: 


Alabama 


L. S. Draper, Draper Motor Co. 
(Dodge - Plymouth), Athens — 
“Regulation W hampering move- 
ment of new and used cars 50 per 
cent. Would like 1/3 down and 
21 months. Inventory 25 per cent 
higher.” 

Howard E. Lindsey, Lindsey 
Motor Co. (Kaiser-Frazer), En- 
terprise — “Hampering 50 per 
cent. % down and 18 months. In- 
ventory about same.” 

L. T. Blue, Ellis-Blue Motor 
Sales, Flomaton—“We could sell 
about 1/3 more on 21 months. In- 
ventory about same.” 

Lincoln-Mercury dealer—‘‘Has 
reduced new-car prospects by 
more than 50 per cent. This ap- 
plies to 1949-50 used cars also. 
Would prefer 1/3 down and 24 
months on new cars, 1/3 and 18 
months on postwar cars and 1/3 
and six months on prewar cars.” 


Arkansas 


C. E. Reynolds, Reynolds Motor 
Co. (Willys), Booneville—“The 
government credit restrictions 
were probably geared for the in- 
dustrial areas. But in our parti- 
cular part of the country, incomes 
of the average wage earners are 
limited and therefore Regulation 
W works a hardship in that the 
12 to 15 months for car payments 
is not enough and 1/3 down is too 
high. Would recommend up to 
24 months in certain cases.” 

T. J. Ehemann, Ehemann Mo- 
tor Co. (DeSoto-Plymouth), At- 
kins—“Y%4 down and 18 months. 
Inventory lower by 25 per cent.” 

T. E. Tappan, Jr., president, 
Tappan Motor Sales, Inc. (Stude- 
baker), Helena—‘Regulation W 
has actually hurt used-car sales, 
especially in 1949-50 bracket, 
worse than new-car sales. I can 
find people who can buy ’51 new 
cars but find it hard to move late- 
model used cars, which in turn 


A Reader Survey 





slows up new-car sales. Have 
never sold a car for less than 1/3 
down. 18 months would help, 21 
would be better. Inventory 75 
per cent lower.” 

Buick dealer—“Current restric- 
tions impose an unduly severe 
penalty on late-model owners. In 
effect, the new-car buyer who 
deals for cash must help the credit 
buyer purchase an automobile by 
absorbing additional depreciation 
made necessary by the limitation 
of the second buyer’s purchasing 
power. The primary factor in de- 
termining a used car’s salability is 
no longer quality. Today it is a 
question of achieving a reason- 
able monthly payment. Number 
of prospects closed has decreased 
50 per cent. Would like 1/3 down 
and 24 months.” 


Dealers, many with lots bulging 


Chrysler - Plymouth dealer— 
“24-month payments are in line 
with tine on new homes. Average 
car life and average home life 
justify at least 24 months.” 


Delaware 


Austin Porter, Jr., Porter Mo- 
tor Co. (Ford), Wilmington—“We 
feel that essential defense work- 
ers are taken out of the new-car 
and higher-priced used-car mar- 
ket. % down and 18 months.” 


Washington, D. C. 


“Has hurt our sales approxi- 
mately 30 per cent in our estima- 
tion. Inventory 20 per cent low- 
er,” said one unsigned report. 


Florida 
W. L. Chance, Old City Motors 
(Cadillac-Oldsmobile), St. Au- 
gustine—“Only bothering used- 
car sales to people of moderate 
(Continued on page 122) 


from new and used cars, really 


“took their pens in hand” in order to answer this survey fully. 
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Says the World’s Largest Ford Dealer: 


“Crv, If Youre Allergic to Work!” 


By JAMES K. DOBBS, SR. 


Associate Owner and Operator 
Hull-Dobbs Company 
Memphis, Tenn. 


ow do you feel about the out- 
look for the rest of the 
year? 

A possible shortage of new cars 
by the first of 1952, higher in- 
come taxes and continued tight 
credit restrictions have some 
dealers worried. 

One thing is certain—it won’t 
be as easy as it has been. Yet, I 
don’t believe it will be as hard 
as it was in wartime. The trouble 
is, we all have gotten soft. Now 
we have got to buckle down and 
start giving more attention to our 
customers. We may even have to 
do more business on margin—but 
suppose we do? 

What if the honeymoon is 
over? It simply means that we 
all have to go to work again. Car 
dealers won’t be able to spend 
their time at cocktail parties and 
then start their work week on 
Friday morning before leaving 
Saturday morning for the week- 
end. We have all become too in- 
terested in other things. We have 
got to get back to business. 

The rougher it gets, the better 
we will like it. Selling cars is 
like playing golf. When you shoot 
easy 69 golf, there isn’t too much 
incentive to do better because 
you are perfect. Yet the fellow 
who has a hard time shooting in 
the 80’s is always trying to do 
better. He’s got incentive. 

There simply isn’t a lot of fun 
in selling now. There will be 
more when we have a real com- 
petitive market again. 

I, for one, will welcome a good 
competitive market. It will be 
good for everyone. 

I’m not fretting about the num- 
ber of new cars that will be pro- 
duced the rest of this year and 
next year. There may be a short- 
age of new cars by 1952 but deal- 
ers will still have new cars to 
sell despite production cuts. 

I think some dealers are silly 
to hoard new cars. And there is 
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The author, who is well known to the automotive trade in the South, 
was asked to give his views on the outlook for the rest of 1951. 


lots of hoarding because of un- 
certainty. Why not deliver the 
new cars and then buy more for 
cash instead of tying up your 
money? 

A good dealer doesn’t worrv 
about the used-car market. All 
we do is buy a used car with a 
new one. If the dealer wants to 
do more volume, he can by buy- 
ing used cars for cash and then 
selling them. 

It’s just that simple, but the 
dealer can’t do it if he prefers 
to play. He will soon be belly- 
aching if he plays instead of 
works. A dealer can do all the 
business he wants. 

We aren’t worried about the 
market. For instance, in addition 
to our 29 Ford dealerships from 
Maine to California, we are tak- 
ing all Lincoln-Mercury dealer- 
ships we can—either buying them 
or managing them under our 
managerial service setup. 

That’s how we feel about it. 

As for credit, I believe restric- 
tions will continue tight. But 
any business we lose now because 
of credit restrictions will be 


stored up for the future. It’s not 
irrevocably lost. With the hous- 
ing trend in the suburbs, more 
people are going to have to have 
one and possibly two cars. If they 
can’t buy right now, they’ll man- 
age to buy later. 

The same applies to tax in- 
creases. If income taxes go high- 
er—and all signs indicate they 
will—we will simply be storing 
up business for those persons un- 
able to buy new cars as often 
as they would like. 

That’s where service emphasis 
comes in. When people have to 
make their cars last longer they 
naturally begin to think in terms 
of car upkeep. Parts volume and 
service increase. We have always 
been service-conscious and are 
stressing service more all the 
time. 

There already has been a 37 
per cent cut ordered in car pro- 
duction. I don’t see more than 
that—unless, of course, we have a 
total war. 

I also don’t see cheaper car 
prices any time soon. When pro- 

(Continued on page 106) 
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The view above shows a portion of 
the modernistic showroom and pri- 
vate sales offices. The display area 
has ten turntables on three levels 
and is large enough to show 65 cars 
at one time. It includes 11,950 
square feet of the building’s 37,752 
square feet of floor space and 
fronts 300 feet on Commerce 
Street. It is said by company offi- 
cials to be the largest car show- 
room in the world. Alexander er- 
tered the automobile business 17 
years ago after spending some 
years in the chain grocery business. 
He says he applies the same prin- 
ciple of volume sales and low unit 
profit to his automobile business. 








Ernest L. Alexander opened th's 
$350,000 building on a ten-acre lot 
in Dallas, Texas, last month. For- 
merly operator of one of the largest 
Dodge-Plymouth dealerships in the 
country, he now holds a Kaiser- 
Frazer distributorship in 55 Texas 
counties. Emphasizing service with 
a 10,750-square-foot department 
and an 8,439-square-foot body de- 
partment, the firm also has a lerge 
wholesale parts department and a 
distributorship for two tire lines 
that brought in sales of $1,700.000 
in 1950. In addition to parking 
space for customers, the paved lot 
gives room for outdoor display of 
1,000 units for the used-car opera- 
tion. Alexander reported a $30,- 
000,000 sales volume for the firm 
in 1950 from all its departments. 
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FLEET VOLUME 
Is His Meat 


The two fleet accounts are the main- 
stay of this Texas shop, whose owner 
tells how he has kept this business. 


By C. Thomas 


T GETTING fleet accounts, the 
most important factor is con- 
vincing the fleet owner his trucks 
will receive personal attention. 

That has been the experience of 
Dewey Crowder, owner of Dewey 
Crowder’s Garage, Austin, Texas. 

“The fleet owner must feel his 
trucks are going to be maintained 
at a minimum of cost to him,” 
Crowder added. 

“And right from the beginning 
the garageman must have it un- 
derstood he can go ahead and re- 
pair the trucks—not patch them 
up to get by for just a short time. 

“If a job is not fixed, and fixed 
right, it is going to be in and out 
of the shop and the fleet owner is 
going to wonder why, for too 
many trips to the shop look bad 
when presented on paper in the 


Crowder handles 
will bring them 


form of a monthly statement. 

“There are no collection wor- 
ries or losses involved in fleet- 
maintenance work. I have found 
that two fleet accounts are worth 
more to a shop than 100 extra 
regular passenger-car customers.” 

Crowder figures that the aver- 
age garage customer will spend 
around $75 a year with his gar- 
ageman. Drivers of late-model 
cars don’t have big repair bills. 
And those driving old models 
can’t afford them. 

“That being the case,” said 
Crowder, “I would have to have 
at least 100 more regular custom- 
ers to replace my two fleet ac- 
counts. And then I would not net 
the same amount of money. 

“My two fleet accounts bring 
me in $7,500 a year. I can depend 


A large shop is not necessary for handling truck repairs, Crowder 


has but it is 


discovered, 


necessary to 


have an efficient set-up. 


trucks without delay so drivers 
in at the first sign of trouble. 


on this without its costing me a 
dime for advertising. And it is a 
sure income every month. 

“With the major-repair work 
fallen off, as it has, today’s cus- 
tomer spends very little at a time. 
Therefore we need more passen- 
ger-car customers today than 
formerly if we hope to hold up 
our dollar volume. 

“My fleet jobs get preference. 
There are two reasons for this. 
First, a fleet owner can’t afford 
to have his trucks tied up. Second, 
by getting on these jobs as they 
come in, we can get the drivers to 
stop by as the trucks need atten- 
tion rather than struggling along 
until the end of the week and 
swamping us with work.” 

Getting at the truck when the 
trouble is first noticed saves the 
fleet owner money. 

“T have an agreement with the 
fleet owners,” said Crowder, “that 
I have the authority to go ahead 
and do the work I think neces- 
sary, even to installing a new bat- 
tery. This places the responsibil- 
ity on me to keep these trucks 
rolling with a minimum of tie-ups 
and service costs. And to accom- 
plish this, I must have the truck 
the moment trouble develops.” 

Truck drivers and driver-route- 
men don’t like to be held up any 
longer than necessary. Most of 
them have a schedule and when 
they fall behind, they have to put 
in longer hours to catch up. 

“On major jobs I have time to 
work on the truck,” said Crow- 
der. “Both my fleets have stand- 

(Continued on page 95) 
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lise the “Browse” Plan 
to Sell Used Cars 


RECTION of a_ used-car lot, 
brightly and attractively illu- 
minated, on which passers-by can 
browse at night without being ac- 
costed by eager salesmen, has 


been followed by a big jump in 


sales volume for Sutton Pontiac 
Co. at Wilmington, N. C. 

Dealer W. P. Sutton readily ac- 
counted for the increased activity, 
which has continued since the 
first month of operation of this 
lot earlier this year registered a 
50 per cent increase in sales over 
the preceding month: 

“People aren’t in as big a hurry 
to buy used cars now—even the 
extra-clean ones which we fea- 
ture on our lot—as they used to 
be. A lot of them don’t like hav- 


ing a salesman breathing down 
their back when they’re only 
wanting to look around before de- 
ciding. 

“That’s why we have made it 
easy for people to step over a 
chain, browse around on our well- 
lighted lot and inspect cars until 
the lights go off at midnight. Then 
when they come around, as some 
of them have, the next day, they 
can go right to the car or cars in 
which they’re most interested. By 
that time they’ve had a chance to 
make certain that the car they 
like best is not a former wreck, 
or otherwise satisfied themselves 
so far as appearances are concern- 
ed.” 

Sutton decided to establish the 


new lot, situated across and 
slightly down the street from his 
dealership, after his used-car lot 
adjacent to the main building was 
overflowing with trade-ins and 
with privately-owned cars wait- 
ing to be repaired or which had 
just been worked on. 

The new lot is being operated in 
the light of these nine fundamen- 
tals of merchandising which the 
company follows, said Sutton: 

“1 —Buying them right — ap- 
praisal is the basis. 

“2.—Recondition them. 

“3.—Advertise them. 

“4.—Sell them in the current 
market (quick turnover). 

“5.—Display them. 

“6.—Locate prospects. 

“7.—Offer finance plans. 

“8.—Establish a merchandise 
atmosphere. 

“9 —Maintain good housekeep- 
ing.” 

Evidently this dealer has found 
merit in following these princi- 
ples, as on five separate occasions 
during this past April his firm re- 
ceived calls the next day and sold 
cars to people who were attracted 
by the lights after closing. 


Bright lights flicker at each of these posts, beckoning the curious. 


\ 








ge me!” 
Most people like to be 


shown. 
Some people—not all of them 


from Missouri, either — simply 
have to be shown. 

Show them they need preven- 
tive-maintenance service, show 
them how they can save money, 
and your shop volume will ex- 
pand. 

Richard D. “Dick” Fuller be- 
lieves that. And with good rea- 
son, too. It is being proved every 
day at his Fuller Alinement Serv- 
ice, 853 Linden Avenue, in Mem- 
phis, Tenn. 

Operating on the theory that 
seeing is believing and that most 
car and truck owners can’t see 
trouble coming until it’s well on 
the way, Fuller Alinement Serv- 
ice two years ago decided to add 
a motor-analysis department fea- 
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turing a fast new method of diag- 
nosing engine trouble. 

What’s been the result? 

Fuller, long regarded as one of 
Memphis’ largest and best-known 
specialists in wheel alignment, 
balancing and axle alignment, as 
well as brake service, now is do- 
ing a motor-analysis and tune-up 
business unusual enough to open 
the eyes of automotive factory 
representatives. 

What has Fuller Alinement 
Service got that’s so extraordi- 
nary? 

1. Equipment. 

2. Methods. 

3. Personnel. 

Fuller uses the most modern 
testing equipment. For its motor- 
analysis department it has one of 
the two or three dynamometers 
in Memphis, and, it is believed, 
the only one being used by a 100- 


And gives the customer 
confidence in the shop, 
so he usually buys the 


suggested repair work. 


By Richard Lane 


per-cent service shop. 

Fuller uses an unusual 
tionnaire for tune-up customers 
When a customer’s car enters the 
shop for a tune-up, a detailed 
analysis is filled out. It covers 
driving habits, types of gasoline 
used, trouble experienced and 
other motor performance factors 

Fuller believes these facts 
about the automobile or truck are 
as important to the mechanic as 
knowledge of the patient’s symp- 
toms is to the doctor. In this 
“physical examination,” the auto- 
mobile is put through a road test 
in the shop, using all types of 
instruments. 

Heading the motor-analysis de- 
partment is E. L. Harrison, who 
has been doing tune-up work for 
18 or 20 years. 

Let Harrison tell about the op- 
erations in his department: 


ques- 
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“We are averaging five or six 
motor checks a day with our 
dynamometer, and we have made 
as many as 16 checks in one day,” 
Harrison explains. 

“It takes from 40 to 50 minutes ; 
to make the analysis, from bump- Bes. Phese 
; to we Mh — a flat : eee 
charge o 3.50 for the motor a ¥ on as a ‘ 4 
analysis, and don’t pressure the Med Zh eens We De FAO $B sereaspd Oo FF hto® 
customer into having work done. r Mileoge (Trem 2 
This $3.50 charge is for the analy- : i ox: 
sis, regardless of whether the - ’ “ah a ee . oT 
recommended work is done after Ss ae ee et Oa? Se ee YX 
the analysis. : : A Sioa ae” | 

“We simply show the customer 
the chart or questionnaire with 
the facts as revealed by the 
dynamometer and suggest that 
the needed work be done. We 
point out that repair or tune-up 
work done promptly instead of 
being deferred means savings. 
The completed chart includes an 
estimate of repair cost. 

“We keep one sheet of our 
questionnaire for our files and 
give the customer a copy. The 
customer gets a copy regardless of 
whether he has the work done 
after the analysis is made. If 
he doesn’t have the work done IDLE TEST: =~ 
immediately, the sheet serves as ee eer 
a reminder later. GEFORE STARTING 
TEST. 
ddvise Periodic Checks On & GEN. 0 TEMP. 




















‘ Index setting 
“We advise our customers to FULL LOAD 10 HP. ot 40 MPH. 
come in every 6,000 or 7,000 miles : SPEED : VACUUM 





for a motor check, stressing that eh . 


. . Service | Service 
preventive maintenance saves TAZ > wero. % 27 oT 
money because trouble is caught ; 7] WE veda “2/130 
before real motor damage results. 
“Incidentally, we find that mo- 
torists are more conscious today ROAD HORSE POWER CARBURETOR MIXTURE 
of the operation and performance ee ee ee ae re ‘Attar Service 




















Service 
of their cars. i | eee: wa 33 tot e >. 
“Most motorists want speed and ] 30 14 14.0 £2. 
power. By using the dyna- : 
mometer, we can get speed and Air Cleaner 
power up to factory specification . UNDER FULL LOAD AT 2000 R.7.M. REMOVE CLEANER: . 
or above it. if power improves more thee 3 HP ATER Tg Replece () 
“The machine tests the car or COOLING SYSTEM — Overheats (7 Flush 


truck for all the conditions met on _ ae Re ire goeon OBE ees 
the highway. These conditions meee: z C ef Sean 


can be created right in our shop Wheel Alinement - Brakes 


on the dynamometer. This saves 
a great, deal of time and trouble, 
and eliminates an actual test on 
the road. 

“We test power, speed, r.p.m., 
degree of dwell, combustion effi- 
ciency, engine vacuum, etc. It 
eliminates the road test entirely. 
The car or truck never leaves our 
floor. The machine will test from 
ten miles an hour to as fast as we 
want the car to go,” Harrison 
adds. 

Fuller tune-up specialists also 

(Continued on page 102) a 
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ash Shows 
“Rambler” 


Hardtop 


HE “Country Club” hardtop, 
five-passenger sedan is the 


fourth model in the Rambler 
series introduced by Nash Motors 
Division. 

The hardtop is powered by an 
82-horsepower, six-cylinder, L- 
head engine with a displacement 
of 172.6 cubic inches and a com- 
pression ratio of 7.25 to one. As 
optional equipment it has an auto- 
matic overdrive with four for- 
ward speeds. 

Retaining the basic design fea- 
tures of other Rambler models, it 
has the same body lines and the 
same type of steering and front- 
end control for easy steering and 
maneuverability. The “Airflyte” 
construction, with integrated 
body and frame, is another fea- 
ture. 

Design of side and rear win- 
dows gives increased visibility 
and open-air advantages of con- 
ventional convertibles, with the 
safety of a steel top, Nash engi- 
neers said. Door centerposts have 
been eliminated and individually- 
controlled roll-down side win- 
dows are permanently set in stain- 
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A two-toned hardtop model, powered by an 82-horsepower engine, is 
the latest addition to the Nash Rambler line. The photograph below 
shows curved windshield, sectional rear window and arrangement of 
the side windows. Bottom picture indicates the size of the trunk. 


less steel frames. 

The regular factory-delivered 
price of the hardtop includes 
about $300 worth of custom ap- 
pointments, according to H. C 
Doss, vice-president in charge of 
sales. Among them are: Weather 


Eye conditioned-air system, radio, 
electric clock, courtesy lights, di- 
rectional signals and foam cush- 
ions. 

The car is built on a 100-inch 
wheelbase and has an over-all 
length of 176 inches. 
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raw-Poker’ Contest 


Fired Up 


Nalesmen 


Service volume can be sold, and one way 
to do it is by a contest like this one 
which helped to beat the original goal. 


By M. M. Wilcox 


Assistant Editor 


ow did Lander Motors, Inc. 

(Dodge-Plymouth), Atlan- 

ta, tally the largest service vol- 
ume in its history during May? 

A “draw-poker” game is one of 
the reasons. A poker game in 
whichgthe best hand won the pot 
but nobody lost. 

Not that the “game” was a fun- 
damental reason for a gross cus- 
tomer service volume of $37,790 
for May, which topped by more 
than $2,000 the previous record 
set in June, 1950. But it is typi- 
cal of the many things Lander 
Motors does to stimulate enthu- 
siasm among its employees and 
help them earn more for them- 
selves and the company. 

The “poker game” was design- 
ed to encourage the seven service 
salesmen to promote baked-en- 
amel jobs. Here’s how it worked: 

E. M. Lowery, director of serv- 
ice, took 30 $1 bills from the cash 
register and placed them on a 
“draw-poker” board, with the 
serial numbers of the bills toward 
the board. Whenever a service 
salesman sold a baked-enamel job, 
he was entitled to take one of the 
bills from the board—any bill he 
chose. 

The dollar was his to keep. In 
addition, the serial number of the 
bill was chalked in the space from 
which it was taken, along with the 
service salesman’s name. The di- 
gits in the serial number deter- 
mined the “hand” the service 
salesman held in the “game” for 
a pot of $30. The figure “1” rep- 
resented an ace, for example, and 
“0” represented a ten. 

The $30 was awarded to the 
service salesman with the best 


“hand” after all the bills had been 
removed from the board. Obvi- 
ously, the more baked-enamel 
jobs a man sold, the more $1 bills 
he could take from the board and 
the better his chances were of 
having the winning “hand” for 
the pot. 

“The men really were enthu- 
siastic,” Lowery said. “Instead of 


just checking the repair blanks 
in routine fashion, they began to 
look over every car as a possible 
prospect for a paint job. They 
sold a number of jobs at the time. 
Other jobs will show up at our 
paint shop later because the idea 
was planted in the customer's 
mind during the contest.” 

The service salesmen regularly 
receive commissions on various 
jobs they sell. But when the com- 
mission is paid at the end of the 
month, the men don’t pay as much 
attention to where this extra dol- 
lar and that extra dollar came 
from, Lowery said. They just look 
at the check as a whole. 

A contest often will increase 
sales of a certain type of service 
but sometimes there’s a slump 
when the contest is over, so there 
is no real gain for the shop. It 
takes effort and experience to 
plan a contest that’s effective for 
a particular group of people and 
a particular situation. Look at 
Lander Motors’ two recent con- 
tests for undercoating, for exam- 
ple: 

During the first undercoating 
contest, Lowery offered $10 to the 
service salesman who sold the 

(Continued on page 119) 


President John H. Lander (right) of Lander Motors, Ine., is hold- 
ing one of the dollar bills which had been on the board, while 


Service Director Lowery holds 


the 


board. Thirty bills, 


“poker” 


including nine on the back, had been on the board. White squares 


obliterate the remaining bills, as one easy 


way to get into a fed- 


eral prison is to reproduce anything remotely resembling currency. 


| 
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Vacationers’ Gas Use 


Hits Billion Mark 


M” than a billion gallons of 
gasoline will be consumed 
by American motorists this sum- 
mer in one of the greatest vaca- 
tion travel splurges in history, ac- 
cording to the Oil Industry Infor- 
mation Committee of the Amer- 
ican Petroleum Institute. 

The committee pointed out that 
this unprecedented demand for 
gasoline emphasizes the tremend- 
ous job being done by the oil in- 
dustry to meet current require- 
ments and still plan ahead for 
even larger expectations in the 
future 

The information group called 
attention to a survey which shows 
that motorists will engage in 15 
billion miles of holiday travel 
during June, July and August— 
when more than 50 per cent of 
the country’s vacation trips are 
made. 

For the whole of 1951, the vaca- 
tion speedometer is expected to 


- 33,700. 


rise to a new peak of 30 billion 
miles, an increase of almost 60 
per cent since 1940. Total gaso- 
line consumption for the year, for 
vacation travel only, is expected 
to exceed two billion gallons. 


NADA ’Friseco Convention 
Set for February, 1953 


Ds for the 1953 convention 
of the National Automobile 
Dealers Association in San Fran- 
cisco were set last month for the 
week of February 12. 

It was decided also at the meet- 
ing of the board of directors to 
develop special clinics for deal- 
ers’ service personnel as a fea- 
ture of the 1952 convention, to 
be held in New York City Janu- 
ary 27-30. The clinics would start 
on Saturday, January 26. 

NADA President R. D. McKay 
reported current membership at 
Membership Chairman 
Hanford Crockard announced 
October 10 as the date for the 


association’s annual “Give a Day 


“Ah, Herbie, see if you can’t scare up a wiping rag for Hugo.” 














E. CG 


manager 


general sales 
Division, will 
convention of 
Dealers 


“Ed” Quinn, 
of Dodge 
address the annual 
the Georgia Automobile 
Association at the General Ogle- 
thorpe Hotel near Savannah Oct. 
21-23, Program Committee Chair- 
man John H. Lander announced. 
David P. “Doc” Whelchel, exe 
tive vice-president of the Tennes 
Automotive Association, and other 
well-known speakers will also be 
heard. 





to NADA” membership 
paign, when 2,800 area chairmen 
will organize local 
make personal calls on every 
new-car and new-truck dealer 
not already belonging to NADA, 
inviting them to membership 


cam- 


programs to 


Reidsville Association 
Elects Braxton Pike 


RAXTON Pike of Pike Motor 
Sales has been elected presi- 
dent of the Reidsville, N. C., 
Automobile Dealers Association, 
which has 100 per cent member- 
ship of the local dealers 
J. B. Huskey is vice-president 
and W. H. Bowman is secretary- 
treasurer. 


Virginians Meet Oct, 22-24 


The annual convention of the 
Automotive Trade Association of 
Virginia will be held Oct. 22-24 
at the John Marshall Hotel, Rich- 
mond, it was announced last 
month by John E. Raine, general 
manager of the association 
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AUTOMOTIVE 
INDUSTRY 


New Nash Oklahoma Zone 
Headed Up by Stone 


a SERVE expanding markets in 
the Southwest, Nash Motors 
has opened an office with head- 
quarters at Oklahoma City, Okla. 


Mr. Stone 


Creation of the additional zone 
and appointment of G. B. Stone 
as its manager was announced by 
H. C. Doss, vice-president in 
charge of sales. 

This raises to 22 the number 
of Nash zone headquarters. “It 
is an expression of our confidence 
in the stability of growth in the 
Southwest. The zone will serve 
the requirements of Nash Motors 
dealers in Oklahoma, the Texas 
Panhandle and the northeastern 
area of New Mexico,” Doss said. 

Stone, previously assistant zone 
manager for Nash Motors at Kan- 
sas City, joined the company in 
1945 as comptroller at Kansas 
City. Later he served as district 
manager and business manage- 
ment manager. 

J. L. Anderson, formerly car 
distributor in the Dallas zone 
office, will be assistant zone man- 
ager for the new zone. 


Smith of Cocoa, Fla., Dies 


C. Sweet Smith, Sr., of Smith 
& Wooten, Ford dealership at 
Cocoa, Fla., died last month. He 
was county commissioner of Bre- 
vard County for 16 years. 


Ford Richmond Depot 


Will Open in Fall 


PERATIONS at the parts depot 
for Ford Motor Co. at Rich- 
mond, Va., are scheduled to get 
underway by mid - September, 
Emerson Planck, sales manager of 
the Norfolk district, said recently. 
Besides the parts section, the 
540 - by - 240-foot structure will 
house the headquarters of the 
Norfolk sales district. Most of the 
employees will move to Richmond 


from Norfolk, Planck said. 


Delco to Build Plant 
For Defense Motors 


fe Delco Appliance Division 
of General Motors has an- 
nounced plans to build a plant at 
Rochester, N. Y., for the manufac- 
ture of defense products, particu- 
larly motors for the Air Force. 
The one-story structure will 
contain 500,000 square feet and 
will employ 3,000 when full pro- 


duction is reached, according to 
Paul H. Rutherford, general man- 
ager of the division 


Buick Changes Affect 
Two Zone Offices 


) agony changes _ affecting 
two Buick zone offices were 
announced last month by Albert 
H. Belfie, general sales manager. 

Norman D. Kelley, zone man- 
ager in Washington, D. C., was 
transferred to Boston as zone 
manager. Weldon E. Young, zone 
manager at Buffalo, has succeed- 


ed Kelley 
TAA Gets the Members 


The Tennessee Automotive As- 
sociation now has 735 paid-up 
members, the most in the history 
of the organization, David P 
“Doc” Whelchel, executive vice- 
president, said in announcing that 
the 1951-52 membership roster 
had been completed 


“On the whole my husband's satisfied with the overhaul job you 
did, but he’s tagged a few things he'd like adjustments on.” 
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1947 Buick super seden, redie, heater, two tone grey 
finish, good tires. Ceiling $1470. Sole $995 
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115 East Orr Street 


WELBORN 


Dodge, Plymouth, Dodge “Job Reted” Truck Dester 


$1595 


CLEARANCE SALE 


, Wed.-Thurs.-Friday & Sat. 
AT 7 A.M. -CLOSES 
WEDNESDAY SPECIALS 


_ 1947 Reo 2 ton, 14 ft. stoke, 9:00x20 tires front end 
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Oldsmobile coupe, runs, feir tires. Cash $19.50 
1935 Chevrolet coupe, good tronsportation s 
1936 Ford seden, bleck siis 
1929 Medel A Ford twe door. Cosh . $69.30 


TRUCKS 
1948 Chevrolet 1/2 ton pickup, extre cleen 
1949 International 1 ton express, extre clean .. $1095 
1946 Studeboker 160 W.B., 1 1/2 ton, 2 speed axle 


body $1695 
heater, 


"sions 


1948 Chevrolet 1 1/2 ton stoke, good mechenica! con- 


1946 Ford 1/2 ton new peint. Specie! 


1937 Food 1 1/2 ton platform, engine, mecheni- 
ton new 
* 


SERVICE 
Phome 1568 








Aug. 


Sept. 


72 


i 


W. Keys Welborn created his own traffic on his used-car lot when 
he ran this ad in the kick-off of a campaign in which this Anderson, 
S. C., Dodge-Plymouth dealership moved 48 used cars between May 
15 and May 31. Note the two offerings circled by the editors but 
which the newspaper reading public saw quickly, even though these 


two 


“come-ons” weren't featured in prominent type. Said Welborn: 


“Those two offers caused a waiting line to form before we opened 
the next day, and from that waiting line we gathered a list of used- 


car prospects.” 


The $20 and $69.50 units were sold in a matter of 


moments—just in case you're still wondering. 


26-28—Annual 


convention 


of Automobile Dealers Associa- 
tion of West Virginia, Green- 


brier Hotel, 
Springs. 
16-18—Annual 


White 


Sulphur 


convention 


of Kentucky Automobile Deal- 
ers Association, Kentucky Dam 
Village State Park, Gilberts- 
ville. 

Sept. 24-25—Annual 
of New Mexico Automotive 
Dealers Association, Murray 
Hotel, Silver City, N. M. 

Sept. 29-Oct. 1—Annual conven- 
tion of South Carolina Automo- 
bile Dealers Association, Ocean 
Forest Hotel, Myrtle Beach. 

Sept. 30-Oct. 1-2—Annual con- 


convention 


vention of Automobile Dealers 
Association of Alabama, Buena 
Vista Hotel, Biloxi, Miss. 

Oct. 7-9—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 14-16—Annual convention of 
Tennessee Automotive Associa- 
tion, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 21-23—Annual convention of 
Florida Automobile Dealers 
Association, Tampa Terrace 
Hotel, Tampa. 

Oct. 21-23—Annual convention of 
Georgia Automobile Dealers 
Association, General Ogle- 
thorpe Hotel, Savannah, Ga. 

Oct. 22-24—Annual convention of 
Automotive Trade Association 
of Virginia, John Marshall Ho- 
tel, Richmond. 

Oct. 29-31—Annual membership 
meeting of National Standard 
Parts Association, Sherman Ho- 
tel, Chicago. 

Nov. 3-6—Annual convention of 
Texas Automotive Dealers As- 
sociation, Shamrock Hotel, 
Houston. 

Nov. 9-11—Annual convention of 
Automotive Parts Rebuilders 
Association, Stevens Hotel, Chi- 
cago, IIl. 

Nov. 14-15—Annual convention 
of Oklahoma Automobile Deal- 
ers Association, Skirvin Hotel, 
Oklahoma City, Okla. 

Dec. 5-7—Annual convention of 
Motor and Equipment Whole- 
salers Association, Stevens Ho- 
tel, Chicago, III. 

Jan. 27-30—Annual convention of 
National Automobile Dealers 
Association, Waldorf - Astoria 
Hotel, New York City. 

March 20-23—Southwest Auto- 
motive Show, Houston Audi- 
torium, Houston, Texas. 


J. E. Dunham Succumbs 


Joseph E. Dunham, president of 
Dunham Motors Corp. (Dodge- 
Plymouth), Charleston, S. C.. 
died recently. He was 56. Dun- 
ham moved to Charleston in 1940 
after being associated with Dodge- 
Plymouth distributors in Char- 
lotte, N. C., for seven years 
St. Augustine Names Lagrew 

E. D. Lagrew of Sen Marco 
Motors is the new president of 
the St. Augustine (Fla.) Automo- 
bile Dealers Association. Matt 
Howell of Matt Howell Motors 


was elected secretary-treasurer. 
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Kansas and Wichita 
Win Safety Award 


| | ee and its largest city, Wi- 
chita, have been adjudged 
the safest for pedestrians in their 
population groups for 1950 and 
have been given grand awards of 
the American Automobile Asso- 
ciation’s National Pedestrian Pro- 
tection Contest. 

Wichita, with over 166,000 in- 
habitants, had a low death rate of 
0.6 per 1,000 persons, while Kan- 
sas had a rate of 2.2 pedestrian 
traffic fatalities per 1,000 persons. 

The 1,873 cities and states en- 
tering the 1950 contest were judg- 
ed for their death and injury re- 
cord, their system of keeping ac- 
cident records and their general 
pedestrian protection program, 
including public information, 
school safety, organization, engi- 
neering and legislation and en- 
forcement directed to pedestrian 
safety. 


Government Jeep Parts 
Get Special Package 


PARE parts for government 

Jeeps are receiving extra 
touches these days before being 
sent to Army bases overseas. 
They are cleaned, dipped in light 
oil, wrapped in cloth or paper and 
dipped in wax. 

The process will be so com- 
plete that even _ identification 
cards and other tags, complete 
with ordnance parts numbers, will 
be sealed to protect them from 
water, heat, sunlight, dust and 
other elements, Willys-Overland 
officials said. 

About 385,000 square feet of 
floor space will be devoted to the 
packaging and the complete pro- 
ject will employ around 500 peo- 
ple. 


John L. Matthews Dies 


John Lloyd Matthews, 50, own- 
er of Lakeside Motor Co. (Chev- 
rolet-Buick), Natchitoches, La., 
died last month after a heart at- 
tack. Prior to 1944 he had been 
Chevrolet regional manager for 
20 years in Texas and Oklahoma. 


Smith Heads Greensboro Group 


Judson B. Smith of Carolina 
Willys Co. is the new president of 
the Greensboro, N. C., Automo- 
bile Dealers Association. S. IL. 
Stewart is vice-president and J. 
N. Hinton is secretary-treasurer. 























“Herbie got the gas, oil and windshield and I got this.” 


Texas Vehicle Inspection 
Gets Underway This Fall 


EXAS progress in behalf of 

highway and traffic safety 
has been acclaimed with passage 
of a state law, which has already 
been signed by Gov. Allan Shiv- 
ers, compelling annual inspection 
of all motor vehicles, trailers, 
semi-trailers, pole trailers and 
house trailers. The law takes ef- 
fect 90 days after adjournment of 
the state legislature, which occur- 
red June 8. 





[ ——————— 


Jingling Pockets 
Tell the Story 


Silver dollars reminded 
the people of two Southern 
communities last month just 
how important automotive 
payrolls were to the business 
of the town. 

Fourteen dealers in Har- 
nett County, N. C., paid off 
with 15,000 silver dollars 
and Elbert Sales Co., Ford 
dealership at Elberton, Ga., 
also gave its employees hard 
money. Ads in local news- 
papers told the public to 
watch out for the automo- 
tive dollars and see how 
they helped business. 
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It calls for inspection of “the 
mechanism, brakes and equip- 
ment” of the vehicles specified, at 
official inspection stations to be 
designated by the Texas Depart- 
ment of Public Safety, headed by 
Homer Garrison, who will admin- 
ister the act. 

Inspections will be required, 
according to the law, first “in the 
year commencing with the effec- 
tive date of this act and annually 
thereafter.” 

The law specifies that “no li- 
cense of a motor vehicle shall be 
issued and no transfer of a title 
to a motor vehicle shall be made 
unless such motor vehicle has 
been inspected under the terms 
of the act within 12 months prior 
to the issuance of such license or 
transfer.” 

An officer of the law may stop 
a vehicle not displaying an inspec- 
tion certificate on the windshield. 
Anyone failing to comply with the 
law “shall be guilty of a misde- 
meanor and shall upon conviction 
be punished... ” 

It is expected that, although the 
law calls for at least one inspec- 
tion station in each county, a large 
number of qualified inspectors 
will be appointed. The fee for 
inspecting a vehicle is $1, of which 

(Continued on page 146) 
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T° GET into the jobbing busi- 
ness the hard way you first 
spend about 20 years calling on 
jobbers, selling to jobbers, ob- 
serving jobbers and their person- 
nel and noting the mistakes of 
jobbers. 

After 20 years of that you 
know what’s wrong— you think 
— with the way the wholesale 
houses over the country are be- 
ing run. So, fully prepared to 
avoid all pitfalls, you pick one 
of the toughest spots in the 
South, competitively speaking, 
where there are only about 60 
other jobbers in business, and 
you open a store. Two stores, in 
fact. 

Then, according to Dave Crock- 
ett, who owns and operates the 
two-store Dave Crockett Supply 
Co. in Dallas, Texas, you begin 
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By Baron Creager 
Southwestern Editor 


to find out things you didn’t 
know about the jobbing business. 
In a definitely penitent mood 
Dave Crockett recently conceded 
that he now understands why a 
great many jobbers did not at- 
tempt to put into practice a 
great many of the recommenda- 
tions he made when he was sell- 
ing a nationally-accepted line. 
“Jobbers used to tell me,” says 
Dave, “that they could not do 
this or could not do that because 
they couldn’t get their salesmen 
to do it that way. On such occa- 
sions I would think, ‘Aw, nuts!’ 
to myself, and wish I had charge 
of that sales force for a few 
hours. What the sales force need- 
ed was good, firm guidance, I told 


juthern JOBBERS 


AND FACTORY MEN 


Dave Crockett picked 
Dallas, where he had 
only 60 competitors! 


myself on those occasions. 

“Well, now, after five years in 
my own business, I definitely 
understand why those jobbers 
didn’t always do what I wanted 
them to do.” 

There is a story still circulat- 
ing on Crockett. He told it on 
himself, originally, but in cir- 
culation it has acquired distortion 
and this is the circulating ver- 
sion: 

As a manufacturer’s represen- 
tative, Dave had spent some time 
advising with a jobber on various 
procedures for operating the 
business. When Dave finally 
finished, the jobber spoke up. 

“Mr. Crockett,” he said, “if 
you know so damn much about 
it, why don’t you go in the job- 
bing business?” 

Actually, says Dave, the inci- 
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Above, the Oak Cliff store and, below, the Main Street location. 


dent involved a Latin American 
who, for some time, had managed 
a branch for a small chain. In the 
process of many calls during the 
period, Dave and the Latin 
American had developed a friend- 
ship and mutual respect. When 
the Latin American bought the 
branch, Crockett was sincerely 
interested in seeing his friend 
succeed and felt free to point out 
some courses for improving op- 
eration, since chain management 
had been lifted. 

To advice on what he could do 
as an independent that he had 
not been able to do as a branch, 
the Latin American listened with 
frank surprise and expanding ap- 
preciation. And in the end what 
he really said was: 

“Meester Crockett, why don’t 
you go een zhobbing beezness?” 

Dave probably told the story on 
himself originally in recognition 
of critics who, in the Southwest, 
embellished such incidents and 
established a sort of tradition to 
the effect that Dave Crockett, the 
peddler, was ready at any time 
to tell any jobber how to run 
his business. 

Dave doesn’t deny it. 
does he alibi. 


Neither 





“Even now,” he concedes, “I 
seem to be forever sticking my 
nose inté somebody’s business.” 

This is not his explanation. But 
the chances are it is a habit 
honestly developed from pushing 
his product through jobbers, and 
trying to push to the limit by 
means he considered most effec- 
tive. 


Didn't 


Jobbers Suffer 


Evidently, however, jobbers 
who did what he suggested in those 
years didn’t suffer. Certainly the 
manufacturer didn’t suffer. For 
in a short period of time begin- 
ning in the middle 1930’s in a 
five-state area, the manufactur- 
er’s volume increased from an 
annual $84,000 to a cool $1,000,- 
000. Dave points out that condi- 
tions in the aftermarket at that 
time did much for his sales ter- 
ritory, but not all. He had to do 
some work, too. 

Crockett was downright reluc- 
tant about having this piece writ- 
ten. Says he and his business 
have suffered from too much 
publicity that has put both in un- 
favorable light. 

One instance was a piece in a 
nationally-circulated magazine 





The publication’s representative 
visited with Crockett informally 
on several occasions, asked ques- 
tions, but made no notes nor 
statement of intention to write a 
story. The published story was 
interpreted in the Southwest as 
a sermon from Crockett to fellow 
jobbers. 

Dave complains, too, that a 
hundred other men can pursue an 
unconventional course and attract 
no attention But whatever 
Crockett does inspires comment 

That is true, and it results most 
likely from the combination of his 
characteristics. 

He works early and late and 
is energized by a tremendous 
driving force, directed by a hair- 
trigger mental process and per- 
haps does not understand why 
other people do not enjoy work- 
ing as hard and fast as he does. 
He can listen, but enjoys parti- 
cipating in conversations, which 
he enters with an intensity often 
mistaken for contention. How- 
ever, he will not be pushed 
around. Yet the intensity with 
which he states his position, com- 
bined with a somewhat precise 
manner of pronouncing every 

(Continued on page 106) 





Auto Spring and Bearing 
Nears 30th Birthday 
COLORFUL, attractively - laid- 


A out brochure of 24 pages 
was issued last month by Auto 
Spring & Bearing Co., Inc., Roa- 
noke, Va., to remind its customers 
that this firm was founded 30 
years ago. 

The present modern, partly air- 
conditioned home “is a far cry 
from the single upstairs room 
where the company had its hum- 
ble beginning on August 3, 1921,” 
the publication set forth. 

Gordon E. Johnson, the found- 
er, is president of this company, 
whose employees number 55, in- 
cluding a sales force of ten outside 
men and an inside force of 15. 

Nineteen employees have been 
with the company at least ten 
years. These “Old Timers” re- 
ceive extra benefits of insurance, 
retirement policies, extra vaca- 
tions, summer outings, a_ solid 
gold watch and other presents. 
Wives of the “Old Timers” formed 
the “Old Timers Auxiliary” in 
1944. 

Officers and department heads 
besides Johnson include: Robert 
C. Blount, vice-president and 
floor manager; F. L. O’Donnell, 
secretary and office manager; A. 
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John Reynolds, left, of the Straus-Frank Co., is president of the 
Tenth Southwest Automotive Show, to be held March 20-23 at Hous- 
ton. Other officers include (1. to r.): John Patrick of The Mountjoy 
Co., first vice-president; John McKinney of Van Norman Co., second 


vice-president; A. L. Barnett of Storm-Vulcan, Inc., 


treasurer, and J. 


A. “Andy” Young of Bear Mfg. Co., chairman of the show committee. 
Dean A. Johnson is the fall-time secretary and manager of the show. 


V. Dymond, treasurer; C. G. 
Strickler, general manager; W. S. 
Robertson, manager of mechani- 
cal department; B. H. Key, assist- 
ant floor manager; J. P. Layman, 
manager of receiving department; 
J. M. Landers, manager of ship- 
ping department, and W. B. Lan- 
ders, purchasing agent of the 
company. 


Benoit Succeeds Father 
At Permatex Helm 


Rtgeerame A. Benoit, Jr., vice- 
president, has become presi- 
dent of Permatex Company, Inc., 
Brooklyn, N. Y., succeeding his 
late father, who was also the 
founder. 

The late president died May 17. 
He founded the business of Con- 
stant A. Benoit in 1909 and the 
company was incorporated in 
1921. 


Butler Takes on Cleveland 


S. E. Butler of Atlanta has 
formed his own manufacturers’ 
agency and is now representing 
Cleveland Pneumatic Tool trans- 
mission jacks in the Southeastern 
territory. 


‘We now supply our branch 
stores by our own truck two trips 


a week to each store. We find 
this works out very nicely, cut- 
ting over stocks and giving us a 
far better turnover,” reported 
President Louis Post of D & N 
Auto Parts Co., Inc., Greenwood, 
Miss., last month. 


Three Southern Agents 
Appointed by Natkin 


ATKIN & Co., St. Louis, Mo., 

has appointed three South- 
ern representatives for its line of 
service equipment. 

They are: “Bob” Salmon of 
Birmingham, Ala., for Alabama, 
Mississippi, Tennessee, Kentucky 
south of counties bordering the 
Ohio River, and Florida west of 
the Apalachicola River; Harvey 
Johnson of Atlanta for Georgia 
and Florida east of the Apalachi- 
cola River, and William A. Sny- 
der of Baltimore, Md., for Vir- 
ginia and North and South Caro- 
lina. 


Walker Joins Decatur Parts 


Pruitt Walker, Jr., is now out- 
side salesman for Decatur Parts 
Co., Decatur, Ala., Owner Maxie 
P. Blalock reported last month. 


Harold Burch has filed notice 
of his resignation, having bought 
an interest in the Long Motor 
Sales Co. (International Harvest- 
er and Hudson), Don Sanders of 
Farmington Auto Supply Co., 
Farmington, Mo., announced. 

Ss 2 6 

Perfect Circle rings have been 
added by Curby Auto Supply 
Co., Ottawa, Kan. 

a” * +. 

“We have installed a Van Nor- 
man brake-drum lathe,” William 
Woehler, owner of Yoakum Auto 
Auto Parts, Yoakum, Texas, re- 
ported last month. 
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Satisfactory Sales Volume 
Reported in Many Instances 


ANDED the somewhat “left- 
handed” query of: 

“Is your gross sales volume 
running as high as you might ex- 
pect under current conditions?”, 

Southern jobbers came back 
with some interesting replies, 
aside from the simple response by 
one Louisianan: “No.” 

In connection with their replies 
to the question mailed 300 whole- 
salers, some respondents report- 
ed it had become necessary to 
tighten up on credit. 

And a Missouri official com- 
mented: 

“As our salesmen haven't 
worked since 1941, we think we 
would have a volume much great- 
er than our present volume if 
they would go to work.” 

His volume was not up to ex- 
pectation, therefore, but he add- 
ed: 

“Please don’t quote me.” 

Said Sales Manager C. W. Har- 
vey of Hickory Auto Parts, Inc., 
Hickory, N. C.: 

“Under current conditions we 
are more than satisfied with our 
present volume of business. Last 
year at this time we were doing 
33 per cent more business over 
the year before. This year we 
are 10.6 per cent over last year. 

“Considering the amount of 
confusion in business today, along 
with shut-downs in the hosiery 
and furniture businesses in our 
area, this is completely satisfac- 
tory.” 


Don’t be in too big a 
hurry to wail with 
Motor Parts & Supply 
Co., Ine., Mobile, Ala. 
This comic drawing 
(probably inspired by 
Credit Manager Charlie 
Moorehead, who's good 
at public relations) ap- 
peared on the reverse 
side of the firm’s one- 
page monthly customer 
organ. Headed up by 
James C. Parker, pres- 
ident of MEWA, Motor 
Parts & Supply has 
probably been experi- 
encing the same healthy 
business as a lot of 
firms who replied to a 
survey appearing on 
this page. But many 
jobbers did report a 
need for watching cred- 
it much closer. 


And his fellow North Carolin- 
ian, Secretary-Treasurer O. L. 
“Pete” Garner of Hayes & Hop- 
son, Inc., Asheville, picked up the 
“left-handed” question and toss- 
ed it on to the next player by 
commenting: 

“Could always be better, but 
could always be worse.” 

G. K. Linkhous of Link’s, Dan- 
ville, Va., reported his volume as 
meeting his expectations under 
current conditions, and then add- 
ed: 

“Under present conditions we 
have no desire to increase our 
volume to any great extent except 
whatever necessary to take care 
of our customers and to cover in- 
creased overhead. 

“We have tightened credit and 
put right many accounts on 
C.O.D., because we, believe that 
concerns that can’t pay now never 
can pay! 

“We just had several weeks’ 
strike in Dan River Mills, Inc., 
employing about 12,000 persons. 
This hurt business a lot, and hurt 
collections more. Consequently, 
we don’t know exactly what is 
normal or abnormal! 

“We are working constantly 
and energetically to give our cus- 
tomers service second to none, 
and in spite of all our problems 
we still believe Danville, Va., is 
the best city in the world in which 
to live. 

“And we are going to stick 
around as long as possible to see 
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what in the hell will 
next.” 

Said Manager R. A. “Dick” Nix 
of Jenkins Automotive Parts 
Service, Inc., Columbia, S. C. 

“Considering all the confusion 
that the ‘experts’ have tried to 
force upon us, our gross sales 
volume is running as good as we 
can expect. A textile strike in 
this territory has had some effect 
on business in general, but some 
of the strikers ride to work so 
that they can walk all day on a 
picket line. So, you see, next to 
eating, that vehicle is the most 
important thing in the world.” 

Owner A. W. Howe of Auto 
Specialty Co., Wheeling, W. Va., 
commented: 

“Sales are satisfactory. Janu- 
ary and February were about on 
a par with last year; March was a 
little better; April was the best 
since 1946 and May was the best 
in ten years, or, as a matter of 
fact, the best we ever had. June 
has slumped a little so far under 
May. 

“Of course this volume is on a 
dollar basis and does not truly 
reflect the unit volume because 
of higher prices. 

“We are looking for contin- 
ued good business in West Vir- 
ginia because of the state inspec- 
tion schedule for next Sept. 1. 
This has been reflected the past 
30 days. 

“We find, however, collections 
are a little more tight and we 
must pay much closer attention to 

(Continued on page 135) 
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double-reduction and 
duction 


double-re- 


TIMKEN REAR AXLE 


Mc of the “ole timers” have, 
at one time or another, ex- 
perienced trouble in getting the 
correct setting of hypoid pinion 
and ring gears on heavy-duty 
equipment. In fact, we have seen 
some “factory experts” miss their 
guess and ruin a perfectly good 
set of gears in a very few miles. 

At best, the trial-and-error 
method involves quite a lot of 
time in assemble—road test—dis- 
assemble — adjust — assemble — 
road test, etc. If you ask any me- 
chanic he will tell you that dig- 
ging into one of these heavy-duty 
axies is no child’s play. 

To overcome this trial-and-er- 
ror method, many manufacturers 
of passenger and truck rear axle 


Illustrations and _ technical 
data courtesy of The Tim- 
ken-Detroit Axle Co., De- 
troit, Mich. 


drive units have developed gau- 
ges which assure correct setting 
of the pinion and ring gears. One 
of these is the gauge kit used in 
setting the hypoid pinion and ring 
gears in the “Letter Series” Tim- 
ken rear axles. This manufactur- 
er has established the “nominal 
assembly dimensions” for all hy- 


, poid drive pinions and the amount 


of actual backlash for all match- 
ing hypoid ring gears. 

The “nominal assembly dimen- 
sions” are computed from the fin- 
ished end of the pinion radial 
bearing journal in single-reduc- 
tion pinions and from the finished 
toe end of the double-reduction 
and two-speed double-reduction 
pinions, to the centerline of the 
gear or cross shaft, respectively. 
They are stamped or etched on 
all hypoid pinions. (See Fig. 2 
In addition to this marking, the 
individual hypoid pinion is etched 
with its variation from the “nomi- 
nal assembly dimensions.” This 
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By E, M. Lowery 
Technical Editor 


deviation is expressed in thou- 
sandths of an inch. It denotes the 
decimal distance which should be 
added to or subtracted from the 
nominal dimension to achieve 
proper hypoid pinion position. 
By assembling the hypoid pin- 
ion in the drive unit to this speci- 
fied location and adjusting the hy- 
poid gear backlash, also indicated 
in thousandths of an inch, to the 
amount specified on the matching 
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ig. 2—Location of markings. “*A,” 

le-reduction gears and pinions. 

“B,” double-reduction and two- 

speed double-reduction gears and 
Pinions. 


hypoid gear, proper tooth contact 
and backlash will be established. 

1.—The “nominal assembly di- 
mensions” for all single-reduction 
hypoid pinions of “Letter Series” 
axles are stamped or etched on 
the end of radial bearing journal 
(Fig. 2.) 

2.—The “nominal assembly di- 
mensions” for all “Letter Series” 
double-reduction and two-speed 
double-reduction hypoid pinions 
are stamped or etched on fin- 
ished toe end of the hypoid pinion 
(Fig. 2) 

3.—The plus or minus variation 
from the nominal dimension, for 
the individual pinion, is etched 
on the end of the radial bearing 
journal of single-reduction hypoid 
pinions, and on the finished toe 
end of hypoid pinions used in dou- 
ble-reduction and two-speed dou- 
ble-reduction axles (Fig. 2). 

4.—The actual backlash of sin- 
gle-reduction gear sets is etched 
on the O.D. of the matching hy- 
poid gear. The’ actual backlash 
of double-reduction and _ two- 
speed double - reduction hypoid 
gear sets is etched on the finished 
toe end of the pinion (Fig. 2). 

5.—The matching gear and pin- 
ion number is etched on the spline 
of all single-reduction, double-re- 
duction and two-speed double-re- 
duction pinions. This same num- 
ber is stamped on the face or O 
D. of the gear. All hypoid gears 


| 
Fig. 3—Check micrometer in master gauge. 


and pinions are made and sold in 
matched sets only. Gears not 
having the matching numbers 
should not be run together 


6.—The location of the pinion 
part number, ratio and trade 
mark will appear, as usual, on the 
thread of the pinion 


Fig. 4—Locate step plate clamp screw in center of pinion. 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1951 


jean 


a. 





Fig. 5—Spring clamp assembly bracket ',” to 4” to hold step plate 
in position. 


Fig. 6—Assembled gauge in position. Do not assemble differential 
bearing cap over adapter discs. 


ADAPTER DISCS 


Other numbers and symbols are 
marked on hypoid pinions, usual- 
ly on the pinion spline. These 
should not be confused with the 
pinion and gear matching num- 
bers, nominal assembly dimen- 
sions, or plus or minus nominal 
dimension variation. 


Pinion Setting Gauge 


Essentially, it is a direct reading 
depth micrometer mounted in an 
arbor. The span of the micro- 
meter is from two to three inches 
(Note that the “mic” is calibrated 
the reverse of the usual hand 
micrometer. Although it may be 
a little difficult to read at first, a 
little practice will familiarize the 
mechanic with this feature.) Two 
sleeves which hold adapter discs 
slip over the ends of the arbor. 
The adapter discs are held on the 
sleeves by knurled nuts. 

The gauge is a precision instru- 
ment. The ground surfaces of the 
arbor, sleeves and adapter discs 
are held to very close tolerance 
Abusing these parts may result in 
accumulated errors that will be 
reflected by inaccurate hypoid 
gear adjustment. 

Two types of adapter discs are 
furnished in the pinion setting 
gauge kit. The discs used to check 
the hypoid pinion setting of “Let- 
ter Series” double-reduction and 
two-speed double-reduction drive 
units are ground with a slight tap- 
er at the O.D. and are designed 
to fit in the carrier cross shaft 
bore I.D.’s. They can be identi- 
fied by the double letters follow- 
ing the disc base number. For 
example, the discs for the S and 
U-200 axles are numbered “SE- 
1065-9-KK” and “SE-1065-9-JJ” 

The discs for the single-reduc- 
tion “Letter Series” axles are 
ground without taper and fit the 
differential bearing bore LI.D.’s 
They can be identified by the sin- 
gle letter following the disc base 
number. For example, the discs 
for the L-100 axles are numbered 
“SE-1065-9-G”’. 


How to Use the Gauge 


To illustrate the function of the 
gauge and the recommended pro- 
cedure for making a correct hy- 
poid pinion and gear adjustment, 
assume a new A-35158 hypoid 
gear set is to be installed in an 
L-100 drive unit. The gear set is 
composed of a 35159 hypoid pin- 
ion and a 35158 hypoid gear. 

1.—Consult chart to find the 
“nominal assembly distance” for 
the 35159 hypoid pinion. (This 
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dimension is also stamped or etch- 
ed on the end of the radial bear- 
ing journal.) The nominal dis- 
tance is 3.656”. Because the nomi- 
nal distance of this particular hy- 
poid pinion is greater than the 
span of the micrometer, it will be 
necessary to add the one-inch 
micrometer extension to the mov- 
able anvil of the gauge. 


Check Micrometer in Master 
Gauge 


2.—Mount extension collet on 
movable anvil and the micrometer 
extension in opposite end of the 
collet. Be sure all these parts are 
clean and firmly held together 
Check the micrometer to be sure 
the extension is properly attach- 
ed and the gauge is not damaged. 
Place gauge in the master gauge, 
using the two-inch checking 
block. It should be accurate 
within less than .0005”. Again 
consult chart to find the proper 
dises to be used in the L-100 car- 
rier and cap assembly differential 
bearing bores. The discs are No. 


SE-1065-9-G, two required. Mount 
adapter discs on arbor sleeves. 
3.—Assemble the hypoid pinion 
and cage, properly preloading the 
tapered roller bearings. 
4—Before installing the cage 
and pinion assembly in the car- 


rier, carefully note the etched 
digit (or digits) on end of the 
hypoid pinion. Assume the digit 
is a “3”, preceded by a plus sign. 
The “nominal assembly distance” 
for all 35159 hypoid pinions as 


Fig. 7—Check hypoid gear backlash. 
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noted on the chart and stamped or 
etched on the pinion is 3.656”. 
However, this particular 35159 
pinion varies from the nominal 
distance by plus .003”. Therefore, 
the corrected nominal assembly 
distance for this pinion is 3.656” 
plus .003”, or 3.659”. 

The plus sign preceding the 
etched number indicating the 
“nominal assembly distance” 
must be increased by the specified 
amount. If the sign preceding the 


Fig. 8—Bracket attached to drive unit case at inspection hole cover 
location. 
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etched number is minus, decrease 
the “nominal assembly distance” 
by the specified amount. The 
nominal assembly distance, plus 
or minus the variation, is the cor- 
rected nominal assembly distance 

5.—Install the pinion and the 
cage assembly in the carrier, us- 
ing the original shims removed 
from this location when the drive 
unit was disassembled. Be sure 
shims are clean! 

6.—Tighten all pinion cage cap 
screws or stud nuts to the torque 
specified in the shop manual 

Tightening the pinion cage cap 
screws or stud nuts is an extreme- 
ly important step. All the cap 
screws or stud nuts must be tight- 
ened to the proper torque. Failure 
to give close attention to this 
phase of the checking procedure 
may result in incorrect gear ad- 
justment 

7.—With a piece of crocus cloth, 
remove burrs and rough spots 
from differential bearing bore 
I.D.s. 

The step plate clamp assembly 
should be attached to the carrier 
flange so it will clear all parts of 
the casting. Locate step plate 
clamp screw in center of the pin- 
ion. Tighten clamp screw to car- 
rier with wing nut to hold clamp 
assembly in place in pinion center 
hole. Back off step plate clamp 
screw and position step plate on 
pinion. Tighten screw to spring 
clamp assembly bracket %” to 
4” to hold step plate securely in 





position. This procedure will 
locate center of step plate directly 
over pinion center so the four step 
plate feet will rest squarely on 
finished ground end of pinion 
Install the setting gauge in dif- 
ferential bearing bores, withdraw- 
ing the micrometer to eliminate 
possibility of damaging the in- 
strument 

Do not assemble differential 
bearing caps over adapter discs 

8.—Adjust micrometer arbor so 
it is directly over and at a 90 
angle to the step plate. Run the 
micrometer thimble down to mea- 
sure the distance between the 
center of the gear and the top 
of the step plate. Assume the 
“initial micrometer reading” is 
3.239”. Make a note of this meas- 
urement. 

Because the step plate must be 
taken into consideration when ad- 
justing the pinion, the next step 
is to subtract step plate thickness 
(.400”) from the corrected nomi- 
nal distance to find the “correét- 
ed micrometer distance.” 


= 


Fig. 9—Step plate and clamp assembly in location. Double-reduction 
and two-speed double-reduction drive units. 


A.—Corrected nominal distance (3.656” plus .003”) 3.659” 


Step plate thickness 


400” 


minus 


B.—Corrected micrometer distance (final measure- 


ment to be obtained) 


C.—Initial micrometer reading™ (using original 


shim pack) 


3.259” 


3.239” 


minus 


D.—Shim pack correction (to be added) 


When corrected nominal dis- 
tance (A) is greater than initial 
micrometer reading (C), includ- 
ing step plate thickness, subtract 
latter (C) from corrected nomi- 
nal distance (A) and add shims 
to pinion cage shim pack as shown 
in example (D). This moves pin- 
10n from gear. 

9.—Remove gauge and pinion 
cage from carrier case, add .020” 
shims to the original shim pack 
and reinstall pinion cage. 

10.—Check torque of pinion 
cage cap screws or stud nuts. 

11.—Install step plate and tool, 


A.—Corrected nominal distance 


Step plate thickness 


corrected micrometer dis- 
tance. This distance should be 
3.259”. If it is not, check tool set 
up, equation and torque of pinion 
cage stud nuts or cap screws. 

The actual corrected microme- 
ter distance must be within plus 
or minus .002” of the corrected 
nominal distance, less step plate 
thickness when the step plate is 
used. 

In a second example, assume 
the pinion variation from nominal 
is minus .007”, subtracting .007” 
from 3.656”, the corrected nominal 
distance is 3.649”. 


check 


3.649” 
400” 


(3.656” .007”) 


minus 


B.—Corrected micrometer distance (final measure- 


ment to be obtained) 


3.249” 


C.—Initial micrometer reading (using original 


shim pack) 


Cx yrrected micrometer distance 


D.—Shim pack correction (to be removed) 


82 


3.276” 
3.249” 


0.027” 


minus 


Fig. 10—Assembled gauge in posi- 
tion. 


When initial micrometer read- 
ing (C), including step plate 
thickness, is greater than the cor- 
rected nominal distance (A), sub- 
tract latter from initial microme 
ter reading (C) and remove shims 
from pinion cage shim pack as 
shown in example (D). This will 
move pinion toward gear 

Remove gauge, step plate and 
pinion cage assembly from car- 
rier. Correct shim pack and re- 
install pinion cage. Reinstall step 
plate and gauge. Check correct- 
ed pinion adjustment. Assemble 

(Continued on page 109) 
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7 WAGON 
NUMBERS INDICATE WIRE SIZE LIGHT SWITCH LEGEND are 


LETTERS INDICATE COLOR PLUNGER TYEE 


SWITCH 


RCT- RED CROSS TRACER 

GT- GREEN TRACER 

BGCT - BLACK AND GREEN CROSS TRACER 
BT - BLACK TRACER 

BLNT - BLACK WITH NAT TRACER 


UNDER HOOD 
LIGHT 


C.-% 





















































































































































































































































-* 
BACK-UP LIGHT @—i68 — 








WIRING DIAGRAM FOR 1951 OLDSMOBILE ‘*88”" (WITH TURN SIGNAL) 
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MINEOMATI 


SHOCK ABSORBERS 


The New, Improved Shock Absorbers 
That Everyone is Talking About 


AUTOMATIC ADJUSTMENT FOR ALL ROADS AND LOADS 


MONRO-MATICS are the dream of ride control engineers 
come true. They automatically adjust themselves to changing 
road or load conditions—are never too “soft” for rough 
roads, never too “hard” for smooth ones. 


IT'S NEW—IT'S BLUE 


dt. 
=> 


WHAT'S NEW ABOUT MONRO-MATICS 


Unique, 2-stage “restricted orifice” valves for soft, gentle control — 
of springs: #0 Smooth roads, sad quick pallor sete! 6: sangne;: 
roads and at high speeds. 

cease cecal oo sas 
formerly used in direct-acting shock absorbers. y 
Bigg a hws ees donors} ced. 


Nas — 7 , < ae: 
t ets ee car! “" PR rr i. x Fy m * < 
fee a eed e321 : . ae 


Monroe, Mich. — World's Largest Maker of Ride Control Products 
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STARTING SERIAL No.—Located on plate on left front 
door hinge pillar post 

SHOCK ABSORBERS—Delco, lever type. See General 
Instructions, Remove plugs and refill with SA every 10,000 
miles 

AIR CLEANERS—AC oil beth, SAE 50. Wash in non 
inflammable solvent. Do not use terosine. See General 
Instructions 

DYNAFLOW DRIVE—Capacity shown is approsimate— 
do not overfill, Coat notches of shift detent at bese of 
steering column with CL every 1.000 miles 
Instructions 


See Genera 


MANIFOLD HEAT CONTROL VALVE SHAFT — Every 
1,000 miles, apply @ few drops of kerosine mised with 
raphite on each end of shaft 

CARBURETOR PUMP OPERATING COUNTERSHAFT 
(Carter Carburetor) —Every 5.000 miles. remove the two 
dust cover attaching screws and apply MO sparingly in 
screw holes above countershaft 

HYDRO-LECTRIC MECHANISM (Std. on Convertibles & 
Series 70 Riviera, opt. on Riviera Sedens)—Ch 

5,090 miles. Add HB if necessary. See General | 

PARKING BRAKE CABLES — If lubrication is + 

refer to car dealer 


WINDSHIELD WIPER CABLES (All 
1951) (Located back 3f instrument pane 
wipe cables sparingly with MO. See Genera 
REAR WHEEL BEARINGS—Lubricate bearings o 
relining brakes or making similar repair 
CONVENTIONAL TRANSMISSION AND DIFFERENTIAL 
—Use SAE 80 o if difficulty in shifting 
esuperrenced dur 


950, Series 50. 7 





(A) CRANKCASE 


(B) DYNAFLOW DRIVE 


(C) CONV. TRANS. 


(D) DIFFERENTIAL 





MODEL 
Cepacity | 


Over 
+90 


ra Expected Atmospheric Temp 
+3 


+ 10° _ —10 


ov 1 
Copecity — | Se 


Copecit ES | Below 


Above Below 





or 
5!) 
7 





SAE 
20W 
20W 


SAE SAE SAE 
20W 1ow AIOW 
20W 1ow AlOWw 

A See Note 


or 
*8l/, AF AF 
*10 AF AF 





*See Note 





P+ or Lb SAE SAE 
1%  90MP *90MP 


*See Note 


P+ or Lb SAE SAE 
- 9OMP 90MP 
~ 9OMP 9OMP 














Control Arm Shafts, Rear CL 1 
Control Arm, Lower CL 
Knuckle Support CL 
Front Wheel Bearings WB 
Control Arm, Upper CL 
Tie Rod CL 

Tie Rod, Inner CL 1 


(Notes Continued 
ommended for regular level check service where additions 
lubricant is required. If necessary to drain and refill, refer 
to car dealer for special lubricant 
CRANKCASE—Use SAE SW in areas where. for extended 
periods, temperature is below - 10 
POINTS REQUIRING NO LUBRICATION— 
Fan, Water Pump. Starter, Clutch Release Bearing, Un 
versal Joint and Spline, Front and Rear Springs, Ride 
Stabilizers, Carburetor Linkage 


Trans. Control Idler Lever 


Equalizer Shaft 


(Conv. Transmission only) 


Pedal Bearing 





*CRANKCASE—For maximum protection under ail 
driving conditions, it is recommended thet Heavy 
Duty Type Motor Oil be used. If not available 
Premium Type may be used, but Regular Type is not 
recommended 











ote 


Differential (See Table D) MP 
(See 


TIRES 


Inflation Pressures 
Front 





Size 





40, 50 
7.60—15 
70 
8.00—15 
Estate Wagons 
8.20—15 *24 *24 
8.00—15 (1951) *24 *24 
*Winter 26 














Rear Wheel Bearings WB 
(See Note} 


Control Arm Shafts, Front 
Control Arm, Lower 
Knuckle Support 

Front Wheel Bearings 
Control Arm, Upper 

Tie Rod 





UNDER HOOD POINTS 
MO Generator 


MO* Crankcase (See Table A) 
Drain—2,000-3,000 Miles 


Steering Gear (plug) 


(To fill, turn front wheels to left) 


Distributor (fitting) 
Wick under rotor (SAE 10W) 


Dynaflow Drive (See Table B) 
(Check level every 1,000 miles) 
Conv. Transmission (See Table C} 
(Serviced from under car) 





= —— 1] 
—S=———— J 





Oil FILTER (If equipped) — Replace filter element 
every 5.000 miles. See General Instructions 


KEY 








Lubricants 


MO — Motor Oil 
*MP — Multi Purpose Gear Lub. 
AF — Automatic Trans. Fluid— 
Type A or Special Buick |: 
Oil for Dynaflow Drive 
CL — Chassis Lubricant 
WB — Wheel Bearing Grease 
SG — Steering Gear Lubricant! 
HB — Hydraulic Brake Fluid 
SA — Shock Absorber Fluid 


Mileages 


1,000 
5,000 
10,000 
25,000 








*Meeting Spec. 2-1058 











WB Rear Wheel Bearings 
(See Note) 





SPECIAL SERVICES 
Battery—Check condition and add distilled water 
Body end Hood—See Body Lubrication Chart 
Gasoline—Suggest filling tank 
Lights—Check for burned-out bulbs 
Owner's Lubrication Record—Change mileage 


Report Condition of These Items to Owner—Tires, Valve Stem Caps 


Fan Belt, Battery Cables, Wiper Bledes. etc 


(Hypoid Rear Axle—Coil Front and Rear Springs—Dynaflow Drive 
optional on 40 and 50, standard on 70) 


32 LUBRICATION POINTS — 8 DIFFERENT LUBRICANTS 





BUICK Series 40, 50,70—1959-51 


Read General Instructions for detailed information on principol 
vats and lubrication service under extreme temperature conditions 
Copyright 1951, THE CHEK CHART CORPORATION, Chicago. Printed in U S.A 





Courtesy of The Chek-Chart Corp 


Not to be reproduced without special permission 


LUBRICATION CHART FOR 1950-51 BUICK SERIES 40, 50 AND 70 
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Here’s the heart of that 
sensational new Studebaker 


valve-in-head V-8 engine 


AUTOMATIC 
CHOKE 


CARBURETOR 
a AUTOMATIC CHOKE 
HEATER PIPE 


VALVE AND 
ROCKER ARM 
Mi COVER 
o 


SA 
( CYLINDER 
i — HEAD 
iB SPARK PLUG 


, ROCKER ARM 
PUSH ROD 
CARBURETOR 
AUTOMATIC CHOKE 
HEATER STOVE 
CAMSHAFT 


CONNECTING ROD 


Its an engine with a terrific wallop! 
Lts a penny pincher with gas! 


NEW STUDEBAKER 
COMMANDER V-8 


THE 1951 WONDER CAR! A 120-HORSEPOWER DRIVING THRILL! 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
_ Engine and Equipment 














Arrangement 
 eaaaaaas | 
(qts.) 
Vibra. Damper 


H 





" 
\ No. Cylinders 
2 || and Valve 
| 


: | Std. Wheelbase 


BUICK 40 Sp. & 44 Cust. Sp.. By x 44 

BUICK 60 Super (except)! 12144) 8J | 35% x 44% | 32. 124@3600 LB 
Model 52) 2 

BUICK Model 62. 12514 85 | 3% x 4% | 32.51, 124@3600 LB 


BUICK 70 Roadmaster (ex-\| 12614) | gy 3% x 45% | 37. 152@3600 |LB 
cept Model 72) 
BUICK Model 72. 


x « K KK +) Oil Filter 
qKK KK 


1304) 8J | 3% x 45% | 37. 152@3600 LB 
122 | 83 3!%%x3%| 46.5| 160@3800 |LB| 5 | 2-.0781| 1-.1875 
126 | 83 3'%_x 35g | 46.5 | 160@3800 |LB 2-.0781| 1-.1875 
| 130 | 83 /3'3%@ x 35g | 46.5 | 160@3800 |LB | 2-.0781| 1-.1875 
CADILLAC 75 14634] 8J [3% x 354 | 46.5 (2-.0781| 1-.1875) ! 
CHEVROLET Styleline and » i 
Fleetline Sp. & DeLuxe... 115 | 6J | 344 x 3% | 29.4 92@3400 | G 4 | 2-.1237) 1-.1863 
CHEVROLET Sty. & Fleet.\| 115 | GJ | 3% x 3!) 30.4) 105@3600|G)| 4 \/1- .1237| 1-.1863 
(with (with Powerglide | Drive)... _/| het \1-.0932) 
CHRYSLER Wind. & DeLuxe| 125'4| 61 | 3% x 414 | 28.36 116@3600 |Ch | 2-.0937| 2-.1562 
CHRYSLER N. Y. & Imperial | 13144| V8 |3!% x 35% | 46.51/ 180@4000 iCh | 2-.0781) 1-.1875 
CHRYSLER Crown Imperial 14514] V8 /3!% x 35% | 46.51 180@4000 |Ch | 2-.0781| 1-.1875 
2.0625) 2-.155 


2-.0987| 2-.1562 


| 2-.0987) 2-. 1562 
2-.0937| 2-. 1562 

ee 2. 
2-.0933, 2-.186 
2-.0933) 2-.186 

| 2- 0928) 2-. 1550 


2-.078 | 2-.1875 
156 


KKK 


160@<8)0 |LB 


MK 


KKK 


CROSLEY Model CD_____ 80 | 43 |244x2h [ao | 26. 6. 5@5400 G 
DeSOTO 8-15 DeLx & Custom 12514} 61 | 3% x 444 | 28. 36 ~ 116@3600 


| on cone | 
7 
4 
Z 


DODGE Wayfarer___- 115 | 61 | 3% x 45% | 25.35, 103@3600 
DODGE Coronet & Meadow. 12344) 61 | 3% x 454 \|2 25.35) 103@3600 


FORD & Custom 8 Cyl. 114 | 81 | 3% x3% | 32.5 | 100@3600 
FORD & Custom 6 Cyl.. | 114 6I [3.3x4.4/ 26.1 | 95@3300 


Bes 


FRAZER Std. & Man. 12314, 61 35% X x 4% | 26.3} 115@3650 
HUDSON Pacemaker 119 | 61 | 3%x3%/| 30.4| 112@4000 
HUDSON Super 6 : 124 61 B% x 434 30.4 123@4000 
HUDSON Super 8__ 124 | 81 |3 x4%| 28.8| 128@4200 


HUDSON Hornet | 124 | 61 (336x444 | 34.9 | 145@3800 


eteliel 
ros 


| 
ren] Cnn) oH) to | CRON 


| ad ne] att | 


al 
> 


| 


— 4 KOK 


i 
_ 


~ 


| * .078 | 2-.1875 
.156 


ZA ZK 2242 K 


| 2- .093 | 2-.1875 


2-.093 | 2-.1875 
| 156 


~ 





46K KIM KZ KZ): 


Sa $ Slnlao 


2-.0925| 2-.1550| 514 
| 2-.0925) 1-.186 | 4 
2-.0925| 1-.186 


| 2- “0033; 1-.186 | 
3.0083) 1-186 [6 


"2-.0933| 2-.186 | 


2-.0930| 2-.1547| 5 
2-.0930) 2-.1547| 6 
2-.0930) 2- .1547| 5 


2 0781| 1-. 1875 5 | J 
7 


2-.0925| 1-. 1865) 7 
2~.0935| 1-. 1865) 7 
2.0985) 1-.1865) 7 


= — 
68@4000 
|_80@8800 
154@3600 

154@3600 
MERCURY... 118 | V8 | 3%x4 ~ 112@3600 
NASH Statesman__- .-| 112 61 |3%x4 | 23. al ~~ 85@3800 
NASH Ambassador 121 6J | 3% x 4% | 27.34, 115@3400 
NASH Rambler_____- 100 6I | 3% x 3% | 23.44; 82@3800 


KAISER Sp: Spee. & DeLuxe 11814 7 61 | 35% x 43% | 
HENRY 100 | 41 | 3% x 4% | 
HENRY 3 ‘DeLuxe_____- 100 | 61 | 3%x34 


LINCOLN Cosmopolitan. 125 | Vs | 34x 4% 
LINCOLN..___. 121 | V8 | 3% x 4% | 


\2Z4) z 





20|Q0n) 


ala pelaanl 
| id] og 


| &x| to to a 
Z| nna 4 4] 


o } 


| 
elo sahedaall -_ oO & stele ante 


| 
| 


44 | 





| 
| 
| 
| 
} 


| Henna 


OLDSMOBILE 88 & 98__ j | 83 |8%x3% | 45.0 0 eae wd 
PACKARD ‘‘200” _| 122 | 81 |3%x3% ~~ 135@3600 |O 
PACKARD ‘‘300”’ 127 | 8I | 34x 4% | 39.2) 15069000 | lon 
PAORARD “an 127 8I | 34x44 
PLYMOUTH pas A aoe ae Sey 
Suburban and S: 111 | 61 | 3% x 434 | 25.35) 97@3600 |Ch 
PLYMOUTH P-23 ‘Cambridge 
and Cranbrook__ 118 6I | 3144 x 4% | 25.35, 97@3600 |Ch 


amet _— "a? 


PONTIAC 6 Model 25. __....| 120 | 61 |3%x4 | 30.4| 96@3400| M 
pn a -.....| 120 | 81 | 3% x 3% | 36.4 | 116@3600 | M 


STUDEBAKER Champ.10G._|115 | 61 |3 x4 | 21.6| 85@4000 | G 
STUDEBAKER Cmdr. H 115 V8 | 3% x34 36.4 | 120@,4000 | G 


2-.078 | 1-.1865) 6 
STUDEBAKER Land G H. | 119 V8 | 3% x 3% | 36.4 120@4000 | G | 2-.078 | 1-.1865) 6 


WILLYS Jeepster & Sta. Wag. ~4F | 31% x 434 | 15.6| 72@4000| G | 3] | 2-36” | 146” |4 | HH|N'| ¥ | Ca-2 

WILLYS Jeepster & Sta. a. Wag. 108 6I |3%x38%! 23.4! 75@4000 1G 12-36” | 1-36" |5 _AC | y No Ee | Oa- Zn 
ae : ABBREVIATIONS pany 

*—Refill Ch—Chain Fr—Fram J—Overhead valve RP—Rochester 

°° 6% - 6 refill D—6 dry, 5 refill G Gear Products 

A— Accessor: —s5 .0937, ea -125 HH—Hondaille-Hershey it St—Stromberg 

AC_AC. 5 Sasok Plug F—F Head mo Ho—Holley M—Morse T—Tillotson 

Carter f—A.C., United " Seactéleten and In- I—L Head Nil—Optional at extra cost Y—Yes 

dustrial Wire Cloth Products j—“88", Te% “98”, 122 N—No Zn—Zenith 





Qaaqo0 
tt 
1S 


uo 


| eng ze| i 1h zt 


| 
| 
| 


ta| vena z 


2-.0937| 2-.1562) 5 





| 2.0937) 2~.1562| 


2-.0933| 1-. 1863) 
2-.0933| 1-. 1863 


a 1-.1562| 5 


| 











>| 21) 4 Zz 
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POSEN 


HYDRAULIC JACK 


M4 


ecee Saves up to 
50% time on body, 
fender and frame 


The No. 4SUA set illustrated in- 
cludes model H-800 remote control 
4 ton PUSH and PULL Jack, No. 
7-A assortment of 30 essential 
attachments, and B-4 steel stor- 
oge ond carrying cose. 


No. 1-800 PUSHING Post into 
position 


Push and pull with one ram—just turn release valve to 
right or left 


Easier to set up—pulls direct with fewer attachments 
Pump operates at any angle and in any position 
Protected by safety valves—cannot be overloaded 
Cannot become airbound at any angle or in any position 
Hose guards add years to life of hose 


Available in 4, 10, and 20 tons capacity, with a wide 
variety of attachments . . . for body, fender and frame 
repairing 


ALIGNING Radictor 
sesh grat jobber ond Grille 


or write us for complete information 
° 


HEIN-WERNER CORPORATION - Waukesha, Wis 


possenger cors...Under-Axle jocks for trucks and buses... Cyl- 
inder Sleeve Pullers... Swift-Lift and Service Jocks for shop use. 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








IGNITION AND TIMING Battery Clutch Facings 





Cap. 
and 
Ter. 
Gd. 


(Qts.) No heater 
ameter 
ad Inside Diameter 


| Make 


ance Exhaust 


(.0) _ 
Intake Valve 
Arm Tension 


(ozs.) 


ance Intake 


a 
Tappet Clear- 


Gap (.0) 
| Spark Plug 
| Gap (.0) 
Tappet Clear- 
Opens b ora 
Tbe 
(degrees) 
Breaker Point 


Breaker 
Cam Angle 
| Cyl. Head Bolt 
Cool. System 
Outside Di- 





| 
| 


& 


BUICK 40 Sp. & 44 Cust. Sp._ 
BUICK 50 Super 15 25 d d 13°b x 19-23 65-70W 100N (13.5/L |.12510 6 

\Bb 
BUICK 70 Roadmaster. e 2 id d X | 19-23) 65-70W | 120N 18 | None used H | RW 


15h | 15h 13°b 5 100N (13.5) /L- 12510 
Bb 


CADILLAC 60, 61 & 62..._____ 13- au | 24°b | 31 | 19-23; 65-70 11I5N 18 | L3!.13710'4 7 H RW 
CADILLAC 75._______- 13-18) 35 | au | au | 24° | 31 | 19-23 65-70 | 1I5N [is | L*|.13711 7 | H RW 


CHEVROLET Styleline and 
Fleetline Sp. & DeLuxe ___ 18 35 | 06h 13h l°a 34 17-21, 70-80W 100N (15 O |§.135 94% 6% H | RW 

CHEVROLET Sty. & Flest. 
_ (with Powerglide Drive)._- 35 d d 16°b 34 17-21 70-80W 100N (15 None used H RW 


GHRYSLER Wind. & DeLuxe 20 | 35 |08h | 10h | 12° |34}-38 17-20 EW | 120P 115 | Bb.12594' 6 H | Ps 
RYSLERN.Y.&Imperial| 18 | 35 |/08h | 10h | 15°b (274-304) 17-20, EW 135P 25 | Bb.125 915 6 HPs 
YSLER Crown Imperial 18 | 35 | 08h | 10h | 15°b /27}-30*| 17-20 EW 135P (25 | Bb.1251014 614 H | Ps 


GROSLEY Model CD__ 20 | 25 |06 | 09 5°b | 46 | 17-20 No | 90P |4 |O |.125 6'4 444 H | RW 


DeSOTO S-1 15DeLx.& Custom 20 | 35 | 08h | 10h __12%b '34}-38 17-20, EW | 120P 15 Bb).125934' 6 HPs 


DODGE Cor., Mead. & Way. z 35 | 08h 10h | 8b _pai-88 17-200 EW —105P ‘lia | Bb. 125) 94 3 | HPs 
RD & Custom 8 Cyl.__ 


ee i ca 
RD & Custom 6 Cyl... 2 


FRAZER Std. & Man. 


DSON Pacemaker. 





~ 20 
4- 
4 


6 29-32) 13-15 17-191 5°b ce 17-20; 65-70 90P [22 |L |.125 94,6 S RW 
6 


1 
-26, 29-32) 13-15) 17-19, 11°b | 35-38) 17-20} 65-70 100P 17.3 L |.125) 94 S |RW 
_ We: Bacatibee Sscaltieeas TBea dies mt Beedle 8 


14 | 14 | 10° | 88 | 17-20, 30-35c 100P [13 | T |.125 9% H |RW 





20 | 32 

20 | 32 |08 |10 | 7%°b | 38 | 17-20| 70-75W | 100P |i%sf O |.2039'%% 634 D | RW 
20 | 32 |08 | 10 | 744° | 38 | 17-20, 70-75W| 100P |isuf O |.2039% 6% D | RW 
17 | 32 |08 ~| 10 | 103°b| 27 | 17-20, 45-SOW | 120P |I84f O |.203 9% 6% D | RW 
20 


14 14 10°b | 31-37, 17-20, 30-35c 100P | (13% Bb .125 “9% 6 |H|RW 
30 | «16 16 9°b | 4141) 17-20, 60-65 100P 10. 8 Bb /.132 Big 53% 
30 | 16 16 5°b | 3841) 17-20) 60-65 100P | 9 | Bb)\.i38, 844 5% 


| 14-16 29-3250 |O | 5°b (26-28) 17-20 65-70  120P (3434 L |.12510%4 7 
14-16 29-3220 |O 5°b [26-284 17-20 65-70 | 120P (3444 L |.12510%4 7 


14-16, 29-32) 13-15| 17-19 5°b 26-28}) 17-20 65-70 | 100P (224) Bb).12510 | 64 














"18-24, 30 |15 | 15 | 6° | 35 | 17-21) 6ow 90P 14 | Bb).125) 8 | 5% 
Bete 18-24, 30 | 15 18 814°b| 35 | 17-21| 70W 105P {17 | Bb).12510 | 7 
NASH Rambler.........__.___| 18-24 30 |f15h | 15h\! 6°b | 35 17-21) 60-65W  90P 11 | Bb.125.8 5% H | RW 
DSMOBILE 88 & 98 _ at a cs |------| 13} $°b | 26-33, 19-23, 60-70W | 115N 2114 L |.13610. 57 | H|RW 
2 “0 10 15°%> | z |U 60-62 100P |19.9|L |.12510 | 6% H | RW 
26-30) au | au 15°> | Z |U | 60-62 100P {19.9 L |.12510'4 7 | H | RW 
26-30) au | au 15°b Ziv 60-62 120P (19.9 au} aujau | au H | RW 


ee a | 














PLYMOUTH P-22 Concord. 
Suburban and Savoy... 20 | 35 | 10h | 10h | 12° 344-39) 17-20 EW | 100P /13 | Bb..125 914 614 H | Ps 
PLYMOUTH P-23 Cambridge 
and Cranbrook 20 | 35 | 10h | 10h | 12% |a44-38| 17-20 EW | 100P [13 | T |.125 94/6 H| Ps 


eae | 





PONTIAC 6 Model 25... 22 23-28 12h [12h | b | at |-37| 17-21) GOW | 100N /18!4| Im|.125 914 6 | H | RW 
PONTIAC 8 Model 27...) 16 | 23-28) 12h | 12h | 21-30 19-23, GOW __100N 199) Im|.12510 | 6%) H | RW 


STUDEBAKER Champ. toa. 20) 22-27) léc | l6c | a | 38 | 17-20 46-50W | 100P 10 | Bb.1258 | 534 H*|RW 
STUDEBAKER Comdr. H.___| 13-18, 33-37 14-16, 14-16 11°b | 22-29| 17-20} 46-50W | 100P /1714) Bb|.125| 9416 | H* RW 
STUDEBAKER Land C. H._| 13-18 33-37| 14-16 14-16 11°b | 22-29 17-20 46-50W | 100P [17% Bb|.125 9146 | H*| RW 


WILLYS Jeepster & Sta.Wag| 20 30 |18 (16 | 9°b | 51 | 17-21) 60-65 100N [11 | Bb).135| 814| 514 H | RW 
WILLYS Jeepster & Sta. Wag. 20 30 14 © 14 5°b | 3814 17-21 60-65 100N | 9 | Bbl.135 814 5% H | RW 











° 








ABBREVIATIONS 


1—10” on DeLx. or Windsor *—Self-adjusting, self -cen- E—Nuts 52 to 57, cap P—Positive W—Warm 
with std. 3-speed tering screws 65 to 70 Ps—Propeller shaft, rear X—Do not recommend using 
transmission. f—without heater. With transmission. dwell meter for set- 
2—7” on DeLx. or Windsor i heater add 1 qt. RW—Rear service brake ting breaker point 
with std. 3-speed H—Hydraulic S—Duo gap 
transmission. - h—Hot T—Borg & Beck, and y—Tolerance of one degree, 
8—Hydra-Matic Trans. Std. Im—lInland Mfg. Auburn plus or =. allow- 
on 62-60 Series. = a valve lifters L—Long Mfg. U—Auto-Lite 19-23, ed in adjusti 
4—Each point. Total effec- te oe Automatic N—Negative Deleo 17-21 Z—Auto-Lite 27, Deleo 31 
tive dwell 34° to 36°. O—Own 
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380 COMPRESSOR 
Services nearly all L-head, 
valve-in-head motors, old or 
new. Exclusive automatic 
depth adjustment and quick 
operating handle make it fast, 


easy to use. 





K-D 27 SET 


Fadl 4p ® © 6 @ 


‘OFFSET RATCHET BIT SET 
A 3%" 
ratchet wrench with 8 bits. 
One for Phillips, Reed & 
Prince Screws Nos. 0-12. 5 
bits for hex keys, sizes 5/64” 
to 3/16’’. 2 bits for standard 
screw slots. K-D No. 27. 


long double end 


920 SET FOR FORDS 


Service Ford-built V-8s from 
°32 to date (except 60 & 150 
hp) with this Valve Guide 
Puller Set. Pulls assemblies 
fast, no matter how tight 


they’re stuck. 


49 TRAV-L-RAK 


Deluxe auto clothes hanger. 
Every motorist a prospect for 
a pair. Ready to use... no 
bolting or assembling. Spill- 
proof, rustproof. 12 on dis- 


play, nice profit returns. 


385 COMPRESSOR 


Services all models Chevrolet. 
Adaptable to other overheads 
including Buick & Wisconsin 
Motors (VE4, VF4, AB, AK) 
and other industrials, also 


L-heads with manifolds off. 


MAGNETIC INSERTER 
K-D 609. Specially designed 
to handle split collar type 
keepers on Ford Trucks 8EQ, 
SMTH and other motors 
using free type valves, Self 
supporting. Only tool avail- 


able for the job! 


WRITE FOR FREE COPY LATEST CATALOG. 
COMPLETE DESCRIPTIONS OF K-D LINE. 
WELL ILLUSTRATED, PLUS VALVE SERVICE 
CHART FOR ALL FORD-BUILT MOTORS SINCE 1928. K-D MFG CO 
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K=-D TOOLS 


LANCASTER, PA. 





— 


Sail) \-2Seoo- OIL RING 
eae 


GREATER OIL CONTROL CAPACITY 


a 


Ws 


Here are two drawings, the two at the left A piston ring never stands still 


are cross-sections of the ring and expander; while a motor is in operation. 
the two at the right are straight-on views On the up stroke of the piston 
looking from the inside of the ring and the ring is at the bottom of the 
expander to the outside. The red indicates 
the flow of oil. 


SSSHGSSN . . SOS groove. The oil behind the ring 


ring groove. On the downstroke, 


the ring is at the top of the ring 


splashes from top to bottom. The 
arcs cut in the expander behind 
WHEE. the Leak-Proof ring are on both 

WRN wd top and bottom. Thus there is a 
greater and clearer flow of oil 
through the extra wide slots in 
Bk bane the ring, through the top and 
y bottom openings in the expander. 
The result is greater oil control 


capacity. 











THE HIGH TENSION REVERSE LOOP EXPANDER 


The High Tension Reverse Loop A series of circular arc sections are 


Expander in the Oil ring has all cut out of both sides of the ex- 





FOR YOUR CAR 


the advantages of the Compres- 

sion Ring Expander. 

1. Resists breaking. 

2. Retains tension—does not 
set. 


3. Compensates for variations in 


ring groove depths. 


4. Exerts more equal radial 
tension. 


pander at mathematically caleu- 
lated intervals. High-Pressure ears 
are formed between these cutout 
arcs allowing ser gone ndent pressure 
against the steel segments. This 
construction also gives the ex- 
pander a uniform spring section 


all around its circumference. 


AY-NORRIS MANUFACTURING CO. 








A SALES PLAN EVERY SERVICE 
DEPARTMENT CAN USE 


This colorful sign, 44 x 28 inches, is really three signs in 
one... Is easily changed from TUNE-UP SPECIAL to 
PISTON RING SPECIAL to OVERHAUL SPECIAL. 
It comes with flat rate charts to figure prices. It’s what 
you need because it shows your customers not only the 
cost, but what you do. First you SHOW ’EM, then you 
SIGN °’EM! That’s good business today. Get this 3-way 
sign TODAY! 


ie 


McQUAY-NORRIS MFG. CO. St. Louis 10, Mo. 
Place your order for only four sets of LEAK-PROOF PI send full details on “SIGN EM" te: 


Piston Rings—the rings with the guarantee—and ask your 





You can buy the ring sets of your choice, and you will 


be billed by the jobber at your regular price. There is no 





extra charge for the plan. Could anything be fairer? 


l 
l 
! 
! 
McQuay-Norris jobber for one of these multi-purpose signs. 
| 
! 
! 
| 
l 
| 
i 


Zone. State... 
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Regulations and News Items Alon¢ Federal Row 


CAR-LIMITING ORDER 
To conserve critical materials 
needed for defense rearmament, 
Manly Fleischmann, administra- 
tor of the National Production 
Authority, announced last month 
further reduction in passenger- 
car production for the third 


quarter of 1951. 

The reduction was made by is- 
suance of NPA Order M-68, 
which limits the use of steel, cop- 
per and aluminum in automobile 
manufacture without a direct 
control on unit production. NPA 
said the use-limitations will have 
the effect of an estimated 37 per 





WW y 
STOPS Valve <APping~ 


On CHEVROLET, BUICK and G.M.C. 


CHEAPER Say the DOZEN 


List price for Chevrolet $2.95. Buick 
and G.M.C.—$3.50. Order them by 
the dozen—40% discount in cartons 
of 12. Send in your order NOW. 


JOE L. 


EASY TO SELL. . . PROFITABLE TO HANDLE 


ESTES COMPANY, Winder, 


It may surprise you to know 
that, 1 out of every 3 vehicles 
on the road today are potential 
users of a Val-Vin-Hed Silencer. 


These customers need a Silencer, 
because it STOPS valve tapping 
LESSENS the danger 
. PROVIDES 


important over-head lubrication 


noise... 


of burnt valves. . 


and assures quieter, more effici- 
ent operation. Here’s an item 
with a BIG MARKET that’s easy 
to sell, inexpensive to install and 
profitable to handle. Why not 
order from your jobber or write 
factory today. 


Ga. 





cent reduction of third 
1950 output. 

NPA said the following factors 
would regulate an automobile 
manufacturer’s permitted use of 
steel, copper and aluminum dur- 
ing the third quarter: (1) amount 
of each material used per car in 
January, 1950, production; (2) 
the company’s relative standing 
in the industry; (3) the industry’s 
authorized rate of production for 
the purpose of measuring the use 
of materials. 

This rate will permit produc- 
tion of at least 1,200,000 cars dur- 
ing the third quarter, NPA esti- 
mated, depending on the weight 
of materials used in each automo- 
bile. During the third quarter of 
1950, the industry’s output total- 
led 1,894,676 cars. 

Under the new order, compa- 
nies will control their unit out- 
put by fitting the use of authoriz- 
ed materials to their own produc- 
tion patterns. For example, NPA 
said, a company can manufacture 
more cars without using more 
steel, copper and aluminum by 
changing to production of a light- 
er model automobile than it pro- 
duced in January, 1950. 


quarter 


OKAY ON TRUCK BODIES 


There is no need at this time 
for limitations on production of 
truck bodies because the indus- 
try has been voluntarily conserv- 
ing steel and other vital defense 
materials, the Truck Body Manu- 
facturers Industry Advisory Com- 
mittee informed the National 
Production Authority last month 

Eleven task groups of the com- 
mittee submitted results of indus- 
try surveys showing that the vol- 
untary conservation measures 
are proving successful. 

Reports showed that manufac- 
turers are using thinner gauge 
steel sheets and plates in truck 
bodies, improved structural ma- 
terials in framework and substi- 
tutes for natural rubber, copper 
and aluminum in many compo- 
nent parts. 

NPA advised the committee 
that controlled materials author- 
ized for the industry under CMP 
probably will be adequate to pro- 
duce sufficient truck bodies to 
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meet military and essential civi- 
lian demands. Officials agreed 
that restrictions on production 
are unnecessary at this time, but 
that orders have been drafted for 
immediate issuance in the event 
of an emergency. 


STOCKPILING RUBBER 


The U. S. government has not 
yet reached the natural-rubber 
stockpile goal it considers essen- 
tial for national security and until 
it does there can be no increase in 
the allocation of rubber for civil- 
ian use, NPA told the Rubber In- 
dustry Advisory Committee re- 
cently. The May rubber order 
will be continued through the 
third quarter. 

This order increased civilian 
use by 8,000 long tons over April 
consumption and permitted pro- 
duction of many essential rubber 
products at 100 per cent of their 
base period rate, while restricting 
others to the April rate of 90 per 
cent of base period use. 

NPA pointed out that rubber 
saved by the ban on spare tires 
for new passenger vehicles was 
channeled into the manufacture of 
truck, bus and agricultural-equip- 
ment tires, but industry spokes- 
men said a shortage of heavier 
tires still exists. 


Fleets Are His Meat 
(Continued from page 64) 


by trucks just to take care of the 
emergencies.” 

Crowder’s garage is not large 
enough to accommodate tractor- 
trailer jobs. In good weather he 
works on these outside on the slab 
curb. When it is raining, he un- 
hooks and runs the tractor inside 
the door. 

The drivers of the 43 units in 
the two fleets are his best adver- 
tisement, Crowder says. “I do 
their work and they recommend 
me to their friends,” he comment- 
ed. “This is still another advan- 
tage af.doing fleet work.” 

With every competitor fighting 
for every service dollar, getting 
new. passenger-car customers is 
not.easy. 

“It would involve a sizeable 
sum of. money for ads,” said 
Crowder, “and ads don’t always 
bring in customers. Some of them 
are going to be shoppers looking 
for free estimates. Many want a 
tinker job. And want it right 


away when they come in!” 

Fleet business fills in the holes, 
when otherwise the mechanics 
would be waiting for work to 
come in. To Crowder, the fleets 
are an important part in his over- 
all operation. 


Rupert Atkins Heads 

Raleigh Dealers 

} pms Atkins was elected 
president of the Raleigh, N 

C., Automobile Dealers Associa- 


tion at a recent meeting. 


Guy Rawls was named vice- 
president and Robert Vernon was 
elected secretary-treasurer 


David of GMC Retires 


J. W. David of GMC Truck & 
Coach Division is retiring after 
21 years with General Motors 
He joined the division in 1922 at 
St. Louis, Mo., and had for a 
time worked in Atlanta, Ga., and 
Tulsa, Okla. Most recently he had 
been zone manager at Los An- 
geles, Calif 








PRECISION 


“PM” scientifically engineered 


PIN FITTING 


TAKE YOUR 
PIN FITTING 
TO THE 
PROGRESSIVE 
JOBBER 


WHO IS 





EQUIPPED... 


... with @ TOBIN-ARP 
“PM” PIN FITTING MACHINE 


KING PIN FITTING with K-P 
Attachment for precision fit- 





pneumatic-hydraulic Pin Fitting 
Machine for boring piston pin 
holes in Pistons and Connecting 
Rods—Rocker Arms—Brake Cyl- 
inders — and Steering Sectors. 


ACCURACY — SPEED 
ECONOMY 


ting of front wheel spindle 
king pins . . . from %4” to 
112” diameter without re- 


moving brake flang 


TOBIN-ARP 
with te Best! 


TOBIN-ARP MFG. CO. 2845 Harriet Avenue Minneapolis 8, Minn. 
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Readers are invited te contribute to— 





TOM WAS THERE! 


Maybe you didn’t make it to 
the Indianapolis Speedway race 
this year but that well-known and 
well-liked Virginian, Tom Frost, 
was on hand. Tom, who dispenses 
Fords and Mercurys in a success- 
ful fashion at Warrenton, remem- 
bered friends with copies of The 


Indianapolis Times. 
The Virginian has been an offi- 
cial of the race for years. 


LOOKING FOR LIGHT 
Kansas City, Mo. 


Gentlemen: 
Would it be possible to furnish 








In SOME countrie 
“Pedestri 


But wherever you 


THIS SIGN.. 


F 


i age 


5 


One of a series of “EIS SIGNS OF SAFETY” messages published in cooperation with the National Safety Council 








SHOP TALK 


A column of informal 

comments about the 

automotive trade and 
its problems. 





me or publish a lighting-harness 
diagram on a 1936 Model P-2 
Plymouth Deluxe Sedan? I am 
unable to get one from dealers 
here in town. 

C. C. McPuar., 

Kansas City Power & Light 

Co., 

Transportation Department 

Glad we were able to locate a 

copy of this wiring diagram and 
forward it to you 


CAUTIONS ABOUT FIRES 


Chicago, Ill. 
Dear Editor: 

This Federation is an associa- 
tion of 78 of the larger mutual fire 
insurance companies in the Uni- 
ted States. One of the programs 
sponsored by the Federation is 
that of accident prevention and 
fire prevention and it is about an 
item on fire prevention in your 
magazine “SouTHERN AUTOMOTIVE 
JOURNAL” that I am writing to 
you. 

In today’s mail, from two dif- 
ferent sources, I received a copy 
of your magazine, the May, 1951, 
issue. One of these copies was 
sent to me from a member of our 
Federation in Minnesota and the 
other came from the fire-preven- 
tion engineer working in Ohio 
and both letters made reference 
to an article appearing in the 
May, 1951, issue on page 90 en- 
titled, “Free Fuel for a $5 Stove.” 
This article described an arrange- 
ment whereby crankcase draining 
collected in a garage is fed by gra- 
vity through a_hand-operated 
valve into an oil drum and thus 
through these’ drippings burn with 
sufficient intensity as to heat the 
shop or building section. The 
article further went on to state 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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that occasionally someone would 
open the valve wide and allow the 
stovepipe to get red hot clear up 
to the ceiling. 

When I first started out as an 
inspector for the Ohio Inspection 
Bureau over 25 years ago, I ran 
into heating devices of a similar 
type in many of the small-town 
garages. When a type of gravity 
fuel feed to a heating arrange- 
ment is not condoned by insur- 
ance companies or by insurance 
rating bureaus, the net result is 
a rather severe increase in insur- 
ance rates for the premises having 
this type of heating device. The 
arrangement is frowned upon by 
the National Fire Protection Asso- 
ciation and fire-insurance and 
fire-protection engineers through- 
out the country have been work- 
ing ceaselessly to eliminate these 
very distinct hazards occasioned 
by home-made heating equipment. 
Practically any fire insurance 
rating bureau which you would 
care to contact could cite you 
numerous cases whereby this ar- 
rangement has caused serious fire 
loss eee 

I felt that the attitude of the 
average insurance company or 
fire-protection engineer regard- 
ing a device of this type should be 
called to your attention because 
undoubtedly others will pick up 
this same item and bring it to 
your attention. I know that you 
would not consciously print any- 
thing that works to the detriment 
of your subscribers and I would 
suggest that you consult further 
with the local fire insurance rat- 
ing organization having jurisdic- 
tion in your territory in the South 
as to the fire hazard of a device 
of this type and as to the extent 
to which it causes an increase in 
insurance rates... 

Experience over a great many 
years will show that no one ever 
really made money from a fire 
and I know that your magazine 
through its wide circulation will 
join wholeheartedly in the efforts 
of the fire-prevention professicn 
in minimizing the nationwide fire 
losses of the country. This com- 
ment regarding the article in your 
May, 1951, issue is offered in the 
spirit of friendly criticism and is 
not made in any derogatory sense. 

Yours very truly, 
FEDERATION OF MuTUAL FIRE 
INSURANCE COMPANIES 
(Signed) Dale K. Auck, 
Fire Prevention Engineer, 
Accident and Fire Prevention 
Division. 


EXAMINE THOSE HEADS! 
Orlando, Fla. 


Gentlemen: 

Who proofread the article on 
page 92 of the May issue? Or 
have you developed a new valve 
arrangement on Chevrolets and 
Buicks? 

Harry Hannum, 
West Auto Parts 


Wichita Falls, Texas 
Dear Sirs: 


In your issue of the 


May 


SouTHERN AUTOMOTIVE JOURNAL 
you state in an article by M. M. 
Wilcox that Chevrolets and 
Buicks have L-head _ engines. 
Please advise me if I am wrong, 
but I believe that they are I-head 
engines. 

Petre MARTIN, 

2412 Buchanan 


Realizing that we referred in 
that article to the “L-head engine” 
on Buicks and Chevrolets makes 
us feel like something should be 
done for our heads! 








when you 
can get 


THE BEST 


eS, 


PETROLEUM SOLVENTS CORP. 
331 Madison Avenue, New York 17, N. Y. 





keeps 
the engine 


clean REST 


bu TEST 


BREAK IN - TUNE UF 


Effective + Fast + Harmless | 





Plant and Laboratories: Port Reading, New Jersey 


Siloo . . . Loosite . . .. Siloo for 





‘anks . . . Siloo Pene 
Diese! Fuel Conditioner . . . Siloo Fuel Oil Solvent and Soot E 
Gas Tanks . . . Siloo Marine . . . Loosite Marine . . 
Farm & industrial . . . Siloo Sparkie Wash . . . Siloo ice-off. 


Nationally Known ... Nationally Accepted 


trant . . . Siloo Parts Cleaner . . . Siloo 
liminator . . . Siloo Special For Copper 
. Siloo Overhead Oiler Solvent . . . Siloo Stationary 
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Dear Bill, 


About your remark in the last TH E N UT B U Sr E R WRITES 


letter to the effect that old me- 
chanics, like old soldiers (and 7, TAY BUD DY 
j= y 


generals), seem to be fading away 
—and wondering where the heck 
they are all going—I can find at 
least a few of them around here. 
But there does seem to be some 
restlessness in the ranks, general- 
ly. 

Some service managers have 
been a little too preoccupied with 
other matters to keep an inter- 
ested eye on the boys who do the 


~, 








work for them. Naturally, when 
better jobs are in the wind, even 
if it requires sacrifices to reach 
them and possibly discomfort to 
hold them, teed-off mechanics will 
go get them. The boys who feel 
they are getting a good deal, have 
good working conditions, and like 
the boss are more likely to look 
to the advantages of keeping their 
family settled, and stay put 





Our zone service manager says 
that the exodus of good mechanics 
can always be traced from point 
to point in the zone, starting at 
points where the poorest working 
conditions are found, and drift- 
ing toward the better shops, with 
a certain percentage leaving the 
section of country altogether o1 
leaving the trade for high-paying 
factory jobs. But it is always the 
least desirable shops that take the 
worst beating—and get it first 

The boys aren’t slow to recog- 
nize that parts curtailment will 
leave them in a worse pot if their 
used by shop isn’t equipped for increased 
leading volume and take care of tougher 

? “ jobs. And naturally they gravitate 

engine vos - ‘ to shops with the better working 

builders i ao conditions and the most promise 
e* for the future. 

Now that the “replacement” 
can’t be counted on to drop in 
when a man leaves his job, it pays 
the service manager to keep a 
finger on the pulse of his boys, 
iron out the little difficulties and 
see that they have what it takes 
for good workmanship and a good 
pay check. 





And—in reply to your question 
as to what we are doing about 
preparing for the service work 
on the new engines of all types 


se Your’ soesen On waite you've been reading about—lI’ll 


TINCHER PRODUCTS COMPANY say, “Just exactly nothing.” 

WHOLLY OWNED SUBSIDIARY OF IDEAL INDUSTRIES, INCORPORATED Keeps us busy trying to keep up 

SYCAMORE, ILLINOIS with the ones they already have 

rolling around the highways, 

without trying to fit a wrench on 
some of those “rainbow” jobs. 
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I’ll admit these turbine engines 
and free-piston jobs with pistons 
running around the cylinder with- 
out a connecting rod to tie them 
to the crankshaft, etc., are enough 
to make you sit up and take no- 
tice. As is the Texas Company 
“swirl” engine that burns any- 
thing from kerosene to fuel oils 
and gasoline, or any mixture 
thereof, without a trace of a fuel 
knock, but it’s likely they’ll have 
to roll up a few more months of 
experimental mileage before we 
find one staring us in the face 
when we lift the hood. 

Always like to hear about these 
powerplants of the future, how- 
ever, and follow the steps of their 
development, so they won't be a 
complete mystery to us when they 
land in a chassis for old John 
Public. The feeling is something 
like that old Christmas-morning 
anticipation we felt as kids—or 
when we line up to look at the 
new yearly model of our old 
bread-and-butter line. Yrs, 

Ed. 
Making Distributor Template 
For Chevrolet Automobiles 


6 fp following suggestion was 
included in a recent service 
bulletin from Chevrolet Motor 
Division: 

“C. M. Hughes of Rich Chevro- 
let, Inc., Huntington, W. Va., has 


developed an idea for a template 


to provide a visual aid when 
cranking the engine to get cylin- 
der at top center of compression 
stroke preparatory to adjusting 
the hydraulic lifters on the pas- 
senger-car 235 engine. 

“This template (top illustra- 
tion) can be made from %” flat 
stock with the indicator marks 
located carefully in relation to the 
locating lug which is at 90 de- 
grees to the No. 1 and No. 6 in- 
dicator marks. Subsequent marks 
are then at 60-degree intervals as 
indicated in top illustration. 


“To use this template, remove 
distributor cap and spark-plug- 
wires assembly and install tem- 
plate so that locating lug indexes 
in cut-out of distributor head. 
Then, cranking engine until rotor 
aligns with cylinder markings on 
template (bottom illustration) 
will allow quick visual settings 
for mechanical adjustments of 
valve lifters.” 


The 1951 Buick grille flexes 
with the bumper, reducing possi- 
ble damage in collision. 





s 


Girrelt3 
WU as 


WITE-WALL 





tires 
0 Brk —costs | 


rr tire—and leaves a protestive 


oa en eae a Bat | 
Pa Beas yk. eae ae 


CECIL H. JARRETT COMPANY, INC. 


Monufacturer and Distributor of Chemicals and Supplies, Newton, N. C 
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Adjusting Cylinder-Head 
Gasket on Plymouth 


bo following information on 
cylinder - head gaskets was 
included in a recent service bul- 
letin from Plymouth Division of 
Chrysler Corp.: 

“Effective April 17, 1951, steel 
asbestos cylinder-head gaskets 
are being used in production. This 
change is due to the current mate- 
rial shortage, which prevents the Tighten cylinder head in proper sequence with a torque wrench (65 
use of copper cylinder-head gas- to 70 foot pounds) when engine is hot. 
kets. 

“Failure to properly torque 
cylinder-head cap screws may re- 
sult in leakage of coolant and an 
etched condition of the cylinder 
head. If this etching is allowed to 
progress, it may make sealing dif- 
ficult without resurfacing cylin- 
der head. 

“Do not over-tighten cylinder- 
head cap screws. This may cause 
distortion of the cylinder bores 
or valve seats. Always use a 
torque wrench.” 








Lubricating Fuel Pump 
On Ford V-8 Models 


‘© following information on 


its mechanical fuel pumps 





“There are two ways that Ford 
V-8 fuel pumps receive lubrica- 
tion: one, when oil is added to the 
crankcase; two, from oil vapor 
when engine reaches normal op- 
erating temperature 

“Therefore, as a _pregaution 
against undue noise, we recom- 

. mend that you oil pump cam lever 
Dependable and Profitable and cam lever pin before install- 
: ing new pumps. This will also 


A prove helpful in the prevention of 
© easier to order © easier to stock ; 
” te corrosion at these points,” the 


* easier to sell © easier profits bulletin stated. 

“There are three different sized 
: s push rods used on Ford V-8’s. It 
@ All from one source, produced in and delivered from one is important that the correct rod 


huge, reliable manufacturing plant .. . MASTER Brand parts simplify be used. The correct rod lengths 
your operation, assure satisfaction in every car and truck installation. are: 1934-48, 8.874 inches; 1949- 
Repairmen from coast to coast know and respect MASTER Brand replace- 50, 10.071 inches; 1934-36 (with 
ment parts for quality, workmanship and unsurpassed performance. aluminum cylinder heads), 7.874 


WRITE TODAY FOR LATEST CATALOGS inches.” 

Carter recommends that a new 
push rod be installed when new 
fuel pump is installed 


>, 


a q for the Ford V-8 was contained in 
a“ Y : a recent service bulletin from 
AA rr. fs Carter Carburetor Corp 








An oil company is experiment- 
ing with a paint which changes 
color with temperature  varia- 

tions. Applied to boilers and heat- 
Chefford Master Mfg. Co., Inc. ing equipment, the paint provides 
FAIRFIELD, ILUNOIS at a glance an indication of the 

inside temperature. 
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Durkee-Atwood V-Belts are Guaranteed New... 


i. 













When pockoge is unbroken, th 


With the New Plastic-Sealed — 














WHEN YOU 
BUY 'EM! 





SHOW YOUR CUSTOMERS THE CLEANEST, 
FRESHEST STOCK OF V-BELTS IN TOWN! 


You see it—you want it! No wonder 
Durkee-Atwood’s Plastic-Sealed 

package has everyone 
talking! This sensational package not 
only glistens—it excludes dust, dirt, 
sunlight, moisture, oil and grease, and 
holds back oxidation. Think what that 
means to you and your customers— 
Durkee-Atwood V-Belts are GUAR- BELT BELT BELT BELT BELT BEI 


ANTEED NEW... (ietory Fresh as FE ZZ ee Ee) = 


long as the sealed package is unbroken! 


Interchangeability Listing Car Applications Greater Profits for You 


For your convenience, On the _back of the If what you've read and 

vV-740 every Jesh package heard about Durkee- 

package carries a cross- we catalog the makes Atwood Fresh 

manences reference listing of num- and models of cars serv- V-Belts sounds good, 

you vi-id GARE tou bers of all popular belts iced by the Durkee-At- listen to this. You can 

wal 4 replaced by the belt wood V-Belt. We even have greater profits per 

ue ¥-20 NBER inside. It also specifies include car manufactur- sale while giving your 

Copyright 1951 an | mute? vw inside circumference, ers’ own belt numbers customers the greatest 

Ourkee-Atwood Co vane wertut W536 outside circumference to make replacements V-belt value on the mar- 
mine ¥8 FOF and top width! easier for you. ket today! 


vu vi ut, 
; ---- CLIP AND MAIL THIS COUPON TODAY! - ~ 





factory xen GP Gel | Get och 
fret pest | fresh pest! pest pres! 


eeeess PSSEES peenes ponees SORKEE peer 
Afwoes 8TWOOP arwoee srwooe sTWOOR aTwe 





DURKEE-ATWOOD CO. 
Dept.SA 7, 215 N. E. 7th St., Minneapolis 13, Minn 
Gentlemen: Without obligation, “y me more information 
. about Durkee-Atwood V-Belts and the 
* , , . name and address of your nearest jobber 





Nome_ 


DURKEE-ATWOOD CO. ie 





Protecting Coil Housing 
On Climatic Control 


E procedure to prevent a 
broken climatic control coil 
housing when servicing carbure- 
tors and air cleaners on the 1951 
Chrysler V-8, Chrysler Six and 
DeSoto was explained in a recent 
bulletin from Carter Carburetor 
Corp.: 
“1. Use two open-end wrenches 
when removing or replacing the 
choke heat tube. Align the tube 


trol housing. 

“2. A gasket must be used be- 
tween the air cleaner and air horn 
of carburetor to insure proper 
clearance. 

“3. The indented section on the 
underside of the air cleaner must 
be properly aligned with the 
choke stove heat tube to give ade- 
quate clearance. 

“Thermostatic coil and housings 
are supplied only as complete as- 
semblies as each housing is index- 
ed to the individual thermostatic 


to prevent strain on climatic con- coil.” 





Freedom 
from Friction 


with PYROIL 


hen you put Pyroil in your motor, 
u win freedom from friction, and 
n some. Freedom from excessive 
ar, breakdowns and big repair bills. 
roil wraps a fine protective film of 
IG@brication on cylinder walls, and pis- 
téns. That’s why Pyroil gives you free- 
from “dry starts” and corrosion. 
roil “frees” your engine of gummy 
osits — and keeps it clean. 
e cost of Pyroil is so small, it’s almost 
ffee — ask your gas station attendant. 
"s sure to agree — add Pyroil — add 


e trouble-free miles to your car. 


ROIL FOR AIRCRAFT ENGINES 


Aircraft Pyroil B for lubricating 
Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sav- 

IVEN! ings bank—tokes coins up to 50c 
ley MOTORISTS, it’s yours for 

asking — sent postage paid 


PYROIL 
COMPANY 


576 Main Street 











LaCrosse, Wisconsin 


Canadian Distributors: 
Central ety ag 
Agencies, Ltd 
Toronto, *‘éntario 





Freedom 


from Sales Resistance 


with PYROIL 


Products motorists prefer naturally sell 


¢asier. — that’s why Pyroil is the fast- 


est and easiest selling additive on the 
market today. It’s the product your 
dealers have the most calls for — the 


product that rings up sales all year 


long, month after month and year after 


year — the sure-fire profit maker for 


jobbers and dealers. 


Pyroil is the Companion of Champions 
—Ist in preference among motorists 
and the fastest moving additive among 


Jobbers and Dealers everywhere. 


DROP US A LINE AND WE’LL HAVE 
OUR FACTORY REPRESENTATIVE 
BRING YOU THE COMPLETE PYROIL 
MERCHANDISING AND PROMOTION 
PROGRAM. 


REPRESENTATIVES: 


Southeast—MecDonald & McPherson Co., 
1916 — 34th Ave., 


Southcentral—John T. Jolly Sales Co., 


P. O. Box 452, Atlanta, Georgia 


Meridian, Miss. 


ee ag age oe Co., 807 Cotton Exchange Bldg., Dallas, Texas 


West Coast—M. L. (Bud) Cohn, 


102 


1323 Venice Blvd., 


Los Angeles 6, California 





Motor Analysis Pays Way 
(Continued from page 67) 


are servicing trucks which are in- 
stalling propane and butane 
equipment in steadily increasing 
numbers. After installation of 
such equipment for use of these 
fuels, the Fuller specialists check 
and adjust the fuel mixture for 
proper use. 

How does Fuller Alinement 
Service promote its motor-analy- 
sis department? 

“We advertise consistently on 
the radio and also use a newspap- 
er business page medium,” Fuller 
explains. “All 15 of the Fuller em- 
ployees promote the service, too, 
and customers in for wheel bal- 
ancing, brake service, etc., can’t 
help but notice our modern mo- 
tor-analysis equipment. We have 
a lot of shop traffic. Our align- 
ment and brake departments run 
around 50 or 60 cars and trucks a 
day. 

“No employee ever forces a cus- 
tomer to buy something he doesn’t 
want or need. Employees are 
paid a good straight salary with- 
out commission. There is no 
pressure to sell parts or additional 
service, such as sometimes is the 
case where commissions figure in 
the employees’ pay.” 


Analyzes Other Motors 


In addition to passenger cars, 
Fuller Alinement Service does a 
good volume in motor analysis for 
trucks, taxis, buses and racing 
stock cars. 

Fuller offers its motor-analysis 
service to small garages, also. 
While many of the larger truck 
lines have their own service shop 
facilities, Fuller runs motor diag- 
nosis for a number of them. 

By keeping a permanent file, 
Fuller specialists can trace the 
history of a car or truck several 
years later. It keeps the original 
card in a 90-day file, then trans- 
fers it to the permanent file 

Fuller’s main service continues 
to be wheel alignment and balanc- 
ing, frame and brake work and 
rebushing. The new motor-analy- 
sis department has helped to in- 
crease the volume for these other 
departments. The company has 
six alignment machines, plus 
equipment for wheel and frame 
work. 

Its average shop run is around 
2,000 cars and trucks monthly. 
Every employee is a specialist— 
there is no running around from 
department to department. 
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7 
SOCCCCE oe THAT’S WHY ALLEN IS THE 


FASTEST SELLING LINE OF EQUIPMENT TODAY! 


The best equipment in the world won't make a cent for 
THEY BRING ALLEN SERVICE TO Mind ‘ 
YOUR SHOP — 60 Allen Sales Engi you unless it is used properly —and is always in top 
neers ond over 200 Allen Troined operating condition. The operation of a profitable de- 
Equipment Specialists keep your 
equipment and mechanics at highest 
efficiency. and mechanics who have the “know-how” to operate the 


partment depends on two things — efficient equipment 


equipment. 
ee COT Allen Service starts the minute a piece of Allen Equip- 
ment goes in your shop— and never ends! The Allen 
Sales Engineers — Factory Trained Equipment Specialists 
PROMPT AND ECONOMICAL RE- — the Allen Distributor right in your own locality — the 


PAIR SERVICE — 50 Allen Service 7 All Cc e C ip WwW t il 
Gattis Madas Weialicain See near-by Allen Service Centers and Parts Warehouses — a 
fast service. Allen’s famous “Loaner combine to give you the largest and most experienced 


policy avoids costly exchanges : . 
° Service Organization in the field. 


“Allen Service Makes Allen Best’’ 


Sy 
, 
4 


COMPLETE OPERATION IN- 

STRUCTION — Allen equip eing 

ment is designed for ex TRAINING CLINICS AND COOPERATION FROM LO- TECHNICAL PUBLICATIONS 

treme simplicity of opera SCHOOLS Allen keeps CAL DISTRIBUTORS — As — Allen's close connection 

tion—Allen personal opera- your personnel up-to-date neor as your phone is one with cor, truck, and tractor 

tion instructionyis thorough on latest testing and servic of the over 2000 Allen Dis monufacturers means ad 
Alien manuals answer ing procedures. tributors with equipment, vance information to Allen 

every question, service and information owners. 


ALLEN ELECTRIC and EQUIPMENT CO. 


KALAMAZOO, MICHIGAN 
auahysors fit Generator nae & Syncrographs fi Oil Changers 
Servicers 
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... says Ray Wengender, Vice- 

President and Service Manager, if 
Fincher Motors, Inc., Author- 

ized Oldsmobile Dealer, 18 vy. 
South Union Street, Rochester, R Re: 
New York. if 


z/ , 
ae 
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“4 — “ : f we #i ; 
"Head-On” Carbon Blaster now applicable to 

CADILLAC ¢ CHEVROLET ¢ FORD ¢ LINCOLN 

MERCURY * OLDSMOBILE * PONTIAC! 


Yes, here’s the good news you've been looking for 
. . . the first big step toward universai application of 
the Kent-Moore “Head-On” Carbon Blaster! And get 
this . . . all you heed to make this revolutionary new 
machine applicable to seven leading makes of cars are 
four basic Piston Locating Gauges and nine Adapter 
Plates! Low-cost accessories which will open. your 
doors to extra Carbon Blast Tune-Up profits in servicing 
the following list of cars and engines. 


cit KENT-MOORE 


Blasting an engine in order to j 
locate pistons in prope resiion sd ENGINEERS AND MANUFACTURERS OF SPECIAL 


jailable for the above 
aot pene. 5-105 General Motors Building 





\ 





: HEAD-ON CARBON BLASTERS 


~ busy most of the time!” 


Take a quick trip through Fincher 

Motors’ bustling Service Depart- 

ment and you'll soon see for your- 

self why they have such a good 

reputation among their service cus- 

tomers. It’s a modern well-equipped shop . . . busy all the time 

... yet so well organized that work flows smoothly, gets done right, 

goes out on schedule. In fact, this basic policy . . . of being able 

to give the customer the type of service he needs when he wants it 

. is one of the big reasons why Fincher Motors have already 

installed two Kent-Moore “Head-On" Carbon Blasters. According 
to Ray Wengender, Fincher’s Service Manager . . . 


“It didn’t take long for us to find out that one machine wasn’t 
enough to handle the pent-up demand for a fast, efficient, low-cost 
carbon cleaning job. You see, soon after getting our first ‘Head-On’ 
Carbon Blaster, we sent out a mailing to our entire customer list 
announcing the new service. The response was overwhelming .. . 
so good, as a matter of fact, that we immediately bought our second 
machine in order to avoid a ‘bottleneck.’ 


“Since our initial promotional effort, we’ve found the ‘Head-On’ 
Carbon Blaster service remarkably easy to sell. The novelty factor 
of blast-cleaning an engine without removing the head is important. 
But not nearly so important as the fact that the machine does an 
amazingly effective job of removing objectionable carbon deposits. 
It’s quick. It’s easy. It’s economical. And what's more, it actually 
gives our customers noticeable improvements in engine power and 
performance. We have no difficulty at all in maintaining a steady, 
profitable volume of Carbon Blast/Tune-Up work . . . enough so that 
both of our machines are kept busy most of the time.” 


ORGANIZATION, INC. 


AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
Detroit 2, Michigan _ 


- 





EXTRA! “HEAD-ON” CARBON BLASTER SERVICE 
PROMOTES MORE PROFITABLE USED-CAR SALES! 


No one buys a used-car without at least driving 
it once around the block. And there’s nothing 
that can kill such a sale quicker than a sluggish 
“pinging” engine. That's why Fincher Mot@rs 
... and others, too ... have made good use of the 
Kent-Moore “Head-On” Carbon Blaster in their 
Used-Car Reconditioning. It saves time and 
extra work in service. It saves time and cutting 
prices in trying to make the sale. More “‘figst 
ride” buyers, more satisfied customers! In the 
words of Ray Wengender: “It’s been a big 
money-maker for our Used Car Department, tog!” 





KENT-MOORE ORGANIZATION, INC. (Dept. 


Please send me complete application and price informatica 


on your “Head-On” Carbon Blaster machine. 


Nome 





C y 





p 


Address 








City 





Jobber the Hard Way 


(Continued from page 75) 


word distinctly, can easily leave 
impression he is being caustic. 

He has never slowed down to 
the Southwestern pace, moves 
fast and talks fast. He will do a 
favor for a friend or devote him- 
self to a project unrelated to his 
business at his normal, headlong 
rate. He has never made any pre- 
tense of cultivating a Southern 
accent. 

These traits make him one of 


the most colorful figures in job- 
bing in the Southwest, and a 
popular target for the needle. In 
most cases the needle breaks or 
bends over, for Crockett can take 
it. He enjoys life and relishes 
humor, especially if it takes a 
subtle turn. Yet if you know just 
where to stick the needle it will 
“take.” This chronicler, along 
with many others, has often jab- 
bed the needle into Dave just to 
see the sparks fly. 

Crockett decided to match him- 
self against the 60 other jobbers 








with 


Operators jike this KD Switch with its 
audible click and flashing red indicator 
lite . . . both continuous when in — 
ation. Installation is simple 


@e9 


FLUSH MOUNTING 
Biack Door 
KD CD9459 Chrome Door 


SINGLE FACE 


KD B9457 = Biack Door 
KD CD9457 Chrome Door 


KD 89459 


These positive KD signals can be seen 
100 feet . . . day or night. Duotone 
plastic arrow-lens shines uniformly bril- 


KITS 


brackets for easy installation. 
KD 9459, KD 714F Switch. 


THE 
COMPLETE 


anen cial vehicles. 


LFA 


STREET 
CHICAGO. - 


i910 ELM 
WAREHOUSES: 


three-way circuit . . . 


adjustable finger-tip control. 
black enameled body. 


KD 575-7M includes two KD 9458, 
KD 575-8M includes two KD 9458, two 


KD Class “A” Turn Signals for trucks and 
Turn Signals for cars and light commer- 
Saftee Products for every 
automotive need and State requirement. 


edt AN 


KD 714F 
built-in flasher and fuse 


mounts right or 
left on steering column or on dash... 
Heavy duty 


DOUBLE FACE 


KD 89458 Black Door 
KD CD9458 Chrome Doo? 


liant amber when lighted. Easy mount- 
ing . .. in any position . . . right or 
left . . . arrow rotates. 


two KD 9457, KD714F Switch, and 


BONOERITE 


aeOFOm 08 


PANN 10, OHIO 


GE LES - NEW YORK 





in Dallas after he was unsuccess- 
ful in a number of attempts to 
buy an established Texas busi- 
ness. Dallas is, in a general way, 
divided into two geographic sec- 
tions by the Trinity River and 
Dave opened his fire, the Oak 
Cliff store, south of the Trinity, 
June 1, 1946, in a location former- 
ly occupied by a small parts 
house. Exactly one year later he 
opened north of the Trinity, on 
Main. 

Crockett gets to one of the two 
stores at 7 a.m., but spends less 
than half his time in the office. 
He has devoted himself diligently 
to cementing contacts and knows 
by first name all car dealers and 
service managers and, of course, 
hundreds of others. 

He has surrounded himself 
with experienced talent. The 
company vice-president, John R 
Jones, puts more than 20 years 
experience behind his manage- 
ment of the Oak Cliff store. 
Walter Nietsch, Main Street store 
manager, has 12 years’ exper- 
ience and Fred Christopherson, 
in Oak Cliff, is a ten-year man. 
Mrs. Grace Almond, credit man- 
ager, has been in the business 20 
years. These key people have 
been with Crockett from the 
start. 

Dave frankly admits he was 
somewhat surprised when his 
business didn’t grow by bigger 
leaps and higher bounds. There- 
fore, he isn’t satisfied with his 
considerable progress. 

When a man with the drive of 
Crockett isn’t satisfied, maybe 60 
competitors aren’t so many after 
all 


“Cry, If You’re Allergic” 


(Continued from page 62) 


duction is cut and wages are in- 
creased, prices can go only one 
way—and that’s up! 

But there will be more new 
models, despite production cuts. 
Car makers who have been re- 
tooling for new models will bring 
them out despite the steel pinch. 

What about the appearance of 
these new cars? They’ll still be 
easy on the eyes. Of course, some 
chrome is being dropped already, 
but car makers can do a lot with 
paint and stainless steel. 

I see no reason for dealers to 
cry, unless they are allergic to 
work. 

Let’s do 
basis—and 
ness. 


business on 
continue to 


today’s 
do busi- 
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Get it in DALLAS 


and you get it 


ALL IN ONE TRIP! 








GENERAL MARKET-DALLAS 2 2°-v2vs" +0 


Buying is easy in Dallas — the Southwest’s only truly 
diversified market. No matter how many different things you 
need, you can get them all. in Dallas — and that goes for 
everything from appliances to zippers... 

The General Market is an idea market, too. You can 

catch up on the trends, then make your fall and winter 
merchandising plans... It’s smart to make one trip do, and 
the smart time to make that trip is during 

General Market Dallas, July 30 - August 10. 


It takes a book 
tolist everything 
sold in Dallas — 
and you can have a copy of it 
FREE. It’s the 1951 Edition of 
Key To Buyinc IN Da tas, I?’ll 
make your buying easier. Get one 
free at the offices of Dallas Manu- 


facturers Association. 


good time seeing the State Fair Musicals, 
dining and dancing, enjoying the 1,001 
other things to see and do in Dallas — 
Tops in Entertainment, too! 


€))- MIX PLEASURE with business on your 
/ buying trip... Have an air-conditioned 


DIVISION c CHAMBER FF COMMERCE 


e Street Phone PRospect. 84% Dalle 


DALLAS MANUFACTURERS & WHOLESALERS ASSOCIATION 
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TO SERVE FORD 
OWNERS 


BETTER THAN EVER! 








~, 


NEW FORD PARTS DEPOT at Cincinnati is typical of ware- 
houses Ford is building all over the country. From a depot 
like this, Ford Dealers will order almost any part for your Ford! 


Ford’s $500,000,000 expansion program will 


make Genuine Ford (FoMoCo) Parts easier 


to get than ever. The depot (above) is only 


one of.ten new parts depots built or being 


built. Nineteen others are being expanded. 





mabe Right for Fords, Genuine Ford 
Parts, like this muffler, are specified by 
wise motorists to save time, money and 
trouble. They’re right because they’re 
duplicates of the parts in your Ford 


This expansion program, designed to triple 


stock space, is part and parcel of Ford’s **Look 


Ahead” policy to better serve Ford owners. 








FIT RIGHT in your Ford—a “must” for im- 
portant parts like the Genuine lord Carbu- 
retor above. It’s typical of the parts designed 
by Ford engineers, to work right in your 
Ford ...to keep your Ford young longer. 


LasT LONGER in Fords, This sign is displayed 
wherever Genuine Ford Parts are sold. . . 
at all Ford Dealers and selected independent 
garages. Specify Genuine Ford Parts 

made right. . . to fit right . . . to last longer. 


KEEP YOUR FORD ALL FORD 
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Timken Rear Axle 


(Continued from page 82) 


and install differential assembly 
as described in shop manual. Note 
amount of backlash indicated on 
matching hypoid gear O.D. 

12.—Establish differential bear- 
ing preload as described in shop 
manual. 

13.—Mount dial indicator on 
carrier mounting flange and 
check hypoid gear backlash. 

14.—Adjust backlash to amount 
specified on gear O.D. by turning 
differential bearing adjusting nuts 
the proper amount and direction. 
Maintain differential bearing pre- 
load by loosening one adjusting 
nut the same number of notches 
the opposite adjusting nut is tight- 
ened. 


Double-Reduction and Two-Speed 
Double-Reduction Drive Units 


The simple arithmetic neces- 
sary when checking the single-re- 
duction hypoid pinions is also 
used in gauging double-reduction 
and two-speed double-reduction 
hypoid pinions. The primary dif- 
ference between the two proce- 
dures is summarized in the fol- 
lowing details: 

Bracket attached to drive unit 
case at inspection hole cover loca- 
iion: 

1.—The small bracket, part No. 
SE-1065-56, is necessary to hold 
the step plate clamp assembly to 
the S and U-200 carrier and cap 
assemblies at the inspection hole 


The Nest Went 


cover location. 

2.—Locate tapered adapter disc 
in cross shaft bore. Make cer- 
tain that smaller O.D. or tapered 
side of disc is toward outside of 
drive unit case. The taper as- 
sures easy entry and centering of 
the disc in bore I.D. 

3.—After hypoid pinion and 
cage assembly has been correctly 
adjusted, it must be removed to 
permit installation of the cross 
shaft assembly. Reinstall pinion 
cage assembly, using corrected 
shim pack. 


4.—Preload cross shaft bearings 
as described in shop manual. 

5.—Adjust backlash to amount 
specified on finished toe end of 
pinion by moving gear to or from 
pinion as described in shop man- 
ual. 

Close attention should be given 
the following details of proce- 
dure: 

1.—During all stages of check- 
ing and assembly, tighten all hy- 
poid pinion cage cap screws or 
stud nuts to the torque specified 
in the shop manual. 











SPEAKER 


SNAP SCREW 


Fastens fast... 
5 minutes to 


Thata Way! 


A mother wren at Mor- 
ganton, N. C., has a time 
keeping up with her nest 
these days. She set up 
housekeeping in the glove 
compartment of a car be- 
longing to a local resident, 
M. B. Kibler, Sr. 

Kibler has continued to 
use the car and since the 
eggs were laid and the 
wrens hatched, the mother 
wren has commuted to town 
with him. He leaves the 
compartment partly open to 
give a combination of pri- 
vacy for the little family and 
yet allow space for the moth- 
er to bring in food easily for 
her brood. 














Driving safety requires clear rear vision. 
Speaker Mirrors not only fulfill this serv- 
ice demand, but over and above this they 
ere attractive additions to any car. . - 
streamlined in complete harmony with 
the beautiful lines of today’s finest cars, 
embodying superb styling, quality and 
craftsmanship. 

Features include: Fine, lifetime high-lustre 
finish . . . non-glare or polarized glass... 
widest range of adjustment . . . friction 


instoll. 
(Patented) 


spring ball socket stays put (cannot shake 
loose) heavy-gauge head 
prevents buckling and assures lifetime 
service mounts on either left or 
right side . . . theft-proof . . . no screws 
showing (concealed Specker Snap-Screw) 
+ + « permanent body installation. 


mirror 


Speaker Products Are Distributed Through 
leading A tive Wholesal: 
J. W. SPEAKER CORP., Milwaukee 





12, Wis 





DISTRICT REPRESENTATIVES — Kansas and 
Kansas City, Mo.; West Virginia: E. L. Dye 
Maryland: Bert Reeves, 112: 
3 w 


16th St., indianapolis, ind.; Arkansas, Louisiana, Oklahoma and Texos 


P. O. Box 8186, Dallas, Tex 


Co, S7 E 
Cathedral St., Baltimore 1, Md.; Kentucky: Spindler’s Sales Co 


Robert O. Dickey Co., 8101 Lee Bivd., 
Main St., Norwalk, O.; Delaware ond 


Missouri 


H. W. Whaley, 
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2.—Be sure all parts and tools 
are clean. 

3.—Do not abuse the pinion set- 
ting gauge. A 
precision instrument and should 
never be forced. A damaged 
gauge will cause incorrect pinion 
adjustment. 





Axle 

E-100 
E-300 
H-100 
H-200 
L-100 


July Issue: 
Plugs 


Spark - plug applica- 
tion and installation 
to fit the individual 
engine requirements 
and operating condi- 
tions will be covered 
next month by Tech- 
nical Editor Lowery. 
He will be writing 
frem his experience 
of more than a gen- 
eration and a half in 
repairing cars and 
trucks. 


Q-100 
Q-200 
R-100 


R-200 


S-200, 


S-300, 











Assembled Gauge in Position 
Following installation of the hy- 
poid gears, it may be desirable to 


the necessary close attention to 
the foregoing details. Follow the 
directions outlined in the shop 


micrometer is a‘ 


L-200, 


manual. Consult the hypoid gear 
tooth charts to correctly interpret 
leaded tooth patterns. 

Chart of pinion nominal dimen- 
sions and discs: 


red lead the teeth of the gear set. 
This will give the mechanic an 
opportunity to check his work, 
verifying the accuracy of the 
arithmetic, the gauge set up and 


Pinion 
Nominal 
Dimension 
3.415” 
2.618” 
3.551” 
2.656” 
3.656” 
2.844” 
3.813” 
3.000” 
4.344” 


Adapter Discs Remarks 
2, SE-1065-9-D 
SE-1065-9-PP, SE-1065-9-BB 
2, SE-1065-9-E 
SE-1065-9-MM, SE-1065-9-NN 
2, SE-1065-9-G 
SE-1065-9-MM, SE-1065-9-00 
2, SE-1065-9-P 
SE-1065-9-RR, SE-1065-9-LL 
2, SE-1065-9-0 


Model 
Taper discs 


, H-300 Taper discs 


L-300 Taper discs 

Taper discs 
Retainer and 

snap ring 

Tangled washer 
and cap screw 
Taper discs, note 
nominal dimension 
on pinion 

Taper discs, note 
nominal dimension 
on pinion 

Taper discs, note 
nominal dimension 
on pinion 


, Q-300 


4.596” 2, SE-1065-9-0 


SE-1065-9-HH, SE-1065-9-LL 
SE-1065-9-HH, SE-1065-9-LL 


, R-300 


SE-1065-9-kk, SE-1065-9-JJ 
SE-1065-9-kk, SE-1065-9-JJ 


U-200 


SE-1065-9-LL 
SE-1065-9-LL 


SE-1065-9-HH, 
SE-1065-9-HH, 


U-300 





C 





1921-1951 
USTOMER SATISFACTION 


Since 192] 


For thirty years, we have been giving our customers quality and 
value. 


There are three big reasons why you will want the Andrews 
line of Ignition parts — wire — and cables. 

1. Complete line of quality merchandise. 2. Fast turn- 
over of packaged profits. 3. Guaranteed for customer satisfaction. 

Bank Andrews Packaged Profits 
S and keep customers satisfied. 





CUSTOMER 


SATISFACTION Andrews 


we 


A ndrews 


ST. LOUIS, MO. 
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ONE-PIECE 
CELL 
COVERS 





DOUBLE 
INSULATION 
WOOD AND 
GLASS 







HARD 
RUBBER 


CASE | 





FINEST 
Hi “ONE-SHOT” 
"| OXIDES 














These LNOF Features 
mean EXTRA POWER...EXTRA LIFE 


The quality features built into every Thor Battery are your assurance 


that your customers will receive dependable battery performance. 





Uniform Thor quality is maintained by constant laboratory control of 


every step in manufacture . . . plus rigid tests of performance . . . in one 


of the most modern battery laboratories in the industry. 
This modern plant in 


beg PRICE 


pooner onrees = eee §6©6BBATTERY CORPORATION 


throughout the “hey 
Southern territory. = ") 4 ‘ Hamburg, Pa. 


HIRSIG re naa Atlanta, Georgia « Boston (Medford) Mass. 
a the South Tae : 


Moisture Tests May Give 
Paints That Last Lenger 


A THEORY that may improve 
automotive finishes by ex- 
plaining why paints lose luster 
with age was offered last month 
to the American Society for Test- 
ing Materials by Ralph J. Wirsh- 
ing, head of the General Chemis- 
try Department of General Mo- 


tors Research Laboratories. 


In his report on this develop- 
ment, Wirshing told how GM Re- 
search found clues by exposing 
finishes on a 10,000-foot mountain 
near Montezuma, Chile, at a 
Smithsonian Institution weather 
station. Other pieces of the 
chemical puzzle were the explod- 
ed fragments of two sealed paint 





 SMINOTE | 


SLICK-OP 


POWERFUL NEW SALES 
ANGLE ON THE ORIGINAL 
WAX-TREATED AUTO 
POLISHING CLOTH... 
Las-stik—the original wax-treated polish- 
ing cloth—is better than ever now, with 
Silicone added to the impregnation. Big 
size, heavy flannel, with stitched edge. 
In handsome metal container. 
HERES HOW SMART OPERATORS 
Will SPEED UP SALES FAS SOMMER 


1 They will put up this 
colorful, sure-stopper window 
Streamer. 


2. Each attendant will 
carry a Las-stik cloth—in its metal 
container —in his pocket. 


Ah, Then, he wit take ciotn \ 
out of cn and cean hood—both PL 
sides. (It won't take more than a Caz i. 
minute e 
P.S. And he won't forget te tell every customer that the Las- 
stik Polishing Cloth is good for months under daily use — 
and to tell the ladies that it's fine for furniture, too. 


GOOD BUSINESS FOR YOU, 
TOO, IN THESE FAST-SELLING 
LAS-STIK PRODUCTS 


LAS-STIK 
“Even-Heat” [+85 
VULCANIZING (Ss). 
PATCHES 


C= 
—— LAS-STIK 

TUBE REPAIR 
KITS 


f 





LAS-STIK TOP 
AND 
WINDSHIELD / 
SEALERS 


CLEANING PADS | 


| 


FOR WHITE SIDE 
WALL TIRES 








THE LAS-STIK MANUFACTURING CO., HAMILTON, OHIO, U.S.A. 


DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 
301 North Market St., DALLAS, 2; Southeast — Wesley O. 
Aaron, 843 Memorial Drive, S.E., ATLANTA; Kansas & Missouri 
— E. G. Craft, 804 W. 48th St., KANSAS CITY 2. 








test cups at Miami, Fla., where 
GM weather-tests lacquers and 
enamels. 

In the dry Chilean sunshine 
panels of lacquers and enamels 
showed scarcely any dullness or 
“chalking” which was not true of 
similar panels exposed the same 
length of time in the more moist 
Florida air. 

To determine how much or 
what effect moisture had, GM re- 
searchers made special aluminum 
cups with circular “window” tops 
to let in the sun’s rays. A paint 
sample on the inside bottom could 
be sealed and exposed only to 
sunshine. Moisture could be eli- 
minated or sealed into the cups 
in any desired amount. The test 
paint had contained a material 
similar to zinc oxide. 

He explained that the imme- 
diate line of reasoning was to sub- 
ject enamel and lacquer films to 
hydrogen peroxide to see if it 
would speed up dulling or chalk- 
ing, but each of a number of at- 
tempts failed. 


Reverses Behavior 


The idea was prompted by the 
belief, often expressed in chemis- 
try texts, that hydrogen peroxide 
is an oxidizing agent and oxida- 
tion causes finishes to become 
dull with age. However, Wirshing 
said, in the fine print of some 
chemistry texts was the informa- 
tion that hydrogen peroxide un- 
der certain conditions reverses 
its usual behavior. It acts as a 
reducing agent, making oxygen 
withdraw from a material rather 
than combine with it. 

When the “certain conditions” 
were set up for oxidizing agents 
to reverse their role and become 
reducing agents, Wirshing ex- 
plained, lacquer and enamel sur- 
faces dulled and chalked rapidly. 
Both in the laboratory and out- 
doors chalk formed in a matter 
of minutes when moisture or a 
wetting agent was 
test panels. 


smeared on 

This prompted a new chemical 
theory that a reducing action— 
not oxidation—causes finishes to 
deteriorate. Wirshing said this 
knowledge, which literally forces 
finishes to fade in a hurry, should 
aid chemists in trying new for- 
mulas to minimize or retard dull- 
ing or loss of luster. 


American farmers this year 
will use 178,000,000 horsepower, 
twice the total power consumed 
in the factories of the nation. 
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ONLY THE 


Bendix Franchise 
Gives You All These Advantages 


You sell the Bendix Hydrovac, world’s most 
famous and widely used power brake. 


A complete line of vacuum power brakes and 
other vacuum controlled equipment. 
Compact Bendix Repair and Installation Kits 
simplify stocking and service work—give you 
just what you need for every job. 
Under the Bendix Unit Exchange Plan you can 
build a profitable business repairing vacuum 
power units in your own shop. 

Bendix simplified service instructions and train- 
ing aids make it easy for your mechanics to 
learn vacuum power repair procedures. 


You are backed by Bendix, the greatest name 
in braking. 


Bendix 


PRODUCTS DIVISION 


SOUTH BEND 


INDIANA 


Canedion Sales: Bendix-Eclipse of Coneda, Ltd., Windsor, Ontario, Coneda ©¢ Export Scles: Bendix Internctional Division, 72 Fifth Avenue, New York 11, N. ¥ 


One 
7,000,000 


Commercial Vehicles 


are Potential 
POWER BRAKE 
CUSTOMERS... 














when you Sell and Service 


“Bendix 


VACUUM POWER 
EQUIPMENT 


Featuring HYDROVAC—the World's 
Most Widely Used Power Brake! 


Power braking offers you the fastest growing market 
in the service field. And under the Bendix Vacuum 
Power Sales and Service Plan you get all the best of 
it. The Bendix Program makes power brake work 
easy as well as profitable. But that isn’t a!l; you are 
backed by the world famous reputation of the Bendix * 
Hydrovac*. Any way you look at it —in market, plan 
and product —the Bendix Vacuum 

Power franchise is good business. 


*REG. U.S. PAT. OFF. 





aviation conpokation 


These Bendix signs 
stand for good 
business and good 
business relations 
between factory, 
dealer and customer. 
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5 Beencat ow. 


EE NS BF en a ibaa 


SECT 





GOT A GOOD 
$ IDEA 


will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 











Installing Front Shocks 
On 193948 Chevrolet 


ERE is an idea that might save 
H someone a few minutes 
sometime: 

When installing front shock ab- 
}sorbers on 1939-48 Chevrolets, I 
‘find it much easier to set the 
‘shock over the three bolts and 

then install upper pivot pins and 
‘bushings. Bolt the shock down. 
' In this way the shock can be lean- 
/ed over to one side to line up the 


bushings.—H. M. Treadwell, 1034 
Columbus Street, Macon, Geor- 
gia. 


Pulling Out Dents 
In Body Work 


FF” pulling out dents in body 
work in places you can’t 
reach with a hammer or dolly, we 
made a tool like the one shown 
below: 





Drill hole in dented metal. 
Screw in sheet-metal screw. Pull 
out dent. This also works on 


many hard-to-pull grease seals.— 
Thomas Busby Garage, Route 5, 
Lawrenceburg, Kansas. 


Testing Flasher Units 
On Turn Signals 


x 1s often difficult to rig up a 
way to test turn-signal flasher 
units but the distributor ma- 
chines in use in so many shops 
afford a quick and easy method. 

Connect the lead ordinarily 
connected to the distributor to 
one of the two flasher terminals, 
which are directly opposite each 
other. Touch the other terminal 
to metal on the machine and turn 
battery switch to “on” position 
Turn dwell-meter switch to any 
position—six, eight or four lobe 





Repairmen have asked for certain 
items to solve service problems on 
cars and trucks. Now more than 200 


(Shamp-Items have 


been developed 


to meet your demand for parts for 
Better Service — Better Performance 
and Driving Safety. Yes, you asked 


for it and Champ-Items gave you Time-Savers— 
Money-Makers for your shop. Keep asking and 


we will try and help you lick service problems. 


ORDER FROM YOUR JOBBER 


No. 470 Gear Shifting 
Tension Control for 1949- 
50 Chevrolet keeps the car 
in the gear you select. 

List $4.50 each 


No. 471 Gear Shift Ten- 
sion Control for 1940-48 
Chevrolet stops jumping 

More posi 
when linkage 
and shafts are worn. 


out of Gear 
tive shifting 


List .75 each 


— 


Get your copy of the 


CHAMP-ITEMS Catalog of 


Automotive 


Replacement 


Parts. Write on your letter 


heod for o copy 
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cam. If flasher is okay, dwell- 
meter needle will oscillate ap- 
proximately ten degrees about 
once each second. — Lynn F. 
Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 


Replacing Main Bearings 
On Chevrolet Models 


B’ FOLLOWING this method, 
much time can be saved in 
replacing Chevrolet main _ bear- 
ings: 

Remove radiator, fan drive pul- 
ley and vibration dampener. Re- 
move oil pan, flywheel cover, etc., 
and loosen all transmission bolts. 
After doing this, you are ready 
to take down bearing caps. The 
crankshaft will drop down enough 
to allow top main inserts to come 
out with help from a thin screw- 
driver. 

Be sure not to rotate crankshaft 
in order to preserve correct tim- 
ing. 

Using this method, it isn’t ne- 
cessary to remove engine timing- 
gear cover, etc.—Glenn Williams, 
Woodlawn Motor Company, 
Woodlawn, Virginia. 


Replacing Grease Seal 
On the Ford Axle 


f ip job of replacing the inner 
grease seal on older Ford- 
product rear-axle housings can be 
difficult since without a proper 
tool the new seal often is ruined 
as it is driven into place. 

I have found that a discarded 
steering gear worm shaft makes 
a good substitute tool for this job. 
The inner part of the seal will fit 
nicely on bearing cone on end of 
worm shaft, while the shoulder of 
worm is sufficient for metal area 
of seal. 

Tapping on end of shaft will 
drive seal into housing without 
damage.—R. D. Hudgens, 2814 
Lillian Street, Shreveport, Louwisi- 
ana. 


Stopping Noisy Tappet 
On L-Head Engine 


oe STOP noisy or chipped tappet 
on L-head motors, when it is 
not front or rear, I use this sys- 
tem: 

Hook small low-tension spring 
between tappets. This prevents 
noisy one from turning and in 
most cases can be a permanent 
repair.—C. Kernaghan, 2324 Har- 
ris, Independence, Missouri. 


Substituting the Socket 
For Signal Flasher 


O* soME of the later models 
equipped with turn signals, 
the socket into which the flasher 
unit plugs is sometimes found to 
be burned, broken or otherwise 
damaged. 

When the proper socket is not 
available, a sealed-beam head- 
lamp socket makes an excellent 
substitute. Simply cut off the 
ground wire flush with the socket. 
Cut the other two wires, leaving 


sufficient length to splice into the 
car’s wiring system.—Lynn F 
Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana. 


Holding Exhaust-Pipe 
Gaskets in Place 


oo the exhaust-pipe gaskets 
on the Olds Rocket engine 
have to be installed on the studs 
of the manifold before installing 
the head or exhaust pipe, here’s 
the way I do the job: 

I hold the gaskets in place by 





ACME VALVE CAPS 


Precision-mochined 
from solid brass, they're 
heovier, sturdier, more 
airtight. 


ACME TIRE GAUGES 
No. 515, 5 te 50 Ibs. 
in 1 tb, 
No. 520, 20 to 120 Ibs. 
in 5 Ib. calibrations. 


Valve Cores 


Report of tests by a leading 
Independent Laboratory: 


“Acme Valve Cores were found 
to be equal to or better than 
other leading brands tested 
after severe Vacuum, Pressure 


and Spring Fatigue Tests.” 


ACME DRAIN COCKS 
Machined to micrometer 
toleronces to insure o 
snug, leakproof fit 


calibrations. 
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Order from your jobber today. Send for complete catalog No. 1003. 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale Street, Brooklyn 7, N. Y. 





snapping a rubber band around 
the studs before bolting up ex- 
haust pipe. Break rubber band 
and remove.—Ralph McKenzie, 


405 East Washington, Pittsburg, 


Kansas. 


Fixing Lincoln Headlamps 
In Emergency Cases 


N THE 1949 Lincoln, the head- 
lamp current goes first to 
the fog-lamp switch and as a con- 
sequence there are times when 
the headlamps are inoperative 


due to a_ defective fog-lamp 
switch. Wacn a new part is not 
immediately available, it is pos- 
sible to give the owner headlamps 
in a few minutes without remov- 
ing the switch if the mechanic 
goes at it right. 

Connecting the blue and red 
tracer to the red and yellow trac- 
er wire on the fog-lamp switch 
will provide headlamps. Unfortu- 
nately, the terminal with the blue 
and red wire is placed so it is im- 
possible to get a screwdriver on 
it without removing the switch, a 





. 
PACKAGE OF 


No. 70 FLARES, 
singly and in sets 
of 2 or 3, with or 
without flags, in 
metal case. 


Not a feeble wink, but a bright blare of 
light that says “Danger” in good or bad 
weather. Visibility one-half mile in full 
reach of approaching headlights. Made 
with Grotelite shatterproofed ’ plastic 


lenses, mounted in folding metal standards. Easy to set up 
—Non-skid and secure in a high wind. They meet or exceed 
all 1.C.C. and State candlepower reflection requirements. 
Grote oil flares are large capacity, made with seamless 
bottom that cannot leak — 
equipped with storm canopy 
over the wick, to control 
draft — they will not 
extinguish in snow 

or rain. 


See your jobber for Grote 


Truk Line lamps, flares 


reflectors Write for 


catalog 


vole 


MFG. CO., Inc. 
BELLEVUE, KY. 


complete 


THE 


WARNING LAMPS 


Heavy duty construction for ambulance, 


School bus, 
and police vehicles. 


Civil Defense Official cars 


SAFETY— 


Crote 


FLARES 


FULL SIZED REFLECTOR FLARE PACKS 
IN THE MOST COMPACT SET — 
TAKES LESS SPACE IN CAB 

OR TOOL KIT 


No. 90 and 90-B Olt FLARE 

— Flare singly, for wse in 

metal box or Im racks 
oviside mount. 





W-250 


time-consuming job. 

The easy way is to break out 
the inaccessible terminal, since it 
is no good anyway; remove the 
screw from it and connect wire 
to the easy-to-reach terminal car- 
rying the red and yellow wire 
This method will allow the owne1 
to drive with headlamps but no 
fog lamps until a new switch is 
put in—Lynn F. Snoddy, 1622 Vi- 
vian Street, Shreveport, Louis- 
iana 


Tightening Flange Screws 
On Some Carburetors 


ERE’S a time saver for keeping 

the carburetor flange screws 
tight on Chrysler products that 
are equipped with B-B carbure- 
iors: 

Using a 7/64” drill, I drilled a 
hole through the head of the 
screws, inserted a length of me- 
chanic’s wire through the screws 
and twisted it around one side of 
the body flange. I have repaired 
several this way and they have 
stayed put.—Woodrow J. Cun- 
ningham, Box 197, Blackburn 
Missouri 


Opening Broken Lock 
On Plymouth Trunk 


_s other day a customer cam 
in with a late-model Ply- 
mouth that had the rear-deck lid 
locked and the lock mechanism 
was broken. First I removed the 
rear cushion and back rest, then 
the cardboard and still I couldn’t 
crawl between the braces that are 
behind the back rest to free the 
trunk lock. 

So I took a Phillips screwdriv- 
er, cut it off and welded it to an 
old Ford brake rod to give me a 
total length of 38”. I welded a 4” 
piece on the opposite end for a 
handle. 

With this tool I removed the 
three screws that hold the latch 
and the job was finished in 20 
minutes.—Woodrow J 
ham, P. O. Box 197 
Missouri 


Cunning- 
Blackburn 


R-M Issues Painting Film 


A full-color slide film that an- 
swers many questions on refinish- 
ing has been produced for the 
Rinshed-Mason Co., 5935 Milford 
Ave., Detroit 10, Mich. The film 
is titled “Pat, the Pixie Painter.” 
It is available for showings by 
automotive refinishers, the manu- 
facturer’s announcement stated 
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How to get MORE Brake Relines 


late 


make MORE PROFIT 


UR TD Las 


IN A SMALL 


DUZ., 
NG @:\C) ae a 


With "this $35.00 inventory you can reline 
brakes of any passenger car or light truck— 
no delay—no waiting. 


GATKE DUZ-ALL DEAL You do the complete reline job and get 
ALL the PROFIT. 
Full coverage assortment The famous *GATKE Grooved Liners give 
of 72 DUZ-ALL Liners smooth, even deceleration with tremendous 
pout , power in emergencies—bring repeat business 
Set of 6 DUZ-ALL Drill Jigs and Anvil to your shop. 


*The sectional lining now used by Cadillac 
and Buick follows the grooved principle in- 
; vented by GATKE and used in GATKE 
The GATKE DUZ-ALL System is the Grooved Brake Lining for 28 years. 


simplest of all reline methods. A sin- . . 
gle chart is the only reference needed. Ask your GATKE JOBBER or clip and mail 
the coupon for details. 


includes 


Complete Cost to Dealer, $59.00 
F. O. B. Warsaw, Ind. 


MAIL THIS COUPON 


Send facts and figures on how | 
can get MORE broke reline jobs 
and make MORE profit per reline. 


Name 


Street 


A_GREAT NAME IN BRAKE LINING City 


State 
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Used-Car Reconditioning 
(Continued from page 58) 


many makes of cars are obtained 
on a large scale and this helps 
reduce the re-upholstery cost and 
speed up the job. 

The 30-day supply of parts as- 
sures against slowdown anywhere 
along the line. 

Young and Stuber say they are 
being asked about the wisdom of 
putting so much money into a 
used car. 

Their answer is that for every 


extra dollar put into used cars 
they recover two in the increased 
price obtained for the better-con- 
ditioned car. 

“For every $75 extra we put 
into a car, we get back $150,” says 
Stuber. “This is not guesswork. 
We have taken two cars of the 
same year and make and given 
one of these the usual limited con- 
ditioning, while the second was 
put through our reconditioning 
plant. The average buyer dis- 


tinguishes the difference imme- 
diately and the sale is so readily 





ECHLIN MANUFACTURING COMPANY ®@ 


The higher volt- 
ages required by 
today’s high com- 
pression engines 
demand modern 
Coils. Compare 
and you'll choose 
ECHLIN as today's 
outstanding Igni- 
tion Coil! 


CONTACTS 
COILS * CONDENSERS 
& OTHER AUTOMOTIVE 
ELECTRICAL PARTS 


228 EAST ST., NEW HAVEN 5, CONN 





made and the customer satisfac- 
tion so complete that we no longer 
doubt in any manner the wis- 
dom of our move.” 

The company gives a time-lim- 
ited 100 per cent guarantee on its 
reconditioned cars. A customer 
can drive the car back within two 
days and get his money refunded 
if he doesn’t like the color of the 
salesman’s eyes or for any other 
reason. 

Cars are guaranteed 
days against any defect. 

The cars, Stuber says, must be 
sold at a profit. In fact they are 
sold at above-average profits as a 
general thing, the manager says. 
He admits they may make a mis- 
take on a car, but it doesn’t hap- 
pen often. 

The Young reconditioning plant 
employs 48 upholstery men, me- 
chanics, body and fender workers, 
painters and service men for 
washing, greasing and similar 
work. 


Eight Men in Make-Ready 


for 30 


Eight men ordinarily are em- 
ployed for the new-car make- 
ready division, which also is locat- 
ed at the plant, for in addition to 
conditioning six to eight used cars 
daily, an average of eight new 
cars and trucks are readied for 
delivery. 

Some of the 40 men regularly 
employed on the used cars are 
switched from one phase of the 
work to another, depending on 
the requirements of the various 
departments. Stuber meets with 
his foremen once a week or so to 
work out any problems that arise 
and to seek more efficiency and 
speed in the operation 

The reconditioning activities 
now occupy approximately 35,000 
square feet of the 65,000 feet of 
the building. The remainder is 
taken up with stock for the recon- 
ditioning operation, and new-car 
and truck parts for Dodge cars 
and trucks as well as all other 
cars of the Chrysler line for seven 
states, extending from Arkansas 
to part of Florida 

“We started the used-car opera- 
tion uncertain whether it could be 
done within costs that would jus- 
tify the expenditure,” says Stub- 
er. 

“But it is no longer an experi- 
ment. We are sure of our ground 
now and are going further ahead 
with the idea. We still are learn- 
ing methods of reducing costs 
here and there, speeding up an 
operation at one point or another 
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and discovering ways of eliminat- 
ing waste of material or labor 
time. 

“Right now we are recondition- 
ing only cars which we take in on 
trades, but we foresee the op- 
portunity for broadened activity 
in this field. We are considering 
a campaign to recondition indivi- 
dual cars for customers and for 
other automobile dealers. 

“But our main aim of giving a 
customer a top-condition car for 
approximately half what a new 
car would cost by reconditioning 
the cars we trade in is being real- 
ized fully, and there is not the 
slightest doubt in our minds that 
the public is smart enough to 
realize the value it gets in these 
cars. 


“Draw-Poker”’ Contest 
(Continued from page 69) 


most undercoating jobs during the 
week. Sales zoomed. But when 
the contest was over, there was a 
decided drop in undercoating 
sales. 

“When I called our service 
salesmen together for our next 
meeting, I kidded them about it,” 
Lowery said. “I told them I knew 
they could sell because they had 
proved it. Then I showed them 
an inexpensive punchboard I had 
bought. In addition to the $1 
commission for each undercoating 
job sold, each job would entitle 
them to one punch and a chance 
for a $25 cash prize. 

“The men are staying behind 
undercoating sales. Every now 
and then I just walk through the 
shop with the punchboard under 
my arm. I don’t have to say 
much. Their enthusiasm is high 
and they kid each other a lot 
about the contest. 

“The $25 prize is the only extra 
cost to us to sell $1,000 worth of 
undercoating, since a $1 commis- 
sion on each job is paid to the 
service salesman anyway.” 

The important thing is to build 
enthusiasm throughout the shop 
for all employees. When the quota 
for May was first announced—a 
$35,000 quota that made the em- 
ployees sit up and take notice— 
Lowery promised the girls in the 
cashier’s office a dinner with all 
the trimmings if the quota was 
nade. 

“They really did keep the shop 
humming,” Lowery said. “They 
prodded the service salesmen, the 
control tower and everybody else 
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Our tTyPE— 

A favorite in the 
industry. Fits ALL 
rims having factory 
trim rings except 
late model Cadil- 
lacs. 


The Wheel Weight 


that lives up to its name 


Oc” TrPE— 

The ‘‘C’’ type 
weight (new style) 
in six sizes will give 
most satisfactory 
results on passen- 
gercars with “K" or 
“L” type rims. 


@sPECIAL” TYPE— 
Made for late model 
Cadillacs with hub 
caps covering en- 
tire wheel, except 
1951 model for 
which "'C’’ type 
weight is recom- 
mended. 6 sizes. 


PERFECT EQUIPMENT CORP. 


804 W. Morgan St. 


for JULY, 1951 


KOKOMO, IND. 
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to push the jobs right on through. 
They helped to keep folks work- 
ing together, kidding each other 
about the contest and doing a 
good job.” 

It was a big day for everybody 
when the May quota was not only 
met, but exceeded by more than 
$2,000. Yet there was no after- 
achievement slump in the early 
part of June. Spurred on by the 
response to the “draw-poker” con- 
test, the control-tower operator 
and the head of the paint shop 
were already saying that in the 


paint department at least, June 
was going to exceed May. 

But how can these ideas help 
a smaller shop that doesn’t have 
service salesmen and _ perhaps 
doesn’t sell paint jobs or under- 
coating? The poker idea is adapt- 
able for other service jobs. Me- 
chanics can participate in it, as 
well as service salesmen. The 
number of $1 bills placed on the 
draw board can vary with the 
number of men participating and 
how much the shop owner wants 
to spend. 





A 


really 
to-day, 


Cars, trucks, tractors, buses .. . 
need the care provided 
by Champ’s performance-certified Fil- 
ters and Refills. Reap new profits with 
Champ’s “Time To Change” merchan- 
. get full details today! 
Write especially for Champ’s newest 
. Catalog #3... with 
its additional Refill listings and the 
most simplified cross-index ever ... 
easiest and fastest to use! 


than ever... 


dising program... 


Money-Maker . . 


(Hd hh prtrvantee 


When Oil Filter and Refill sales depend 
upon prompt deliveries . . 
“Champ!” 

as always, 
and new customers alike! 
“Champ” is called “The Fastest-Grow- 
ing Line of Oil Filters and Refills!” 


\iie 


Trdg! 


. CHAMP is 
Prompt shipments 
to old customers 
No wonder 


more 








CHAMPION LABORATORIES, INC. 
MERIDEN, CONN., 


CONTACT YOUR JOBBER TO-DAY 


WRITE NOW FOR 
CATALOG #3 


u. 5. A 


One important thing, Lowery 
believes, is to compare the cost of 
the job and the amount of the 
prize and then determine how 
much extra volume you can ex- 
pect to get for the money spent 
The other important thing is to 
handle the contest so it will gen- 
erate as much enthusiasm as pos- 
sible. 


Shop Volume Trend 
(Continued from page 59) 


wages are up and the over-all 
profit is about the same,” said a 
DeSoto-Plymouth dealer in Okla- 
homa. 

Commented Russell W. Whit- 
by, Bolan Motors, Inc., Dover, 
Del., “I think the volume of new 
cars and trucks produced in 1950 
is a cause of the decrease in shop 
repairs, but I am sure 1951 re- 
pairs will go up.” 

“T seem to be getting a new 
line of customers entirely,” re- 
ported Stanley H. Creason, Crea- 
son Repair Shop. Columbia, Mo 
“The old customers don’t seem 
to have as much work as before, 
the reason being they bought 
new cars. This new line of cus- 
tomers bought new cars several 
years ago and are just now need- 
ing repairs. Some of them have 
waited too long to service their 
cars and they are in bad shape.” 

“The increase over 1950, in my 
mind, will not continue, as in- 
dicated by May being under 
average of first four months and 
June now in progress downward 
from previous level,” stated P 
M. Dunlap, Dunlap Chevrolet 
Co., Fairmont, W. Va 

Improving facilities boosted 
volume in a number of cases 

“The rapid increase in our 
volume was due to moving to a 
larger and better location, but as 
a whole business is about ten per 
cent better in May, 1951, than 
May, 1950,” said W. L. Russell 
Russell’s Garage & Equipment 
Co., Greenville, Miss. 

“Our increase is partially due 
to the fact that about the middle 
of 1950 we rented a 75-by-190- 
foot building to handle new-car 
delivery mechanical work and 
storage,’ commented George L 
Hulsey, Downtown Chevrolet, 
Inc., Oklahoma City, Okla. “This 
relieved our traffic and facilities 
so that we could handle more 
work with about the same man- 
power 

“Internal labor has declined 
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to purchase as many accessories 
and services on new cars. Our 
used-car trading and recondition- 
ing have not increased sufficiently 
to offset this internal new-car 
labor. However, our new-car 
sales department is starting an 
aggressive sales campaign to in- 
crease gross accessory sales, 
which may again increase new- 
car internal labor.” 

Vehicle inspections required 
by law brought in jobs to shops 
in some states. 

“We had the best labor sales in 
May that we have enjoyed for 
some months,” said Hubert S. 
White, White Chevrolet Sales 
(Chevrolet-Oldsmobile-Cadillac), 
Galax, Va. “One reason for the 
increase was the fact that this is 
state inspection month in Vir- 
ginia.” 

“Increase was due to reactiva- 
tion of Camp Pickett, adding 
40,000 population to the town and 
approximately 6,000 vehicles,” 
reported J. T. Parks, manager, 
Main Street Motor Co. (Chrysler- 
Plymouth-GMC), Blackstone, Va. 

“Shop business is about like 
last year so far,” said F. G. Weav- # th T b! Fi tt 
er, Weaver Motor Co. (Chrysler- Spo e rou e= na eee 
Plymouth), Cleburne, Texas. o ‘ 

“Our business is off approxi- ph i @ | k ROWES W y 
mately 25 per cent for the first e uic G ad 
five months of 1951 as compared 
to the same period of 1950, due 
to the fact that the car dealers’ compact, handy Complete Tire Repair Department you have the 
automobile sales are falling off Air Powered Check-N-Spect to locate the trouble... and... 
and the dealers are again going 
out for repair business in a cut- the Bowes Dough Boy Gun for nail holes and minor casing 
throat manner, commented D. J. repairs .. . the Bowes Lectroseal for larger casing breaks. 
Kneupper, Kneupper’s, Inc., San 
Antonio, Texas. “The dealers are The bottom shelf takes the Chemical Tube Repair Cabinet 
giving away all of their discount and your tools. The spacious drawer holds a large supply of 
on parts, especially collision-dam- : 
aged parts. 

“The dealers tell us that parts “ tire repairs this way ... and profit by it! 
are not available, but they will —— a This Complete Depatt- 
go to our own customers and tel! ; : 
them they have the parts, if they ' a — ment will equip you to 
will bring their cars to their se, = : meet and cash in on the 
shops, which, of course, is bad | ell.” 
competition practice. If they - present demand for tire- 
would uphold the prices, sell us in saving service ... and 
the parts and give us a discount, 
the independent repair shops 1] prove there’s real money in 
would do a lot better. Bowes Tire Service. Ask your 

The repair picture is constant- 
ly changing and it varies from 
place to place. But some factors or write direct to the factory. 
in building shop volume don’t y 
change, as one Oklahoma garage Show your customers you are ready for 
owner pointed out. speedy service. Let them see your Complete Tire Re- 

“I say keep up with the good pair Department, ft pulls business . . . and profits! 
work,” wrote V. F. Muzny, Muz- 
ny’s Garage, Oklahoma City, on u " 
the questionnaire he _ returned. BOWES SEAL FAST CORPORATION 
“One customer brings in others.” INDIANAPOLIS 7, INDIANA 


Everything’s right there—no time or space wasted. In this 


Tirepair Sections. You turn out better and faster 


Bowes “Seal Fast” Distributor, 
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Regulation W Survey 
(Continued from page 61) 


salary income. 1/3 down and 21 
months. Inventory about same.” 

F. T. Woolverton, Downtown 
Oldsmobile Co., Jacksonville— 
“Considerable hampering. 1/3 
down and 21 months. Inventory 
about same.” 

L. L. Jacobs, Jacobs Motor 
Service (Hudson), Deland—“We 
have a national war debt that gen- 
erations to come will be unable to 
pay and Regulation W will make 


it harder to pay. If the people 
cannot buy cars, etc., how can the 
tax dollar come in? 21 months on 
balance. Inventory 55 per cent 
higher.” 

H. A. Moshell, Sr., North Flor- 
ida Motor Co. (Lincoln-Mercury), 
Jacksonville—“Hampered 50 per 
cent on new cars and 1949-50 used 
cars. 30 per cent down and 21 
months. Inventory 60 per cent 
higher.” 

G. F. Hollis, Collins Hollis Mo- 
tors, Inc. (Hudson), Sarasota— 
“We lose about 1/3 of our used- 





down, it is wise to replace all bearings, regard- 
less of condition. The labor charge remains 
virtually the same—the bearing cost is com- 
paratively small—only about '4 to % of the 
complete job. So it is good business for both 
you and the customer to install a complete set 
of new Johnson Bearings. 


Johnson Bearings are packed in 
complete sets for all leading 
makes of cars, trucks and buses. 


You can assure a 
customer of greatly 
improved motor 
performance with 
a complete new set 


of bearings. . So, 
while the motor is 





BE FAMILIAR WITH THE JOHNSON BEARING LINE—WRITE TODAY FOR CATALOG. 
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car sales. 1/3 down is okay but 


should have 24 months on bal- 
ance. Inventory about same.” 


Georgia 


Marion C. Ivey, City Motors, 
Inc. (Oldsmobile-Cadillac), Ath- 
ens—“New cars not hurt badly 
yet, used cars hurt, especially late 
models. % down and 18 months 
Inventory 15 per cent higher.” 

A. E. Jackson, Rome Auto Co 
(Hudson), Rome—“Hampered 75 
per cent. 1/3 down and 24 months 
Inventory 50 per cent higher.” 

C. P. Barron, Barron Buick Co.., 
Inc., Marietta — “Hurting both 
new and used cars. Has killed sale 
of late-model used cars to aver- 
age buyer. 1/3 down and 18 
months on late-model used cars 
20-21 months on new. Inventory 
about same.” 

C. G. Kirkland, Kirkland Mo- 
tor Co. (Dodge-Plymouth), Rome 
—“Hampered about 75 per cent 
1/3 down, 18-24 months to pay 
Inventory 30 per cent higher.” 

W. T. Patterson Motor Co 
(Dodge - Plymouth), Columbus 
“Hampered about 75 per cent 
1/3 down and 21 months on late- 
model used cars, 24 on new. In- 
ventory about same.” 


Kansas 


Ralph W. Robertson Robertson 
Motor Co. (Studebaker), Ottawa 
—‘It has made a noticeable loss 
in sales: 30 per cent drop in new- 
car and 25 per cent drop in used- 
car sales this year compared with 
last year so far. 1/3 down and 21 
months. Inventory higher.” 

B E. Freeman Motor Co 
(Studebaker), Abilene “Ham- 
pered 50 per cent. 24 months 
on 1951’s, 22 months on ’50’s, 20 
months on °49’s and 18 on ’48’s 
Inventory higher.” 


Kentucky 


Royalty Motor Co. (Pontiac), 
Irvine—“It makes it impossible 
for the little man to own a ‘good’ 
automobile. % down and 18 
months. Our inventory is about 
same.” 

T. L. Newberry, Newberry Mo- 
tor Co. (Chrysler - Plymouth), 
Russellville—‘Something has cut 
local market about 80 per cent. 
With local market conditions and 
Regulation W we are having to 
find foreign markets for both new 
and used cars. Trade-ins are too 
low for customers, too high for 
new purchasers. 18 months would 
help but not too much. At least 
21 months, 1/3 down. Inventory 
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about same.” 

L. G. Hendrix, Hendrix-McDa- 
nell Motors (Ford), Warsaw— 
“Almost impossible to sell deals 
through finance companies. ™% 
down, 18 months. Inventory about 
same.” 

W. Davis, McLean County Mo- 
tor Co. (Chevrolet), Calhoun— 
“Hampered 1/3 on used cars. 1/3 
down okay but should have 18 to 
21 months on balance. Inventory 
about same.” 

C. M. Carter, sales manager, 
Wurts Brothers, Inc. (Dodge-Ply- 
mouth), Ashland—“Average per- 
son cannot buy on account of 
short-term payments. 1/3 down 
and 18 months on new and used 
cars since 1946. Inventory high- 
er.” 

R. A. Greene, Grant County 
Motor Co. (Ford), Williamstown 
—“Hampered 30 per cent. 1/3 
down and 24 months. Inventory 
about same.” 

Glen VanSlyke, Louisville Mo- 
tors (Ford), Louisville—“Loss of 
30 per cent of business on used 
cars. 1/3 and 21 months or % and 
18 months. Inventory higher.” 


Louisiana 


B. E. Holland, Holland & Ni- 
cholson Motors (Oldsmobile), 
Ruston—“It has almost killed the 
sale of late-model used cars and 
50 per cent of new ones. The 
average man cannot pay $90 to 
$130 monthly payments. It has 
been our experience that the 
average man can handle a late- 
model used car or a new car if the 
down payment is not over 1/3 
down and the monthly payments 
not over $80 per month. The 
workman who uses his car to go 
back and forth to work and the 
man who uses his car to make 
a living need some relief from 
Regulation W. 1/3 down and 21 
months or at least 1/3 down and 
18 months.” 

B. Trahan, Trahan Motors 
(Dodge-Plymouth), Morgan City 
—‘Hampered 75 per cent. %4 
down and 18 months. Inventory 
20 per cent higher.” 

Thompson Motor Co., Lake 
Charles—‘Cut sales 60 per cent. 
1/3 down, 18 months to pay on 
used cars and 24 months on new 
cars. Inventory 50 per cent high- 
er.” 

E. G. Penney, Penney Motor 
Co. (Chrysler-Plymouth), DeRid- 
der— ‘Average buyer cannot 
make the payments 15 months 
gives you. 1/3 down, 18 months.” 


Mississippi 


Max F. Ladt, Max Ladt Motors, 
Inc. (Willys-Hudson), Clarksdale 
—“Hampered 70 per cent. % 
down, 18 months. Inventory 35 
per cent higher.” 


Mitts Motor Co. (DeSoto-Ply- 
mouth), Meridian—“15 months to 
pay balance makes notes too high 
for average wage earner. 1/3 
down, 18 months to pay. Inven- 
tory about same.” 

T. A. Morrow, May Motor Co 


J. O. Weber, Weber Chevrolet 
Co., Indianola—“% down, 18 
months. Inventory higher.” 

H. G. King, Philadelphia Motor 
Co. (Ford), Philadelphia— 
“Hampered about 50 per cent. 
1/3 down, 21 months. Inventory 
about same.” 


(Chevrolet), Brandon—“Hamper- 
ed about 50 per cent. 1/3 down, 
24 months. Inventory 50 per cent 
higher.” 


Missouri 


W. N. O'Bannon, 
Chevrolet Co., New 


O’ Bannon 
Madrid— 
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And Get These Advantages 


® Cups and other rubber parts are made of natural crude, specially 
compounded for toughness and resistance to wear. Into these 
parts goes all of Thermoid’s specialized experience in the manu- 
facture of rubber products, including fan belts and hose—as well 
as conveyor belting, transmission belting and many other indus- 
trial rubber products. 
Castings of special analysis gray iron alloy protect you against 
flaws which cause breakage of inferior castings, and excessive 
porosity which results in leakage. 
Cylinders honed to a scratch depth of less than 25 millionths 
of an inch are one more example of the ‘Precision Processing” that 
characterizes all Thermoid products. 


The Thermoid name on Hydraulic Brake Cylinder Assemblies 
and Parts is your best protection against comebacks 


of precision 
- processing in brake lining, 


brake blocks, hydraulic fluid 
cylinder assemblies, hydraulic 
brake parts 


New 
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“We feel that people in this area 
are hampered by the controls as 
they cannot make the high pay- 
ments required monthly. The 1/3 
down is all right, as that is the 
smallest a country dealer can take 
and have a safe finance deal. A 
24-month period in which to pay 
balance is needed in order that 
working people with moderate in- 
come can buy a new or good used 
car and get some of the unsafe 
models off the highways. Our 
business in pick-up trucks, which 
can be financed for 24 months, 


has been unusually good. I be- 
lieve many have bought them 
rather than a new or late-model 
passenger car because of the long- 
er paying period on the balance. 
I also believe this contributes 
largely to the fact that late-model 
used cars are a drug on the mar- 
ket. People will and do buy clean 
’46 and °47 Chevrolet and Ford 
cars and would prefer to buy the 
later models if the payments 
monthly were in their reach. It 
takes contact with a lot more peo- 
ple before we can find one able to 





NEW AMMCO 
TAP-ROCK GRINDER 
EARNS *12°° PER HOUR 


FOR SHOP... 


Grinds Tappet Screws, 
Rocker Arms, Valve Lifters... 
Saves 2 hrs. Labor on Eath Job! 


AMMCO TOOLS, INC. gmumco 





make the payments. Even if con- 
trols are left on new cars, they 
should be removed from used cars 
at once, for the good of the people 
as well as the automobile dealers 
of the country.” 

Edward H. Bolton, Sexton Mo- 
tor Co. (Ford), Jefferson City— 
“Hampered 50 per cent. 1/3 down, 
18 to 21 months. Inventory 25 per 
cent higher.” 


North Carolina 


T. P. Warren, Kernersville Mo- 
tors, Inc. (Ford), Kernersville 
“In our trade area it is almost im- 
possible for a working man to 
own anew car. We have a larger 
used-car inventory than we have 
ever had before due to the fact 
that people just can’t make the 
payments in 15 months. 21 
months to pay. Inventory 5 per 
cent higher.” 

B & L Motors (Cadillac-Olds- 
mobile), North Wilkesboro- 
“Hampered some. 1/3 down and 
18 months on used, 24 on new 
cars. Inventory 25 per cent low- 
er.” 

H. E. Stephenson, Stephenson 
& Wilson (Pontiac), Durham— 
“Hampered 40 per cent. As you 
know, there are no used cars from 
42 to ’46 models. New and used 
cars are the highest they have 
ever been. 40 per cent down, 18 
months. Inventory higher.” 

J. A. Boykin, sales manager, 
Tobacco City Motors, Inc. (Ford), 
Wilson—“Makes it impossible for 
many in low- and medium-income 
bracket who need transportation 
to get decent Late-model 
used cars and some new ones are 
hard to keep moving. The 15- 
month credit limit on new and 
used cars is penalizing the low- 
income man, while at the same 
time has no effect whatsoever on 
the man who has plenty of money 
or is in the higher income 
bracket. The low-income man 
needs transportation just as badly 
as the high-income man. Regula- 
tion W is depriving him of this. 
1/3 down, 18 months. Inventory 
about same.” 

Hickory Motor 
(Dodge - Plymouth), 
“Hampered 30 per cent 
18 months. 
higher.” 


cars. 


Sales, Inc 
Hickory— 

IVs down, 
Inventory 25 per cent 


Oklahoma 


Ed. C. Zehring, Ed Zehring K-F 
Motor Co. (Kaiser-Frazer), Vinita 
—‘“Believe it has cut down sales 
50 per cent at least. 1/3 down 
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and 20 months. Inventory about 
same.” 

John Cornish Motor Co 
(Ford), Healdton — “Hampered 
more than 50 per cent. 1/3 down, 
18 months would get the job done. 
Inventory about same.” 

McAlester Nash Motors, Mc- 
Alester — “Restrictions are too 
tight. Makes payments too high 
for the average working people to 
afford. 1/3 down and 21 months 
would be better. Inventory about 
same.” 


South Carolina 


Douglas H. Wilkinson, McKeth- 
an Oldsmobile, Inc., Charleston— 
“Cut sales more than half. Navy- 
yard or normal salaried man can- 
not pay for his car in 15 months. 
At least 1/3 down and a minimum 
of 18 months on new and late- 
model (four-year) used cars. 12 
months on older-model used cars 
as maximum. Inventory 20 per 
cent higher.” 

F. K. Halman, McCollum Mo- 
tors, Inc. (Dodge - Plymouth), 
Sumter—‘50 per cent less buying. 
14 down, 18 months. Inventory 50 
per cent higher.” 


Tennessee 


Loy G. Hardcastle, Hardcastle 
Motor Co. (Dodge - Plymouth), 
Franklin—‘Restrictions imposed 
by Regulation W are the differ- 
ence between a buyers’ market 
and a sellers’ market. We are now 
having to work harder to make 1 
sale, with less profit than before. 
In our opinion, Regulation W 
gives very little consideration to 
the automobile buyer and certain- 
ly not any to the automobile deal- 
er who is striving hard to pay his 
heavy taxes and stay in business. 
1/3 down should be the minimum 
down payment on all cars and 
trucks. Balance in 24 months on 
new cars, 18 on postwar cars and 
12 months on prewar cars. Inven- 
tory about same.” 

Roe Hunter, Beard Street Ga- 
rage (Packard), Chattanooga— 
“Hampered 80 per cent. 4 down 
and 18 months. Inventory 50 per 
cent higher.” 

Arnold Klyce, Klyce Motors 
(Studebaker), Memphis—*Hamp- 
ered materially. 1/3 down, 24 
months. Inventory 25 per cent 
higher.” 

W. D. Walker, Art Kane Mo- 
tors (Ford), Dandridge—“The de- 
mand for new cars still exists but 
ability of customers to meet 
monthly payments is the serious 


drawback to most prospective 
customers. With the manufac- 
turers wanting increased prices, 
increase in federal tax, increase 
in personal income tax, increases 
in most everything, even with an 
18-month limit on new cars, the 
situation would not be greatly 
improved. Until the powers in 
Washington realize that automo- 
biles are essential, just as much 
so as trucks, and that the present 
restrictions are keeping unsafe 
cars on the road, which under 
favorable conditions would be 


junked, there does not seem to 
be much relief in sight. Cannot 
state definitely how much sales 
are hampered by Regulation W. 
1/3 down, 12 months on prewar 
cars, 18 months on postwar cars, 
21 months on new cars (includ- 
ing only current year models). 
Inventory about same.” 

David Moore, Cawthon Motor 
Co. (DeSoto-Plymouth), Jackson 
—‘‘Hampered 40 per cent. % 
down, 18 months. Inventory 50 
per cent higher.” 

David Enochs, 
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ENSATIONAL! 


The way it WASHES 


Motor Blocks and Parts 


Here's how simply and easily | 
this machine washes dirty, 
greasy motor blocks and parts: 
(1) Fill tank —add detergent; 
(2) light heater; (3) Put parts in 
“)| tank; (4) Start impeller; (5) Take 
out clean parts. 





STORM Y VULCAN 


TEXAS 


2504 COMMERCE 
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(Studebaker), Shelby ville— 
“Hampered 50 per cent. 1/3 down, 
18 to 21 months. Inventory high- 
er.” 

Dodge - Plymouth dealer— 
“While it is true that Regulation 
W at 15 months is restricting busi- 
ness, we do not think it should be 
relaxed. This is one way to con- 
trol inflation. OPS or any OPA 
or any kind of price controls are 
futile and useless, but credit con- 
trols are a sensible way of con- 
trolling the economy. Cars quite 
generally in this area are being 


sold at from $200 to $400 less than 
OPS so-called ceilings, law of 
supply and demand. In groceries, 
OPS has a tendency to keep the 
price up, but automobile dealers 
are realistic and sell at the mar- 
ket. That is why cars are being 
sold ’way under the ridiculous 
OPS regulations.” 
Texas 

F. L. Burns, Riley Motor Co., 
Inc. (DeSoto-Plymouth), McAllen 
—‘“This regulation has so curtail- 
ed the sale of new automobiles 





battery chargers 


Fox Powerchargers bring a new, 
fool-proof simplicity to battery 
charging. Just connect Power- 
charger to battery, turn current 
on. That's all! No time clock to 
set, Powercharger does the rest. 
Perfect job, automatically, every 
time. 


Safety Therment Control 

-..@ Fox "exclusive’ 
It detects and constantly reports 
battery condition to charger. If 
it is improperly used or acci- 
dentally removed, Powercharger 
cuts off automatically. Safety 
Therment, exclusive with Fox, 
has no moving parts, is virtu- 
ally indestructible. 


Other features: 


Compensated Cut-Off . . . Dynamic Comparator Battery Test . 
Trouble Light . . . Fast or Slow Charging . 


Wire or write Dept. F for full details 


FOX PRODUCTS COMPANY 
ES 0 





This model and other Fox 
Powerchargers are available 
with conventional electric 
timer control if desired. 


. . Automatic 
. « Full Year's Guarantee. 





that it is almost impossible to sell 
one. % down and 18 months. In- 
ventory 50 per cent lower.” 

Emory Reece, Reece Motor Co. 
(Chrysler-Plymouth), Sherman— 
“Hampered about 40 per cent. % 
down, 24 months. Inventory 20 
per cent higher.” 

R. G. Cuenod, Cuenod Motors 
(Packard), Galveston—‘Hamper- 
ed 90 per cent. 1/3 down, 24 
months on models through °49. In- 
ventory 30 per cent higher.” 

P. L. Ulstad, Ulstad Motor 
Sales (Pontiac), Brady—‘Hamp- 
ered 50 per cent. 1/3 down, 18-21 
months on new and _ late-model 
cars. Inventory about same.” 

E. Lynn Metteauer, Lynn Mo- 
tors, Inc. (Lincoln-Mercury), Luf- 
kin—“Cut sales %. 1/3 down, 
24 months. Inventory about 
same.” 

Earl B. Hunt, Hunt Auto Co 
(Ford), Beeville—‘Hampered 50 
per cent. % down, 18 months. In- 
ventory about same.” 

N. A. Walker, Cleveland Mo- 
tors, Cleveland—‘Hampered 40 
per cent. 1/3 down, 21 months 
Inventory 50 per cent higher.” 

E. W. Meiners, Meiners Motor 
Co. (Dodge-Plymouth), La 
Grange—“About 25 per cent less 
sales. We think 1/3 down and 21 
months would be a better situa- 
tion for everybody. % down is 
not enough. Inventory 25 per 
cent higher.” 

Wickey Motor Co. (Chevrolet), 
Anderson — “Hampered 60 per 
cent. Would think 1/3 and 18 
months helpful. Inventory exact- 
ly same.” 

C. E. Harris, Harris Motor Co., 
Eden—“Hampered 50 per cent. 
%, down, 18 months. Inventory 
about same.” 

T. L. Hill, Hill & Hill Co 
(Willys), Abilene—‘Has almost 
stopped our sales. % down, 18 
months would help. Ten per cent 
down, 24 months would be fair. 
Inventory 50 per cent higher.” 

R. E. Dunbar, Reeves Olds, Inc 
(Cadillac-Oldsmobile), Pampa — 
“Hampered 75 per cent. 1/3 down 
and 18 months on used cars, 21 
months on new cars. Inventory 
about same.” 

Byron B. Brown, Rountree- 
Brown Motors, Inc. (Oldsmobile ), 
Houston—“Hampered 50 per cent 
on *49 and ’50 models, to a lesser 
degree on lower-priced units. 1/3 
down and up to 24 months, based 
on car and credit of customer. 
Inventory about same.” 

A. G. Carriels, D. B. McDaniel 
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Cadillac Co., Houston—“Hamper- 
ed only on high-priced used cars. 
1/3 down, 18 months. No inven- 
tory of new cars.” 

R. N. Poe, Poe Brothers Pon- 
tiac, Cooper—‘‘Hampered 50 per 
cent. 1/3 down on all cars, 18 
months for used cars and 21 
months for new cars. Inventory 
about same.” 

Virginia 

J. Ernest Pittman, Southside 
Motor Co. (Chrysler - Plymouth), 
Wakefield—“Regulation W _ has 
accomplished its purpose—to keep 
inflation out of used-car prices. 
However, some income classes 
have been harder hit than others. 
Inflation has not been kept out 
of general living costs. Therefore 
the lower income families are 
finding it impossible to meet the 
requirements of Regulation W on 
purchase of needed car transpor- 
tation. Dealers have lowered used 
cars below their true value, try- 
ing to meet the means of their 
would-be purchasers. This has 
meant increased cost of new cars 
to most new-car buyers—a con- 
dition that I do not believe was 
intended. Retain the 1/3 down, 
extend to 18 months. This would 
help remove the present inequi- 
ties without much damage to FRB 
intents. Inventory is about the 
same. We are able to move all 
new cars. Used cars are slow.” 

G. O. Truby, Truby Motor Co. 
(Chrysler - Plymouth), Chester— 
“1/3 down and 21 months. Inven- 
tory 50 per cent higher.” 

A. T. Jenkins, Jenkins Motor 
Co. (Chevrolet), Burkeville — 
“Slowed used-car sales. 1/3 down, 
18 to 24 months to pay. Inven- 
tory about same.” 

Godwin Motor Co., Inc. (Ford), 
Suffolk—“1/3 down, 18 months 
on used cars, 21 months on new 
cars. Inventory about same.” 

Bernard Motor Sales (Stude- 
baker), Fredericksburg—‘Hamp- 
ered 50 per cent. 1/3 down, 18 
months. Inventory 50 per cent 
higher.” 

R. F. Smallwoed, Jr., Small- 
wood Motor Co. (Pontiac), Mont- 
ross—‘“Regulation W has put a 
halt to the sale of late-model used 
cars ('48-’50) in this area. % 
down, 18 months. Inventory about 
same.” 


West Virginia 
B. B. Wisler, Wisler Motors, 
Inc. (Kaiser), Welch—“We do not 


believe Regulation W is hamper- 
ing the movement of new or used 


cars. 1/3 down and 15 months is 
fair and reasonable. Inventory 
about same. We have sold 52 new 
Kaisers and Henry J’s and have 
wholesaled only a few used units. 
The answer lies in financing 
through our local bank and insur- 
ance companies at a low figure, 
which in turn reduces the month- 
ly payments.” 

Mary L. Pletcher, Pletcher 
Pontiac Co. (Pontiac - GMC), 
Gassaway—“It has slowed the 
sale of both new and used cars 
one half. I think it would help a 


lot if % or even 1/3 down and 
18 months. Inventory about 
same.” 

Fred Justice, W & J Motor 
Sales (Chevrolet), Wayne— 
“Used cars are much harder to 
move since Regulation W. 1/3 
down and 18 months. Inventory 
five per cent higher.” 

Stacy Thompson Motors (Kai- 
ser-Frazer), Williamson—“Hamp- 
ered 50 per cent. My preference 
would be 1/3 down and 21 months 
on new cars, 18 months on used. 
Inventory lower.” 





DYNAMOMETER 
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GUARANTEED 


satisfaction. 


directions for installation. 


mometer. 


for 90 days or 4000 miles, 


out obligation. Write Dept. J-751 


uNIT 
2550 South Michigan Ave 
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Now you can handle that Hydra-Matic Trans- 
mission job yourself—without trouble or de- 
lay—at a fixed price, with a positive profit 
to you, and with a certainty of customer 


Just send the unit to Hollingshead. A rebuilt, 
Dynamometer-tested and guaranteed exchange 
transmission will be shipped at once with full 


PO 


are rebuilt by specially-trained mechanics; in a 
factory-engineered production shop. All worn 
or damaged parts are replaced with new parts. 


igs 


head Exchange Hydra-Matic unit is precision 
checked—then run-in and block-tested on a 
specially-designed factory-approved Dyna- 


Telephon 


Same Day 
Shipment 
All makes - AAU models 
OLDSMOBILE 
PONTIAC 
CADILLAC 


LINCOLN 
HUDSON 
FRAZER 


NASH 
KAISER 





FOR EXTRA RUSH JOBS 


NT 


lingshead Hydra-Matic Exchange Transmis- 
sion is guaranteed the same as a new unit— 


Be ready in 
advance for that next Hydra-Matic repair job. 
Complete information will be furnished with- 


HOLLINGSHEAD MOTORS CO. 
Puthorized General Wstors Dealer 
SH O P J we 


oN 


e CAlumet 5-2000 Chicago 16, Il 





900—Sun Visor 


The 300 Series “Commander” sun 
visor, a low-priced, transparent type, 
has been added to the line of the Vi- 
sion-Visor Corp. of America, 831 S 
Wabash Ave., Chicago 5, Ill 

“Floating-panel” assembly permits 


expansion and contraction of the lucite 
and reduces the chance of warpage or 
breakage. All hardware is high-alloy 











Help Transportation 
and YOU Help the Nation 


@ Sell Niehoff Ignition Service and you serve 
transportation with the best. Niehoff Ignition 
Parts are precision built. They're backed 

by the famous Niehoff warranty 

and consistently advertised. 

Ask your jobber. 


Cc. E. NIEHOFF & CO. 
4925 Lawrence Ave., Chicago 30, Ill. 


BRANCHES: 
BOSTON 34, Massachusetts, 254 Brighton Ave 
LOS ANGELES 15, California, 1330 W. Olympic Bivd 
NEW YORK 19, New York, 250 West 54th St 


NIEHOFF Warranteed Ignition 





CATALOG S$ 


metallic finish and all trim is of stain- 
less steel. 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


901—Unit Lift 


A heavy duty unit lift, with 4” cas- 
ters for ease of movement and an adap- 
ter for handling work on larger trucks, 
has been announced by the Automo- 
tive Division, The Cleveland Pneumatic 
Tool Co., 3775 E. 77th St., Cleveland 5, 
Ohio. 

Model 151B Aerol lift, as it is called, 
will handle units up to 1,500 lbs. in 


weight. The saddle tilts to permit ac- 
curate alignment in replacing units. 
Illustration shows a ten-speed truck 
transmission on the lift 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


902—Screw Starters 


Slot-head screw starters that release 
screw when handle is turned are now 
being marketed by Bonney Forge & 
Tool Works, Allentown, Pa 

They are available with metal han- 
dles in four lengths: 2%”, 5”, 9” and 
15”. Over-all lengths of 6” and 9” are 
available with nylon handles 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


903—Anti-Rattle Clips 


Anti-Rattlers, made of spring steel 
with grippers to prevent rattling of car 
windows, are now being produced by 
Spencer Specialties, P. O. Box 632, 
Beverly Hills, Calif 

The units are concealed when in- 
stalled and can be put on in less than a 
minute, a company announcement stat- 
ed. They are used in pairs, one for 
closed or partly closed windows, and 
one for windows that are completely 
open. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 
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904—Paint Strippers 


Four removers, preservatives and 
cleaners have been added to its Klean 
Strip line, it has been announced by 
W. M. Barr & Co., 2336 S. Lauderdale 
St., Memphis 6, Tenn. 

Heavy Bodied Klean Strip is a semi- 
paste type said to be especially useful 
on rounded, vertical or over-head sur- 
faces. Strip-X is a flammable-type re- 
mover. Metal Treat Concentrate is 
said to remove rust and corrosion when 
used full strength and to give better 
paint adhesion and prevent rusting of 
unpainted metal when diluted. Coppo 
is a copper-naphthenate preservative 
for inhibiting rot, mildew and termites 
in wood, rope, canvas or other fibrous 
materials 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


905—Chevrolet Truck Overdrive 


An auxiliary overdrive transmission 
for Chevrolet light trucks has been de- 
signed by Truckstell Mfg. Co., Cleve- 
land, O. 

With this overdrive, said the factory 
announcement, “the driver has con- 
trol at all times for quick shifts in 
traffic, for speed on hills. Quicker pick- 


up in traffic, faster schedules and more 
deliveries result. There is no free 
wheeling at any time and exclusive 
‘hill-holder’ eliminates the need to hold 
the car with foot or hand brake.” 
Shifting of the overdrive auxiliary 
transmission is manual, and the driver 
has a selection of six forward speeds. 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


906—Ignition Timing Light 


A high-tension ignition timing light, 
with a small diameter head for ease in 
getting into inaccessible places, is being 
marketed by E. Edelmann & Co., 2332 
Logan Blvd., Chicago 47, Ill. 

A silvered reflector and a magnify- 
ing Bull’s Eye lens intensifies and 











SOUTHERN AUTOMOTIVE JOURNAL 


concentrates a powerful beam of light 
It was built to withstand rugged use, is 
oil and grease-resistant and has extra- 
long, flexible leads equipped with 
heavy-duty Visegrip clips of special 
design, the company reported 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


907—Helper Springs 


Mono-Flex helper springs for cars, 
station wagons and light trucks are now 
available from The Gabriel Co., Cleve- 
land 3, Ohio 

Suitable for both Hotchkiss and 
transverse springs, the helper springs 
can be installed without welding, drill- 
ing or special brackets, a company an- 


nouncement stated. When vehicle 
operated with normal load, the auxi- 
liary leaf does not interfere. Four 
numbers are available to fit different 
models 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


908—Sidewall Paint 


Imperial white tire paint, said to be 
so opaque that two coats will produce a 
white sidewall on even a black tire, 
has been placed on the market by The 
Akron Paint & Varnish Co., Akron 1, 
Ohio. It can also be used to restore 
scuffed and stained white sidewalls 

Want more information? Use cou- 
pon on page 131 and you'll get it! 
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f/ 
WHEEL WEIGHTS 
of DISTINCTION 


Our many years of experi- 
ence and know-how assures 
the balancing specialist 
Wheel Weights of plus qual- 
ity and unsurpassed per- 
formance. 


SEE YOUR JOBBER OR 
WRITE FOR CATALOG 


auupacturing C: 


~— 
> 


KOKOMO, INDIANA, us. 





909—Inside Visor 


A flexible inside car visor, said to 
cut out ultra-violet and infra-red rays 
as well as glare from headlights, has 
been placed on the market by Filter- 
zone Auto Vision Co., 641 Lexington 
Ave., Brooklyn 21, N. Y. 

The visor is attached to the inside of 


FILTERZONE 


THE SELF-ADHERING, FLEXIBLE CAR VISOR 


the windshield without tools, screws or 
bolts. It is said to fit both cars and 
trucks. 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


910—Oil Indicator 


The Oil-Eye, a unit that permits the 
driver to see if crankcase oil is dirty 
without the use of a dipstick, has been 
announced by Oil-Eye Corp. of Amer- 
ica, Winona, Minn. 

By pushing a button, the driver can 
operate the “X-ray eye” unit and see 
if he needs an oil change or additional 
oil, a company announcement stated. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 











534 extra recoil 
capacity soaks up 


the bumps and jumps 
—cushions the ride 
—protects the car! 


BRIGGS 


SHOCK ABSORBERS 


with exclusive O-Ring Seal for 
“the ride of your life” 
on any road—in any weather! 


THE BRIGGS SHOCK ABSORBER COMPANY 


1523 East 45th Street * Cleveland 3 
Division of The Gabriel Company 








911—Kerosene Flares 


Two flame-type kerosene flares, 
bracket and box types, have been add- 
ed to the line of Yankee Metal Prod- 
ucts Corp., Norwalk, Conn 

The bracket type has three flares 
set vertically in a bracket that can b2 


locked. Flares are finished in red 
enamel and can be used inside or out- 
side the bracket. The three burners of 
the box type are set in a heavy steei 
container and can be mounted verti- 
cally or horizontally. 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


9I 2—Labrication Booklet 


A 32-page booklet giving motor-oil 
and gear-lubricant recommendations 
for cars, trucks, tractors, diesel engines 
and motorcycles has been issued by 
The Chek-Chart Corp., 31 E. Congress 
St., Chicago 5, Ill. It also indicates 
location of hood releases and oil-fill 
pipes and shows cooling-system and 
gasoline-tank capacities, as well as 
capacities for special transmissions 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


913—Brake Holder 


The “Autostop,” an accessory that is 
added to a car’s hydraulic brake system 
to hold the car when stopped on grades 
or on level streets, has been introduced 
by Wico Electric Co., West Springfield, 
Mass. 

The unit consists primarily of a 
cylinder added to the brake system, an 
“on” switch on the gearshift lever and 
an automatic “off” switch that releases 
brakes when driver steps on gas 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


914—Fuel Checker 


A checker that is said to check fuel 
systems and mileage of internal-com- 
bustion engines has been developed by 
Rocklen, Inc., West Haven 16, Conn. 

The unit is said to test fuel-pump 
flow and pressure, mileage, leaky or 
plugged gas lines, carburetor needle 
and seat, fuel level and fuel-pump 
diaphragm. In cases where the fuel 
system of the vehicle is frozen or in- 
operative, the checker can be used as 
an auxiliary fuel system to get the ve- 
hicle to the shop without towing, ac- 
cording to a company announcement 

Want more information? Use cou- 
pon on page 131 and you'll get it! 
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915—Turn Signals P ; information on the following New 

A flashing turn-signal set, featuring : eas eer te 161, ‘issue of SouTHERN 
lamp units with a 2%”over-all dia- 
meter that mount flush on a lightly- 
curved surface, is now being produced 
by Yankee Metal Products Corp., Nor- 
walk, Conn. 

The set includes two white lamps, 
two red lamps, switch, flasher, wire, 


Tear out and-mail to Sovrnern Avromorrve J 
806 Peachtree St. N.E., Atlanta 5, Ga. 














MONKEY GRIP 


hardware and installation instructions. 


Body of the switch is finished in gun- 
metal baked enamel. Set No. 973, as yee eer, Boe en & 3 RUBBER PRODUCTS 
it is identified, is said to fit most cars 
now on the road 
Want more information? Use cou- " 
on on this page and you'll get it! 5 £ 
" pas SIZZLE 


wane teres MONKEY GRIP Products offer everything , 
916—Cleaning Booklet desired for making sales, making friends QZ, pares 


How one detergent performs four and making profits. Dependable quality in 
automotive cleaning jobs in truck, bus, every instance, plus attractive 3-color con- 
tractor and garage service and repair tainers, labels and displays, plus com- 
shops is described in a 12-page illu- pletely illustrated catalogs and sales mate- 
— booklet issued recently by rial, give you a line you can be proud to 

akite Products, Inc., 152F Thames - 7 
Street, New York 6, N. Y. sell. Join the increasing thousands of Job- CASIN 

The booklet, offered free, tells how bers, Dealers and Servicemen who prefer G 
Oakite Penetrant cleans repair parts, Monkey Grip products first and always! REPAIRS 
cooling systems, motors, chassis and (Boots) 
running gear by steam - detergent 
method and removes oil and grease RUBBER CEMENT 
from shop floors, work pits, etc. f il Ti 

Want more information? Use cou- ora ire and 


pon on this page and you'll get it! \ if ag Tube repair needs © COLD 


. PATCH 
917—Tire Conservation Booklet ‘ ; RADIATOR Kits for 


all needs 


Tabs” 
: 


Containing a wealth of easy-to-un- 
derstand information on the subject of 
tire conservation, an eight-page book- 
let, “9 Ways to pay henna Miles out hos For Car, Home X 
Truck Tires,” has nm published by 
The B. F. Goodrich Co, Akron, Ohio. and all purposes 
Copies are available upon request. 

The nine methods to have tires pro- 
vide their maximum service are: Prop- 
er selection of tire for the job correct 
inflation; correct loading and load dis- , and Electrical 
tribution; correction of mechanical de- ‘ 
fects; proper care of tubes; regular ‘ TRUCK poe tg pee 
rotation of tires proper matching and ‘,, Splash Ne Obligation. 
spacing of duals; savings through re- ha 
capping and repairing; and proper 
driving habits. . 

Text of each of the subjects is short, : 
informative and illustrated. A truck — satu cuch GRIP SALES co. 
tire load and inflation table and a dual wraT Tos TTT 
spacing table are among the features ” 
of the booklet. 

Want more information? Use cou- 
pon on this page and you'li get it! 





Write tor ovr latert 
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918—Heavy-Duty Cleaner 


Its heavy-duty cleaner for very dirty 
or badly-oxidized automotive finishes 


is now available in pint cans, it has 
been announced by S. C. Johnson & 


Son, Inc., 1525 Howe, Racine, Wis. 


is also effective on grille work and 
metal trim, a company announcement 


stated. 


Want more information? Use cou- 
pon on page 131 and you'll get it! 


919—Panel Chart 


A wall chart on its line of fender 
Krowns and partial body-replacement 
issued by Hutchins 
Manufacturing Co., 9728 Breckenridge 


panels has been 


Ave., St. Louis 14, Mo. 
The chart measures 22” 


which they fit. 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


by 34” and 
illustrates each part, as well as iden- 
tifying parts by number and car models 





IT HOLLERS FOR HELP 
BEFORE IT'S HU 


: 
4 


c help because someone forgot the 
il, the damage is done. It’s too late 
anything but a repair job. 


= the average compressor howls 


But the Westinghouse “Y” hollers 
=~ it’s hurt. You get an immediate 
S—for it refuses to pump air. This 
NO OIL-NO AIR warning calls imme- 
diate attention to the oversight, which 
can be corrected before damage results. 


When you are looking for a depend- 
able air supply—on the job day-in, 
day-out, year-in, year-out—you'll find 
just what you need in the Westinghouse 
“y”". It has every modern feature— 
automatic pressure control, two stage 
compression, pressure lubrication, air 
cooled design—that you'll find in any 
quality compressor, PLUS the three 


Westinghouse Air Brake Co. 


Industrial Products Division—WILMERDING, PA. 
Factory Branch: EMERY VILLE, 


DISTRIBUTORS THROUGHOUT THE UNITED STATES ... 





Ces 
Only the yp 
Westinghouse "Y" 
gives you ALL THREE 


Low Oil Level Protection—No Oil— 
No Air, bans wear and repair. 
Thermal Overload Protection — 
Standard, at no extra cost, on the “Y”. 
Starting Unioader — Compressor re- 
mains unloaded till speed and oil flow 
are normal. 











important protection features listed 
above. These extras pay off in longer 
service and lower costs for you. 


Westinghouse “Y’’ Compressors are 
available with displacements from 6.2 
to 68 cfm—motor capacities from 1% 
to 15 hp. 


WRITE FOR 
BULLETIN 
CALIFORNIA IDC 9302-3. 


CONSULT YOUR CLASSIFIED DIRECTORY 


DISTRIBUTOR IN CANADA: CANADIAN WESTINGHOUSE CO., LTD., HAMILTON, ONTARIO 


132 





920—Firing Indicator 


A firing indicator that provides a 
simple check of voltage being supplied 
to the spark plug has been introduced 
by Champion Spark Plug Co., 900 Up- 
ton Ave., Toledo 1, Ohio. 

Single brilliant flashes indicate nor- 
mal ignition and full voltage build-up, 


a company announcement stated, and 
for resistor-type plugs normal charac- 
teristics are indicated by single flashes 
of medium intensity. Types of flashes 
also can indicate faulty points, bad 
connections, fouled plugs, faulty insula- 
tien of cables and other troubles, the 
manufacturer stated 
Want more information? Use cou- 
pon on page 131 and you'll get it! 


921—Ratchet Tool 


A ratchet tool with jaws that open 
up to 2” and ratchet that falls into 
place automatically has been added to 
the line of Rinck-MclIlwaine, Inc., 16 
Hudson St., New York, N. Y. 

Double pivot increases holding power 
on jaws and ratchet and gives nine size 
adjustments, a company announcement 
stated. The tool opens and sets with 
one hand. It is forged of chrome-vana- 
dium steel with knurled handles for 
firm grip. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


922-—Pressure W asher 


The Hydro-Air Pressure washer, an 
improved model that connects directly 
to ordinary air and water outlets, is 
now being a by D. & M. Prod- 
ucts, Inc., Raymond Ave., 
Pasadena 1, Calf 

The compressed air separates the 
water into minute particles, breaking 
the surface tension of the water and 


producing a fine, penetrating spray. 
The unit is said to reduce water con- 
sumption as much as one third and to 
be effective for removing heavy dirt 
from body, fenders and chassis of cars, 
trucks and buses 
Want more information? Use cou- 
pon on page 131 and you'll get it! 
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923—Non-Skid Compound 


A brushable reinforced rubber-base 
coating to eliminate skidding on metal, 
wood or concrete floors has been an- 
nounced by The Wilbur & Williams 
Co., 130 Lincoln Street, Boston 35, Mass. 
It is called Rubber-Coat, Skid-Grip 
flooring compound and is supplied in 
colors of tile red, light gray and battle- 
ship gray. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


924—Hydrometers 


A line of Kimble anti-freeze testers 
and battery hydrometers, featuring the 
No. 556-TA_ universal 
model, has been placed 
on the market by The 
Imperial Brass Manu- 
facturing Co., 1200 W. 

Harrison St., Chicago 7, 
Mil. 

The universal model 
tests alcohol, methanol 
and ethylene glycol 
anti-freezes. It is direct- 
reading and has a slide 
calculator for indicating 
protection point of the 
solution. 

Other numbers in the 
line include single-solu- 
tion testers for ethylene 
glycol, alcohol, metha- 
nol and propylene gly- 
col. A_ thermal - type 
battery hydrometer with 
shatterproof glass jar, a 
standard non - thermal 
hydrometer and a “shorty” hydrometer, 
as well as battery fillers, are also avail- 
able 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


925—Starter Wrench 


Wrench No. 2565 for servicing the 
starter assembly on 1949-50 Chevro- 
lets has been added to the line of 
Bonney Forge & Tool Works, Allen- 
town, Pa. 

The tool is curved to clear the solen- 
oid on the starter housing. Wrench 
opening is 34” and over-all length is 
12 15/16”. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


926—Oil Filter 
An oil filter using molded cellulose 


fibers as the medium has been devel- 
oped by The Briggs Filtration Co., Riv- 


= 3 


er Road and B & O Railroad, Bethesda, 


A bonding agent is applied to natural 
cellulose materials that are formed, 
under pressure, into cartridges of 
blocks. Blocks are heat-treated to 
proper dimensions and made impervi- 
ous to water so they will retain original 
size. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


927—Soap Ej jec tor 


A soap ejector which fits any car 
washer or fountain brush that has a 
standard garden hose coupling has been 
announced by Osrow Products Co., 
Richmond Hill, N. Y 


It attaches to the hose on one end 
and the washer on the other. By using 
any liquid or powdered detergent in the 
soap chamber, said the manufacturer, 
it makes instant suds, “speeding clean- 
ing action and loosening dirt faster.” 
A button is pressed for soap 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


928—Clutch Linkage 


Clutch - pedal linkage 
parts for passenger cars and light 
trucks have been added to the line 
of Lempco Automotive, Inc., 2953 E 
55th St., Cleveland, Ohio. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


replacement 








point well over 300°. 


herm moid 


Thermoid 





Thermoid Brake Fluid 
Hits The “Best Seller” List 


That is typical of what thousands of auto 
mechanics have told us. They say that 
once they tried Thermoid Brake Fluid, 
they were sold on it for keeps. 


In the less than three years it has been on 
the market, Thermoid Brake Fluid has 
become one of the top leaders in the field. 


Here Are The Gacts on Thermoid Brake Fluid 


Meets or exceeds SAE specifications. Fortified with corrosion inhibitors to 
protect rubber and metal parts. Will not swell rubber cups. Mixes with all 
recognized quality fluids. Two types available—Type “A” 
cars and light trucks. Operates dependably from 60° below zero to 230° 
above. Type “HD” for heavy duty flows at minus 60° but has a boiling 


for passenger 


Try Thermoid Brake Fluid—and check results for yourself. 
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929—Engine Heater 


A G. E. “Calrod” engine heater, de- 
signed especially for Chevrolet engines, 
is now being marketed by Winkenwed- 
er & Ladd, Inc., 1421 S. Michigan Ave., 


Chicago 5, IL. 

The heater is installed permanently 
through the freeze-out plug opening 
between the cylinder walls of the en- 
gine. A special gasket is said to pre- 
vent leakage. One cord extends from 
heater to the outside of the engine 
hood and another connects to the near- 
est electrical outlet. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


930—Rear-View Mirrers 


A line of rear-view mirrors, featur- 
ing a snap screw for quick installation, 
is now being marketed by J. W. Speak- 
er Corp., 3059 N. Weil St., Milwaukee 
12, Wis 








CASH-IN NOW ON 
HUGE DEMAND 


HERE IT 1S! 


The amazingly simple new Peterson-Burst 
Screw-In valve seat with expons 
ance that is revolutionizing 
nonce techniques 
Self. Locking 


Won't Come Out! 


FOR NEW.. 


P-B 
SCREW-IN 


VALVE SEAT 


Fleet Owners Demand New 


Valve Maintenance Plan That 


DOUBLES VALVE MILEAGE ! 


Get ready now to handle the profitable rush to P-B Screw- 
In Valve Seats! Fleet owners are learning most valve 
trouble comes from faulty seats! After older truck engine 
looses factory clearances, corrodes and limes up, pressed- 
in seats now in common use fail to dissipate extra heat 
—buckle and distort. Trucks on heavy load assignments 


SERVICE UNIT is so completely competent, 
) it has required no change in 5 years. Heavy 
duty portable equipment also available. 


SPECIAL 8 and 12 FLUTED 
CUTTER makes only preci- 
iA sion counter bore in replace- 
ment field. 
SPECIAL 8 and 12 FLUTED 
TAP machines in expansion 
Clearance threads. 


he PRECISION INSTALLATION AND 


dissipation. 


or fast runs require seats that take more heat. Self-locking 
P-B Screw-In Seats—with expansion clearance—eliminate 
the real cause of valve breakage and burning, give new- 
engine valve mileage. Easily reground or replaced in same 
threads—can’t come loose, give perfect seating and heat 


A REAL PROFIT OPPORTUNITY ! 


Only a few carefully selected P-B Master Shops will be chosen in 
each area to instal! the amazing new P-B Screw-In Valve Seats. If 
your shop can qualify, you'll stand to make some rea! money. For full 


information, mail coupon today! 
Manufacturer of the Peterson Surface Grinder 


Please send me free information on 


Name. 


P-B Master Shop Plan 


Surface Grinder 


Firm 





Address 


Town 


a 











The mirror can be installed from the 
outside in less than five minutes with 
no screws showing, a company announ- 
cement stated. Two styles are avail- 
able, both with polarized or non-glare 
glass: one for smoothly-contoured cars 
and one for more sharply styled cars. 
Heads of both are assembled to arms 
without screws or threads which might 
loosen. 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


931—Battery Separators 


Pormax plastic battery separators, 
said to have remained in good condi- 
tion after tests equivalent to eight 
years’ service in a car, will be featured 
in a battery line developed by The 
Electric Storage Battery Co., Allegheny 
Ave. & 19th St., Philadelphia 32, Penn- 
sylvania. 

The separators were used consecu- 
tively in four sets of Group 1, 15-plate 
batteries during the tests, a company 
announcement said 

Want more information? Use cou- 
pon on page 131 and you'll get it! 


932—Name Plates 


Adhesive-backed metal name plates 
that can be attached to flat or curved 
surfaces have been announced by 
the manufacturer, Metalcraft, Inc., Ma- 
son City, Iowa 

“Autographs,” as the plates are call- 
ed, are lithographed ia red and black 


LG BIRUM.0 ONeo. 
MASON CID VOW Ag) 


ink on chrome-plated metal and are 
individually designed for the customer 
They are produced in two sizes: 134” 
by 3%” and 23%” by 9/16” 
Want more information? 
pon on page 131 and you'll get it! 


933—Metal Polish 


Glo, a metal cleaner 
polish that is said to clean by 
solution rather than by friction, has 
been announced by Speco, Inc., 7308 
Associate Ave., Cleveland, Ohio. It is 
available on the market in 8-oz. and 
gallon cans 

Want more information? Use 
pon on page 131 and you'll get it 











Use cou- 


and 
dis- 


Chrome 


cou- 


934—Fabric Treatment 


A spray for treating fabric interiors 
of automobiles has been placed on the 
market by Henderize, Inc., Fab-Spra: 
Division, 5667 Freeport Blvd., Sacra- 
mento, Calif. 

Fab-Spray is said to be a fast-drying, 
plastic-base, mineral - pigment paint 
that brightens and protects fabrics 
without producing a stiff or painted 
look. The manufacturer recommends 
that the solution be applied to panels, 
seat cushions, carpets and similar mate- 
rials with a standard paint gun using 
12 to 15 Ibs. pressure. It can be wiped 
on smooth fabrics with a sponge. No 
masking of metal, glass or painted sur- 
faces is necessary, a company announ- 
cement said. Ten colors and clear wa- 
terproofer are available, according to 
the company 

Want more information? Use cou- 
pon on page 131 and you'll get it! 
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Jobber News 
(Continued from page 77) 


our accounts receivable.” 

Expectations of gross sales vol- 
ume under current conditions 
were being attained at Phelps- 
Roberts Corp., Washington, D. C., 
according to Secretary-Treasurer 
Bob Phelps. 

“Our first quarter was very 
good and, although the buying 
splurge slowed down, we are still 
able to report that each month 
is substantially ahead of last year 
as far as sales volume is concern- 
ed,” he declared. “Costs are more 
than keeping pace. 

“At this time it is our guess 
that excess inventories in the 
hands of our customers are being 
whittled down and passed into 
consumer hands. We believe that 
within the next few months the 
output of civilian goods will be 
smaller and the national income 
larger, which is the come-on for 
inflation — more dollars chasing 
fewer goods.” 

A Virginian, Manager Charles 
E. Kennard of Coiner Parts Co., 
Staunton, reported: 

“We are well pleased with our 
gross sales volume in comparison 
with last year, and especially con- 
sidering present conditions. 

“We are trying to analyze our 
business from every angle, at- 
tempting to interpret what part of 
our volume represents. scare 
buying; also what part represents 
the normal, even flow of business 
from our regular customers who 
have purchased from us many 
years within the various commo- 
dities we are selling them. 

“We have found collections bet- 
ter now than during the past few 
months. Perhaps this is due to 
their being relieved of whatever 
strain they encountered in paying 
their income taxes, along with 
their license to do business.” 

Among other reports were: 

Sales Manager Clyde Bassett, 
Auto Spring & Supply Co., Wi- 
chita Falls, Texas—“Our gross 
sales volume for the first four 
months of 1951 has exceeded our 
expectations. However, I believe 
general business is due for some 
recession, possibly for the months 
of May and June, due to price in- 
creases and over-buying some 
months back. 

“General conditions in our ter- 
ritory look reasonably good for 
the future, even though we only 
have about a 25 per cent wheat 
crop. 


“The oil and cattle industries, 
along with record high employ- 
ment and the defense program, 
give the general business outlook 
a nice picture.” 

President H. P. Fischer, Lex- 
ington Automotive Supply Corp., 
Lexington, Ky. “First quarter 
showed better than 20 per cent in- 
crease over first quarter of 1950. 
Slow-down started after March 15 
and pressure eased off May 15. 
Currently are running about ten 
per cent ahead of last year for 
same period, which means we are 


just putting out about the same 
amount of merchandise.” 

Owner Roscoe E. Cox, Cox 
Auto Supply Co., Booneville, 
Ark.—“Our sales volume is run- 
ning higher than last year. I am 
sure the volume is as much as we 
could expect, with no defense 
plants in our territory.” 

Owner Mazxie P. Blalock, De- 
catur Parts Co., Decatur, Ala.— 
“We are happy to report that our 
business has had a very steady 
increase since our purchase ef the 
store. 
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The important job of ‘keeping them rolling” 
automotive repair shops and parts distributors. 


what? ME a LN 
pus 7 C 


@ The recent curtailment of new car and truck 
production means that many vehicles now on the road will 
e driven further and longer than they wou e normally. 
be dr further and longer than they Id b malls 


Seg 


falls to the 


The maintenance of efficient transportation is truly a vital 
“defense industry’’—and one in which you can be proud 


Lamson & Sessions, as the leading manufacturer of automo- 
tive fasteners, will do everything within its power to keep 
you supplied with the necessary bolts, nuts and screws. 


The LAMSON & SESSIONS Co. 


General Offices: 1971 West 85th Street * Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio* Chicago* Birmingham 


& SESSIONS 


SS 
LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 





“Mr. Pruitt Walker, Jr., our 
new outside salesman, has helped 
quite a bit in enabling us to dou- 
ble sales from what they were 
when we bought the store April 1, 
1950. 

“In general, with the new 
chemical plant opening here, we 
are looking for a continued 
growth in the city of Decatur and 
in our business.” 

Manager George McFarlane, 
Mac’s Auto Parts Co., Wilming- 
ton, N. C.—“Our business as a 
whole is 26 per cent ahead of first 


five months of last year. It drop- 
ped in April to 14 per cent ahead 
of last year and came back in 
May to 22 per cent ahead of the 
same month in 1950. 

“While others are complaining, 
we find our business moving 
along satisfactorily. However, we 
find we’ve had to accept more 
paper this year than customary to 
get accounts squared away. For- 
tunately they pay the bank.” 

Owner R. H. Curby, Curby 
Auto Supply Co., Ottawa, Kan.— 
“Gross sales volume is running 


about same as last year.” 

Vice-President and Sales Man- 
ager O. Leon Montgomery, R. T. 
Clapp Co., Knoxville, Tenn.— 
“Business should be good now. 
Our volume for five months of 
1951 is considerably more than 
the five months of 1950, though 
May dropped off from last May 
and we are hoping it is a little lull 
and not general conditions 

“Our June sales are running 
good and if consumers get settled 
and are not’so jittery, there is no 
reason why volume should not be 


greater the rest of this year than 
1950, which was a good year with 
us. 

“Salesmen realize they 
have to sell, as order-taking is 
over, which, of course, is as it 
should have been for some time.” 

A Mississippian reported his 
volume was as high as he could 
expect currently, running about 
eight per cent under the past year. 

The president of a West Virgi- 
nia company reported - briefly: 
“Gross sales about ten per cent 
below what we had expected.” 

Said a North Carolinian: 

“Sales volume is very disap- 
pointing, running about one-half 
of the volume in the years °45, 
"46, 47 and ’48. 

“Car manufacturers are bring- 
ing extreme pressure on their 
dealers to purchase all of their 
parts, and now they are selling al- 
most a complete line of supplies. 
They threaten to cut the new-car 
allotment if dealers do not pur- 
chase from them. I am in on the 
inside of some of these dealer- 
ships, and I know this to be a fact. 

“Franchised dealers, especially 

and , are afraid 
to have any merchandise on their 
shelves competitive to that fur- 
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Little screws 
I used to lose 
But now I use... 


...-Herband’s 


month 
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tool-of-the- 


SCREWSTARTER * 


No. 373N 


The great popularity of Herbrand’s 
6” and 9” lock grip SCREWSTARTER 
has resulted in the addition of the new 
21," model for under the dash elec- 
trical and radio work. Also useful for 
other hard-to-get-at screw starting 
jobs. 
Handle is of shock-proof Nylon 
and the sharp, milled teeth of locking nished by the car factory.” 
blade under powerful spring tension Among jobbers reporting, brief- 
make it the best holding starter on the ‘ ly, satisfaction with their gross 
market. When screw is seated or sales volume were Partner W. C. 
sufficient torque is developed in tight- Oursler of Oursler Parts Co., Ma- 
ening, it automatically releases. rianna, Ark., Owner F. J. Cope of 
Saves time and patience on every Cope Distributing Co., Bennetts- 
job. Precision made for durability = py Manager J. Kenneth 
: . erry oO Terry Automotive Sup- 
and long economical service. ply, Dallas, Texas, Owner John D 
Mechanic's net $1.35 Gift of Dunbar Motor Parts Co., 
Dunbar, W. Va., and Owner Wil- 
liam Woehler of Yoakum Auto 
Parts, Yoakum, Texas 





wenshan, 


W. P. Turner, the manager of 
the Fayetteville, N. C., store of 
Southern Bearings & Parts Co., 
is back on the job after an opera- 
tion. 


ee eee 
VAN-CHROME TOOLS 
the finest money can bag! 


The No. 373N is Herbrand’s current Tool 
of-the-Month selection. See it ot your 


Herbrand distributor or write us. 





Herbrand Tools Fremont 8, Ohio 
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The board of directors of the Auto- 
motive Wholesalers Association o/ 
Alabama posed for this photograph 
at their recent meeting. lt shows (1. 
to r.): Seated, P. J. “Pete” Sawyer, 
Anniston, vice-president; M. D. 
“Buck” Taylor, Andalusia, immedi- 
ate past president; President E. D. 
Henley, Birmingham; Lee W. Meri- 
wether, Montgomery, treasurer; 
standing, A. Harper Johnson, Mont- 
gomery, chairman, legislative com- 
mittee; Earl Slye, Birmingham; W 
H. Metcalf, Montgomery; J. R. Wil- 
liams, Decatur; Leon Jones, Selma; 
Nathan M. Roberts, executive sec- 
retary, and Carl A. Davis, Mobile. 


Taylor Tells Alabamians 
Of Industry Controls 


| iger effort is being made to 
assist wholesalers to obtain 
vital supplies for passenger cars, 
motor buses and fleets so that in 
event of a national emergency, 
commerce could flow somewhat 
normally, M. D. “Buck” Taylor 
told the board of directors of the 
Automotive Wholesalers Associa- 
tion of Alabama at a meeting last 
month in Montgomery. 

Taylor is a member of the In- 
dustry Advisory Committee of 
the National Production Author- 
ity and also with the Office of 
Price Stabilization. 

If the railroads should be put 
out of commission, millions of 
passenger cars, buses and trucks 
can traverse the highways in all 
directions, wherever freight and 
munitions must move, Taylor 
said. It is not likely that an 
enemy could destroy enough of 
our highways to stop movement 
of vital supplies, he reported to 
the group. 

Should a crisis of this sort 
develop, wholesalers’ large in- 
ventories of thousands of parts 
for all makes and models of cars 
and trucks would become in- 
dispensable in keeping the motor 
economy of America in continu- 
ous operaticn, Taylor stated. 

He further emphasized that 
conscientious observance of limi- 
tations on inventories was a must 
in order to give the greatest 
measure of cooperation to gov- 
ernment agencies. 

The association’s fall meeting 


will be held in Mobile in October. 


“Business is still good but has 
a lot of room for improvement. 
Collections remain a major prob- 
lem,” reported Ned _ Holland, 
manager of Holland Auto Supply, 
Inc., Greenville, S. C., when 
queried recently. 
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Guarantee of Service 


urhit Ignition Repair Part ® 
sfactory service. 
the expectation 
pect, 


This Sh 
ranteed to give sati 
p to 
every res 
ctory and 


gva 
if it does not come vF 
of the purchaser in 
e returned to the fo 
it without charge 


e charges both ways- 


it may b 
we will replace 


and pay the carriag 
roducts, Inc. 


Waukegon, Winois 


Shurhit P 


Have you looked at your 
ignition guarantee lately 7 


For more than 20 years SHURHIT has 
“backed” its Jobbers and Dealers with 
this famous “GUARANTEE OF SATISFAC- 
TION” printed on each individual pack- 
age of ignition replacement parts. 


IT 1S YOUR ASSURANCE of con- 
tinued PRODUCT DEPENDABILITY 
of complete customer satisfaction. 


SHURHIT PRODUCTS, INC. «© WAUKEGAN, ILLINOIS 
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RROW SELECT QUALITY 
OF COURSE 
THERE'S PROFIT INSURANCE IN EVERY SALE 


Write today: for details about Arrow’s PROFIT INSURANCE PROGRAM 


Lt Va ® a ® AL Jarmatures 
? STARTERS /, ft. “WY Fieto = 
R MPANY 5 FORDHAM R B T MA 


ARROW ARMAT N 34 


See us at the Atlanta Show 
Booth 305 in Building B 


Joe Ackerman (center) of the T. 

E. Poppe Auto Supply Co., San An- 
io, Texas, won first i i 

Fram Corp.’s 1950 Christm 

program in the Dallas t 

Shown with him are T. E 

(left) and Xylander Carson, district 
manager for the Dallas area. 


Sixteen Southern Firms 


Join MEWA Roster 


 peaenoe Southern firms were 
among those added to the ros- 
ter of Motor and Equipment 
Wholesalers Association at a 
board meeting recently. This 
brings total membership close to 
1,100 direct members with more 
than 4,000 sales outlets, B. W 
“Whit” Ruark, general manager, 
said. 

The new Southern members in- 
clude: Auto Electric Service, 
Beaumont, Texas; Automotive 
Supply Co., St. Petersburg, Fla.; 
Dearborn Auto Parts, Manhattan, 
Kan.; East Alabama Auto Parts, 
Opelika, Ala.; Floyd Wholesale 
Tire & Supply Co., Tampa, Fla.; 
Galax Auto & Electric Supply, 
Galax, Va.; Hackett Auto Supply, 
Alva, Okla:; Hinkle Motor Co., 
Roswell, N. M.; Lance Supply Co., 
Inc., Roswell, N. M.; Laredo Mo- 
tor Mart, Inc., Laredo, Texas; N 
& L Auto Parts Co., Jacksonville, 
Va.; Patten Sales Co., Miami, 
Fla.; Reed-Downing, Inc., Nash- 
ville, Tenn.; Roswell Motor Sup- 
ply, Roswell, N. M.; Southwest 
Auto Parts Co., St. Louis, Mo., 
and United Electric Service Co., 
Wichita Falls, Texas 


D & N Names Williams 


Vance Williams has been nam- 
ed manager of the Grenada, Miss., 
store, it was announced last 
month by Louis Post, president 
of D & N Auto Parts Co., Inc., 


Greenwood, Miss 


Stewart Ansley has joined 
Auto Electric of Georgia, Inc., 
Atlanta, as city salesman in 
charge of dealer and fleet sales. 
He has been in the automotive 
business in the city for many 
years 


+ * x 
“We have added Thermoid 
brake lining to our lines,” R. A. 
Nix, manager of Jenkins Auto- 
motive Parts Service, Inc., Col- 
umbia, S. C., reported last month 
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Dura-Bond Names Four 
Southern Agents 


uRA-Bonp Bearing Co. of 

Palo Alto, Calif., has ap- 
pointed four distributors for the 
Southern territory, Sales Man- 
ager Matt Korshin has announ- 
ced. 

They are: Case-Davison Co., 
Marietta, Ga., for Florida, Geor- 
gia, Tennessee and South Caro- 
lina; R. L. McDowell, Pittsburgh, 
Pa., for West Virginia, parts of 
Maryland and western Pennsy]l- 
vania; Cliff Remm Co., Jackson, 
Miss., for Alabama and Mississip- 
pi, and William A. Strouse, San- 
dusky, Ohio, for Kentucky, Michi- 
gan and Ohio. 


Auto-Lite Advances 
Byron A. Fay 


| pero A. Fay, director and 
vice-president in charge of 
manufacturing of The Electric 
Auto-Lite Co., has been elected 
vice-chairman of the board, it has 
been announced by Royce G. 
Martin, president and board chair- 
man 

H. E. Hasemeyer, vice-presi- 
dent, has been named executive 
vice-president. Joseph H. Lam- 
brix, who has been in charge of 
purchases, has been named vice- 
president and director of pur- 
chases 


“Nine of our personnel sure 
had a fine trip flying to and from 
the Southeast Automotive Show 
in Atlanta recently. It was quite 
an experience for all,” reported 
O. L. “Pete” Garner, secretary- 
treasurer of Hayes & Hopson, 
Inc., Asheville, N. C. 

* 7 x 
have taken on the, com- 
plete AC lines, Rinshed-Mason 
paints and Spicer’ universal 
joints,” Owner William Woehler, 
Yoakum Auto Parts, Yoakum, 
Texas, reported last month. 

* a * 

“We recently added Aro greas- 
ing equipment to our lines,” 
Maxie P. Blalock, owner of De- 
catur Parts Co., Decatur, Ala., re- 
ported last month. 


* * ok 


“We 


“We are now representing Gar- 
vin seat covers in the Southwest- 
ern states,” Jake Frankel, Mem- 
phis, Tenn., reported last month. 

= * * 

B. & C. Auto Parts Co., 
Natchez, Miss., has taken on the 
Raybestos brake lining line. 


Auto Spring Adds Men 


Two countermen have been 
added by Auto Spring & Supply 
Co., Wichita Falls, Texas, it was 
announced last month by Sales 
Manager Clyde Bassett. They are 
Alex West at Wichita Falls and 
Bill Doss at the Nocona branch 


Gilliland Boosted at Dallas 
Truman H. Gilliland, who has 


been with Terry Automotive Sup- 
ply, Dallas, Texas,.for eight years 


—the last two years as buyer— 
has been given the title of assist- 
ant manager, Manager J. Kenneth 
Terry reported. 


“Our crop conditions are at this 
time very bad. We need a rain 
badly,” said President Louis Post 
of D & N Auto Parts Co., Inc., 
Greenwood, Miss., last month 

y * * 

“We have added Rust Master 
to our lines,” Owner D. C. Turn- 
er, Auto Parts Co., Forest City, 
N. C., reported last month. 


RECOMMEND MARVEL! 


EMEROL MANUFACTURING CO. INC. 


242 West 69th Street, New York 23, N.Y 
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..-TUTHILL SPRINGS... 


«FIRST 


LAST 
ALWA 


Warehouse Stocks 
Available in 
Atlanta, Georgia 


For 70 years, Tuthill has been first 
in keeping pace with newest develop- 
ments in the manufacture of replace- 
ment springs. Now .. . treated with 
MOLYBDENUM DISULPHIDE 
(MoS.) . . . Tuthill is first to offer 
springs that won't squeak or gall! 


Since 1880, only the finest quality al- 
loy steel obtainable has been used in 
manufacturing Tuthill Springs . . . 
heat treated for greater strength, to 
take more abuse and last years longer! 


Tuthill Springs are profitable to 
handle . . . always in demand 
because they’re dependable and 
priced right. 


To get premium quality without paying 
premium prices—whether it’s a spring for 
heavy-duty trucks or easy-riding cars—you 
can rely on Tuthill first, last, and always! 


Ask your Jobber for a FREE copy 
of our Car Application Wall Chart. 





An addition to the Oklahoma 
Waste Material Co., Oklahoma City, 
has increased floor space from 15,- 
000 to 30,000 square feet and per- 
sonnel is being increased one 
third, Sam Blend, general manager 
and partner, reported recently. The 
firm, which ships Chief wiping 
cloths, has a capzcity of 200 tons 
a month. 


Southern Bearings Moves 
Moser and Northey 


— Moser, who had been 
store manager of the High 
Point, N. C., branch of Southern 
Bearings & Parts Co. for ten 
years, has been transferred to 
Winston-Salem as store manager 
He has been with the firm for 20 
years. 

John H. Northey, Jr., has suc- 
ceeded Moser at High Point. The 
son of one of the founders, J. H. 
Northey, Sr., he has been con- 
nected with Southern Bearings & 
Parts since his return from mili- 
tary service. 


Robinson and Somers 
Promoted by Fram 


oe E. Robinson, general 
sales manager of Fram Corp. 
for several years, has been elected 
vice-president in charge of sales. 
Milton M. Somers, sales man- 
ager of the Automotive Jobber 
Division, has been advanced to 
general sales manager 

Arthur F. Pettet, general man- 
ager, has been elected vice-vresi- 
dent and general manager Ralph 
W. Hazlehurst has been promot- 
ed from traveling auditor to as- 
sistant treasurer. 


MEWA Selects Mehler 
For Washington Job 


} gamers A. Mehler, chief of the 
capital equipment section of 
the War Production Board dur- 
ing World War II, has been ap- 
pointed resident Washington (D. 
C.) representative, Motor and 
Equipment Wholesalers Associa- 
tion announced last month. 

Howard Reed, management and 
legislative counsel, will continue 
as the group’s special Washington 
representative. 


“We have taken on the Holley 
carburetor line,” Manager Alex 
Davis, Davis Auto Parts Co., Inc., 
Greenville, S. C., reported 
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Phil G. Zehnder has been appoint- 
ed a divisional sales manager of 
The Lamson & Sessions Co. He 
will continue general supervision 
of the Automotive Replacements 
Division and in addition will be in 
charge of machine-screw and tap- 
ping-screw sales. 





Deleo Appoints Katz 


Warren Katz and Associates of 
Atlanta has been appointed rep- 
resentative in eight Southeastern 
states for Delco Manufacturing 
Co., Walton, N. Y., manufacturer 
of Kromvent car and truck win- 
dow ventilators. 


“Recent additions to our lines 
include Jenny and Allen,” O. L. 
“Pete” Garner, secretary-treasur- 
er of Hayes & Hopson, Inc., Ashe- 
ville, N. C. reported last month. 

* * + 

Horace Coffield has been trans- 
ferred from the counter to a 
country sales territory, reported 
Don Sanders of Farmington Auto 
Supply Co., Farmington, Mo., 
last month. 





Harry D. Smith, formerly president 

of Globe Hoist Co., has joined the 

Barrett Equipment Co. as execu- 

tive vice-president and director of 
sales. 


Atlanta Tool Names 
Four Southerners 


TLANTA Tool Co., Inc., At- 

lanta, Ga. has appointed 
four representatives in the South- 
east and Southwest. 

They are: Perryman Sales Co. 
for Texas, Arkansas, Louisiana, 
Oklahoma and New Mexico; 
Longdon Sales Co. for Virginia 
and North and South Carolina; J. 
Paul Saunders for Kentucky and 
Tennessee, and Buck Rogers for 
Georgia and Florida. 


Frankel Forms Company 


Harry Frankel, formerly own- 
er with his late brother of the 
Chefford Master Manufacturing 
Co., has organized Republic En- 
gineering and Manufacturing Co. 
at 2215 Macklind Ave., St. Louis 
10, Mo. The firm will manufac- 
ture tie-rod ends and other re- 
placement parts under the trade 
name “Remco Lubromatic.” 

Over 70 per cent of the U. S. 
families own automobiles 





in a can 


SAFE 
DEPENDABLE 


WARCO 


HYDRAULIC 
BRARE FLUID 


It's a wise and profitable policy 
to show your customers you have an 
interest in their safety. Check their 
brakes. Remind them that faulty 
brakes may prove very costly — while 
periodic brake inspection is the lowest 
premium for any “brake insurance.” 


pensive insurance against brake failures 


WARCO grade “A” 
(For Houdaille Shocks 


For Luvejoy, Delco, Monroe 

WARCO Mo-Tun-Up WARCO 

(A Motor Break-in Oil) 
WARCO Liquid Radiator Flush 
WARCO Rub-A-Lube 

(For Shackles and fittings) 
WARCO Penetrant 
WARCO General Purpose Oil 


Sole Manufacturers of WARCO Grade 


334.42 CLEVELAND STREET, 


WAR 
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Remember you protect your reputation and safeguard your 
refill with WARCO GRADE “A” HYDRAULIC BRAKE FLUID 


OTHER WARCO PRODUCTS 
WARCO Hydraulic Transmission Fiuid 
For Hydraulic Transmissions on General Motors Cars 
Heavy Duty Brake Fiuid 
WARCO Shock Absorber Fluid No 


Ask your jobber or write us 
“A” Products 


WARWICK LABORATORIES CO 
BROOKLYN, Nw 


LIFE INSURANCE 


wer 


Refill your customers master cylinder with laboratory tested and approved WARCO 
GRADE “A” HYDRAULIC BRAKE FLUID — and you give the best and most inex 


customers, when you 


WAREHOUSES 


Hermon J. Downey Co 
Birminghain, Alo 


WARCO Knee Action and Shock Oi! No. 100 

shocks 
K.0.” Korb 
(For sticky volves) 
WARCO Liquid Radiator Seal 
WARCO Liquid Engine Seal 

(For cracked motor blocks) 
WARCO Jack Oil 
WARCO Gasket Cement Compound 
WARCO Windshield Cleaner 

WARCO Replacement Universal Joint Boots nu 


Warehouse Co 
Dallas, Tex 


Parts 


Union Transfer & 
Storage Co 
Houston, Tex 

West Coast Rep 


L. Bud Cohn 
Los Angeles, California 





Maybe Here’s 


Why Salesmen 


Are Hard to Find--and Keep 


By Baron Creager 
Southwestern Editor 


W'° HAVE finally reasoned out 
an explanation of the fact 
that certain jobbers cannot find 
and keep good salesmen. 
According to our conclusion, 
the answer is: Jobbers who can- 
not find and keep good salesmen 


expect all salesmen to be nearly 
perfect. 

Salesmen are judged by stand- 
ards of salesmanship established 
by this class of jobbers in their 
selling days. Almost invariably, 


jobbers in this class were super- 





RIMES ON gl a 


YOUR BEST MOVE... 


the 


Represented in the’ southeast terr. by G. W. Klier Co. Atlanta 3, Ga 
Represented in the southwest terr 


Mechanics 
making the “right move’ everyday, by relying 
on the Glaser Trio for faster—better soldering 


jobs 
They know Gleser products are backed by over 
29 years of solder making “know-how.” 


In extruded spe 
BODY SOLDER melts faster 
yet does not drip or rum away under the torch 


A patented Glaser exciusive 


all metals, 


: 


The chess expert relies on foresight to de 
termine his best move 


and body workers everywhere are 


GLASER ACID CORE SOLDER 
The standard by which all others are judged 
Glaser Acid “ore Solder always uniform 

always dependable. Made of virgin tin and 
lead and perfect flux 

GALLOY BODY SOLDER 

cially designed bars. GALLOY 
spreads better 
and works easier. Remains plastic longer— 


eliminates waste 

GLASER 2.1IN.1 HOT TINNING STICK 

Glaser 2-in-1 Hot 
Tinning Compound in handy stick form—elimi 
notes cl! surface oreparation. Cleans and tins 
including cluminum, in one swift 
chemical action 

(also powder form) 

Ask your jobber for the Glaser Trio and watch 
the work in your shop move along faster 


GLASER LEAD CO. INC. 
21-31 Wyckoff Avenue, Brooklyn 27, N. Y 


by R. L. Rager Co. Dallas 5, Tex 





Rendering Dependable Service To The Automotive Industry Since 1922 








lative salesmen. They made a re- 
ligion of selling. As they see it, 
all salesmen should be as good as 
they were. Therefore, no sales- 
man is completely satisfactory 

We have in mind a couple of 
jobbers who are members of this 
class of perfectionists. There may 
be a great number of these job- 
bers, who are forever dissatisfied 
with the kind of selling they get 
We suspect that in most cases, 
where jobbers are never happy 
with a sales force, those jobbers 
have a broad streak of the per- 
fectionist. Inquiry into the past 
of such jobbers will generally re- 
veal they were exceptional sales- 
men before they became jobbers 


Salesmen Are Worthless! 


We think of one jobber in par- 
ticular. Over a period of years 
his business has been good; and 
life in general appears to agree 
with him until the subject of 
jobber salesmen is_ introduced. 
Then this jobber’s face sobers 
and he acquires a gloomy look 
He has just fired two and hired 
two more. But he is thoroughly 
pessimistic about the new men 
They won’t be any good. The 
ones before them weren’t any 
good. “Salesmen,” he will con- 
clude, “are just not worth a damn 
any more.” 

That monologue, or the approx- 
imation thereof, has been recited 
by this jobber over a period of 
years. He never has good sales- 
men. 

After hearing that lugubrious 
recitation over that period of 
years we began to wonder. All 
of the competitors of this jobber 
have good, hard-hitting sales for- 
ces, or so they say. Anyhow, th> 
competitors are happy with their 
salesmen and the competitors, 
too, are veterans in the business 
In the face of general competi- 
tion as it did and does exist, they 
could not possibly be getting 
their share of the business with 
incompetent salesmen 

So why, we asked ourself, 
should this one jobber have so 
much difficulty with his sales 
force? 

We made guarded inquiry of 
him and found that his plan of 
compensation is fair. In fact, it 
would have to be as good as the 
compensation of his competitors 

Then, too, this jobber has a 
pleasant personality. He is popu- 
lar with the trade. So he must be 
easy to get along with. And still, 
he keeps having great difficulty 
with salesmen. He just doesn’t 
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have any good salesmen, but his 
competitors somehow get good 
salesmen. 

Another .jobber in the same 
general territory and known well 
to the jobber discussed is in simi- 
lar circumstances with his sales 
force. 

This second jobber is another 
who is never satisfied with his 
salesmen. They won’t do this and 
they don’t do that. In spite of all 
the time and effort he spends on 
schooling them, they just don’t 
come up to par. He has been 
heard to heave a great sigh of 
resignation on the subject of job- 
ber salesmen and remark that 
well, maybe some time he will, 
by some stroke of good fortune, 
manage to assemble a good sales 
staff. 

We know that the two jobbers 
mentioned are fairly good friends. 
We know they are occasionally 
thrown together. And we suspect 
that when that happens, the stock 
of all jobber salesmen sinks to an 
unprecedented low. 


Then We Saw the Light 


After meditating from time to 
time on the sales personnel prob- 
lems of these two jobbers, there 
came a day when we finally saw 
the light. 

Jobber No. 1, as a salesman in 
his younger days, was the answer 
to a jobber’s prayer. After he got 
started he never needed supervi- 
sion. He studied his job from all 
angles. He worked it from all 
angles. Nothing pleased him more 
than an account hard to sell. He 
would stay until midnight if any- 
one would stay to listen. He 
made it his business to know 
everyone in the employ of his cus- 
tomers. His product knowledge 
was unsurpassed. 

The paragraph above could be 
used here to describe jobber No. 
2. They were both cast from the 
same mold as far as ambition, ag- 
gressiveness and diligence are 
concerned. In their selling days 
they were both superlative sales- 
men. It is doubtful if better sales- 
men, at their levels, existed any- 
where in this sales-minded United 
States. 

Then they became jobbers. And 
since then neither of them, so far 
as we have been able to deter- 
mine, has had on his payroll one 
really good, top-notch salesman. 


The trouble is, as we see it, they 
have never quit selling. But now 
they have to do most of their sell- 
ing through their salesmen. Figur- 


atively, they put themselves in 
the shoes of all their salesmen. In 
each salesman they look for the 
ambition and the talent they had 
years ago. In looking over orders 
written these jobbers can see, as 
if they had been there in person, 
the mistakes made, the lines over- 
looked and opportunities neglect- 
ed. 

And it galls them. In their day 
they were well-nigh perfect sales- 
men. They can’t understand why 
all salesmen aren’t as good as 
they were. They keep looking 
into their salesmen for that com- 
petence and talent. But it just 
isn’t there. It is doubtful if either 
one of these jobbers will ever hire 
a salesman who turns out to be 
completely satisfactory. 

We doubt that the course of this 
country will hasten the day when 
they do find completely satisfac- 
tory salesmen. There is too much 
unemployment compensation. 
There is too much ;emphasis on 
security. Society’s process, aided 
by paternalistic trends of thinking 
in government, has simply re- 
duced the supply, in this genera- 
tion, of the kind of stuff that made 
these two jobbers such superla- 
tive salesmen. 

Then there is something else. 


Is Tension There? 


Although we have never at- 
tended a sales meeting at either 
of these places, we susnect that 
such meetings have a degree of 
tension. 

We suspect that neither of these 
jobbers is capable of concealing 
a viewpoint critical of the sales 
force. Knowing them both, we 
even suspect they are, on occa- 
sion, outspoken in criticism. That 
would be natural. 

No one likes criticism, spoken 
or implied. If their men are the 
best available, these jobbers might 
try praise, pass out some bonuses, 
lay out for a dinner. 

Then they should forget they 
were superlative salesmen when 
they were salesmen. Thev should 
quit trying to live each salesman’s 
life for him. They should try be- 
ing just a sales manager, not the 
whole staff. 

Perhaps that is a rough assign- 
ment to hand a jobber who as a 
salesman was a perfectionist. A 
bitter pill, perhaps, but one that 
should be swallowed. For regard- 
less of how much they would like 
to see themselves in each of their 
salesmen, perfection just won't 
stand transplanting. 
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Yes, the trade's preterrea permanent 
surface solder is Kwik-Metal . . . the 
100% answer to easier, low-cost 
metal-repair work. It's the nation’s 
most dependable COLD solder. No 
heat, no flame, waterproof, rustproof, 
shrink proof. Unconditionally guaran 
teed! 


KWIK-PATCH KITS 


Here is the perfect 
combination for 
large-crea patching 
jobs. 3 profitable 
sizes . 


SEE TOUR JOBSER OR WHITE KWIK-METAL DIVISION 


ATOMIZED MATERIALS CO. 


2002 meqse Side. Pittsburgh, Po.; Orstributed by 
C. Guy Keen; Alton Soles Co.; Clair Cornwell; 
Henry 8. Swaob Co; J. H. Heiry 
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HELPFUL BOOKLETS FREE 


102. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work. Oakite 
spogeres, Inc. 22 Thames St., New York 6, 


193. FOUR-PUR POSE AUTOMOTIVE 
CLEANER —i2-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 

engine parts, blocks, transmission 
end differential parts; (2) clean — and 
wa di t method 


our: 

roducts. 

New York 6, N. 

105. WAGNER AIR BRAKE AND RO- 

TARY AIR COMPRESSOR BULLETIN. Dis- 

cusses in detail straight air and air-over- 

hydraulic air braking systems. Contains an 

explanation of the operation of the Wagner 

Rotary Air Compressor complete with dia- 

cross section drawings, and photo- 

Lists by catalog numbers compon- 

ent parts as well as field installation kits. 

Write for Catalog KU-201, Wagner Electric 

Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


'-purpose 
y Inc., 62F 


108. ATTRACTIVE FOUR PAGE FOLD- 
ER showing specifications for several nodels 
of Oakite solution—lifting steam guns. In- 
eludes all purpose, heavy duty and with high 
pressure air or steam. Oakite Products, Inc., 
22 Thames Street, New York 6, N. Y. 


109. AMMCO ENGINE REBUILDING AND 
BRAKE SERVICE TOOLS AND EQUIP- 
MENT — Catalogs pe. the Ammco 
line of Wet and Dry Honing Machines, Brake 
Shoe Grinders, Brake Shoe Setting Gages, 
Brake Drum Micrometers, Brake Cylinder 
Hones, Connecting Rod Alignors, Line Boring 
Machines, Ridge Reamers, Portable Coolant 
Units, Tension Indicators, Tappet and Rocker 
rinders, Small Bore Hones, Cylinder 
Ammco Tools, 

a Commonwealth Avenue, North 
Chicago, Ill. 


119. RAMCO SERVICE MANUAL—Sth edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation—also hints on locating 


and technical 

alignment frame 

tr and wheel 

balancing. Other books and pamphlets avail- 

able on tire conservation methods and steering 

adjustments. Bear Manufacturing Company, 
Island, Il. 


123. PERMATEX Dg g ty is a scientifi- 
cally developed product. It a combination 
engine-carbon solvent, sludge yee. and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protec 
against the formation of acid sludge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y. 


122. INSTRUCTION BOOK 
da on ——- wheel 





124. MeCORD RADIATOR-CORE CATA- 
LOG—Replacement radiator cores for popular 
ears, trucks and tractors are listed in alpha- 


in the July, 1951, 
Name 

Company 
Number and Street 


City 


betical order, along with a size chart showing 
dimensions of McUord cores. It aiso lists com- 
plete radiators for Ford and Chevrolet. Mc- 
Cord Corp., Riopelle at E. Grand Blvd., De- 
troit 11, Michigan. 


127. HYDRAULIC BRAKE FLUID SERV- 

E — HOW TO CHECK, DRAIN, FLUSH 
REFILL, BLEED — Easy reference 
that contains helpful service instructions as 
well as detailed descriptions and illustrations 
of the latest methods and procedures for 
profitably servicing hydraulic braking systems. 
Send for Bulletin HU-17, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. 
Louis 14, Missouri. ° 


131. BURD HANDY HANDBOOK FOR 
eee a eager y on 
installation ; also “No Job for a 
tribution by garages to their customers. 
Piston Ring Co., Rockford, Ill. 


133. CATALOG No. 500-R. Features more 
than 200 Champ-Item automotive replacement 
parts for all makes of cars. A handy serv- 
ice book. Champ-Items, Inc., 6190 Maple 
Ave., St. Louis 14, Mo. 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 
springs for cars and trucks. Moog Indus- 
ga Inc., 6651 Easton Ave., St. Louis 14, 

o. 


135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 
—Explain fundamental principles of hydrau- 
lic brakes and their operation. Outlines cor- 
rect procedures for brake inspection and ad- 
justment. Gives cause and remedy for com- 
mon brake troubles. Ask for HU-197. Wag- 
ner Electric Corporation, 6362 Plymouth Ave- 
nue, St. Louis 14, Missouri. 


136. MeCORD MUFFLER CATALOG—Con- 
tains a complete listing of mufflers, tail and 
exhaust pipes and mer 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., 2587 Riopelle 
at E. Grand Blvd., Detroit 11, Mich. 


141. NEW PISTON RING CATALOG and 
full Power Story on Moog X-Plus iston 
Rings for motor reconditioning. Moog Pis- 
ton a Co., 6151 Easton Ave., St. Louis 
14, Mo. 


142. IGNITION — Catalog on Automotive 
ignition parts, wire and cable backed v 
customer satisfaction since 1921 
by Andrews Mfg. Co. 924 S. 
St. Louis 3, Mo. 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK — a simplified reference 
book for the operation, checking, tune-up and 
repair of auto, truck, and tractor engines. 
Burd Piston Ring Company, Rockford, Ill. 





Guaranteed 
Theresa Ave., 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
and Seal Assemblies, Housing Repair Kits, 
Repair Units, Transmission Case Ball Seats 
and Special Pinion Bearing Assembly for 
Chevrolet cars, pick-ups and most GMC 
pickups. National Machine Works, P. O. Box 
4305, Oklahoma City 9, Oklahoma. 


150. VAN NORMAN CONDENSED CATA- 


issue of SouTHERN AUTOMOTIVE JOURNAL. 


_Position 


Tear out and mail to Southern Automotive Journal, 806 Peachtree St. N.E., 


Atlanta 


5, Ga. 


LOG — A complete and concise manual cover- 
ing all heavy duty shop equipment and @ 
complete catalog on taps, drills, dies and 
screw extractors for the jobber shop, the in- 
dependent garage shop or the car dealer shop. 
an Norman Company, Automotive and Air- 
craft Equipment Div., Springfield 7, Mass. 


160. NEW BLACKHAWK to por 
ER CATALOG NO. P-50, PR CE 
SCHEDULE — _ Includes A x” uses, 

covering Porto-Power service in repairing, re- 
building and reconditioning. Write Black- 
hawk Mfg. Co., Catalog Dept., P. O. Box 613, 
Milwaukee 1, Wisc. 


161. WHIZ CATALOG NO. 48-C—Describes 
the complete line of Whiz Automotive Chemi- 
cals designed to make cars run better and 
look better. R. M. Hollingshead Corp., 840 
Copper St., Camden, New Jersey; Toronto, 
Canada. 


164. AIRTEX FUEL PUMPS AND ANTI- 
PULSATION GASOLINE FILTERS — New 
and Rebuilt Fuel Pumps, Combination Fuel 
and Vacuum Pumps, Repair Kite and Anti- 
Pulsation. Catalog AX64. Airtex Automo- 
tive Division, ise, Fairfield, Il. 


175. HOW TO MAKE MORE MONEY 
REBUILDING CARBURETORS — Describes, 
for the first time, how an average mechanic 
can become a carburetor expert in one week, 
with the revolutionary “Hygrade Fingertip 
System of Carburetor Rebuilding.” Tells how 
he cap earn an extra $2.75 per carburetor 
and chop 25% off work time. Hygrade 
Products Division, Standard Motor Products, 
Inc., Long Island City 1, N. 


180. The LAMSON NO. 50-A AUTOMO- 
TIVE CATALOG—A complete reference book 
on the most popular sizes of cap screws, nuts, 
lock nuts, cotter pins, stove bolts, lock wash- 
ers, flat washers, expansion plugs, 
starter bolts and washers, ring gear, 
tractor bolts, high nuts, U bolt rods, s 
clip and spring center bolts, battery 
license plate bolts. List prices, weights, 
mensions and package quantities are given. 
The Lamson & Sessions Co., 1917 W. 35th 
St.. Cleveland 3, Ohio. 


185. SERVICE MANUAL FOR THE DOC- 
TOR OF MOTORS — A comprehensive and 
thorough reference book which puts special 
emphasis upon the diagnosis of excessive oil 
consumption and t P procedure for 
piston ring installation. It includes special 
instructions to follow when working 
certain makes and models of cars, a listing 
and description of recommended ring tools, 
and an interesting, informative account of 
the development of the modern automotive 
piston ring. It is a non-technical explana- 
tion of a technical subject. Perfect Circle, 
Hagerstown, Indiana. 


186. BATTERY SERVICE MANUAL—Pre- 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in its cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understand- 
able. Distributed by Auto-Lite Sestery Corp- 
oration, P. O. Box 931, Toledo, Ob 


193. WIRE & CABLE CATALOG—A % 
page catalog covering every automotive use of 
electric wire and cable, complete with specifi- 
cation data—Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut St., 
Toledo 1, Ohio. 


195. .CATALOG presenting the -entire 
Yankee line of lamps, mirrors, and special- 
ties in twelve pages. Each item is illustrated 
text given in condensed form. Items are 
classified for quick reference. Catalog is 
Kalamazoo punched for filing. A separate 
page is devoted to a description of the vari- 
ous point of sale aids. Yankee Metal Pro- 
ducts Corporation, Norwalk, Connecticut. 


197. SPARK PLUGS — Condensed four 
page specification folder for passenger cars, 
including 1951 models. “Plug Chek” Indi- 
eator and Data Book also available. This 
service tool is designed to assist service men 
in diagnosing spark plug heat range prob- 
lems. The Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut Sts., 
Toledo 1, Ohio. 


225. 8-PAGE CONDENSED CATALOG — 
Showing complete line of K-D Tools. Over 
120 tools described and illustrated. Ford 
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Valve Service Chart on the back shows cor- 
rect K-D Tool combinations to service all 
Ford-built motors from 1928 to date. Free. 
K-D Manufacturing Co., Lancaster, Pa. 


229. VALVE SERVICE MANUAL NO. 150 
Explains Procedure of servicing valves in all 
Ford-built motors from 1932 thru 1950. Well 
illustrated. Write K. D. Manufacturing Co., 
Lancaster, Pa. 


233. NEW 40-PAGE BLACKHAWHK 
WRENCH CATALOG NO. W51—List socket, 
box-type and open end wrenches and sets, 
including new “Nuggett” double-duty drive 
socket wrenches. Blackhawk Mfg. Co., Mil- 
waukee 1, Wisc. 


249. CATALOG NO. 47-A AND SUPPLE- 
MENT describes car application data on gen- 
erator and starter armatures and field coils. 
Contains valuable interchangeability data on 
all passenger cars through 1950 listing gen- 
erator and starter armature applications for 
the popular trucks. rrow Armatures Co., 
16 Fordham Road, Boston 34, Mass. 


250. CATALOG NO. 50-G describes our 
gage line of append and starter mo- 
lete ca data is in- 

cluded te this booklet for all passenger cars 
and popular trucks through 1950. Arrow 
Gemetares Co., 16 Fordham Road, Boston 34, 





262. OIL FILTER MERCHANDISER—Those 
Extra Dollars and how to get them in oil 
filter service sales. All 
Wix sales tools . - the Cabinet Merchan- 
diser and Wix Director. Wix Accessories 
Corp., Gastonia, N. 


the facts on new 


263. HAND TOOL CATALOG NO. 57™M.—90 
colorful pages of modern Hand Tools for all 
phases of automotive repair and maintenance, 
showing the right tool or tool set for prac- 
tically every job. ew Britain Machine 
Company, New Britain, Conn. 


267. AUTOMOTIVE BEARINGS — Catalog 
50-CB—a 68 page listing of connecting rods, 
cam shafts and main bearings for cars, 
trueks and tractor engines. Johnson Bronze 

he Castle, Pa. 


272. FREE CATALOG BULLETIN NO. 
100@ describes Bilackhawk’s new “portable 
lift’, the J-17 LIFT-POST Hydraulic Jack. 
Blackhawk Mfg. Co., Milwaukee 1, Wis- 
consin. 


277. ELECTRICAL. SWITCHES—The 1951 
Cole-Hersee line consists of automotive 
switches, truck and trailer connectors, a 


and 
rical cqupmen t. Address Cole-Hersee Com- 
pany, 20 Old Colony Avenue, Boston 27, Mass. 





SOLDER USED FOR BODY 
An attractive folder describing 
the uses in the body repair shop of the new 
KWIKMETAL Cold Solder. Folder describes 
the fool-proof use of the new metal filler 
that applies like putty and hardens almost 
immediately into metal. Atomized Materials 
Company, Inc., Magee Building, Pittsburgh, 


279. COLD 
REPAIR — 


THE ABC’S OF SELLING SHOCK 
A 20 page, ‘ize “brass 





pany, Company, 
Cleveland 3, Ohio. 


283. FACTS ABOUT IGNITION COILS— 
Learn what characteristics of a coil are need- 
ed for top motor performance, the signi- 
ficance of coil polarity, why an engine skips 
at low speeds and many other tips on igni- 
tion service. Echlin Mfg. Co., 242 East St., 
New Haven 6, Conn. 


300. THE RICHLITE MFG. CO. has « 

able for distribution a colorful and fully ‘lus. 
trated 28 page poo of exhaust deflectors, 
rear view mirrors, inside door handles clothes 
hangers, gas door guards and many other 
quality automotive accessories parts. 
Richlite Mfg. Co., 2326 
Chicago 16, Illinois. 


304. ILLUSTRATED FOUR-PAGE COL- 
OR FOLDER—Showing the operation and con- 
struction features of the new Storm-Vulean 
Turbo Blast, a parts and motor block clean- 
er, with handy specification table. Storm- 
} nom mag Inc., 2504 Commerce Street, Dallas, 
exas. 


and ¥ 
Indiana Avenue, 


305. KOTAFIN CRANKSHAFTS IN- 
CREASE BEARING LIFE — a new service 
booklet, “Stop Bearing Failures,” for the 
benefit of users of reconditioned crankshafts. 
Booklet clearly shows the cause of most early 
bearing failures, and how the KOTAFIN pro- 
cess prevents them, also the lengthens bearing 
life. Storm-Vulean, Inc. 2504 Commerce 
Street, Dallas, Texas. 


307. VAL-VIN-HED — Attractive catalog 
sheet containing information about e new 
VAL-VIN-HED-SILENCER designed to per- 
form three important functions in a motor 
with overhead valves and rocker arms. Si- 
lences valve clicking noise, provides overhead 
lubrication and protects against moisture con- 
densation. Joe L. Estes Co., Winder, Ga. 


309. OIL FILTER & REFILL, RAPID 
REFERENCE CATALOG has easy-to-use Re- 
placement Chart which alphabetically liste 
makes of cars and cross-indexes makes of 
filters for cars, trucks, buses and tractors. 
Illustrates and describes Champ Multi-Screen 
and Standard Refills, plus retailer promo- 
tional helps. Champion oratories, Inc., 
} ng Dept., 122 Charles St., Meriden, 

nn. 


314 WAGNER BRAKE PARTS CATALOG 
—A handy ONE-POINT reference to fast- 
moving brake parts and lining, covering 
popular models of cars and trucks. Catalog 
also lists complete stock of shoe exchange 
sets, as well as CoMaX bonded lining seg- 
ments available to those interested in bond- 
ing lining in their own shops. Wagner Elec- 
tric Corporation, 6362 Plymouth Avenue, St. 
Louis 14, Missouri 


315. BETTER IGNITION by Delco-Remy— 
16-page, 8% x 11 inch booklet covering theory, 
operation and maintenance of Delco-Remy 
ignition equipment. tains 71 illustrations. 
Will help automotive electricians understand 
and service ignition equipment. Delco-Remy 
Service Department, Anderson, Indiana. 


320. NEW DEALER CATALOG OF MU- 
TOR REBUILDING EQUIPMENT features 
the complete Storm-Vulcan jobber line of en- 
gine rebuilding machines. Attractively print- 

in two colors, punched and slotted for 
inclusion in lesmen’s cata . 
Storm-Vulcan, Inc., 2504 Commerce St., Dal- 
las, Texas. 


322. NEW 32 PAGE CATALOG of light- 
ing and 7 equipment is now available 
upon Do-Ray +} — 1458 8. 
Michigan Av _ Chicago 5, 


327. SIGNAL-STAT CATALOG AND IN- 
STALLATION INSTRUCTIONS — describes 
and illustrates the Sigflare Switch and Flare 
Stat and complete line of Signal-Stat Direc- 
tional Signal and Safety Equipment for pas- 
senger cars, trucks and busses. Signal-Stat 
Corp., 523-539 Kent Ave., Brooklyn, N. Y 


332. CURVED WINDSHIELD INSTALLA- 
TION MANUAL — 32 page explains 
removal and installation procedures for curved 
safety plate windshields and tuf-flex Plate 
G backlights. Well illustrated. Libbey- 
Owens-Ford Glass Co. Dept. SAJ, Nicholas 
Bldg., Toledo 3, Ohio. 


CELLO GRILLE GUARD catalog 
y types available for 


both true 
els. Cello Products Co., E. Boston 28, 


334. “StylEngineered Lubrica Depart 
ments”—A 82-page booklet > and il- 
my various Size lubrication departments 

of eq for most 
efficient and ical i t 
on available floor space. Lincoln Engineering 
Company, 5708 Natural Bridge Avenue, St. 
Louis 20, Missouri. 


335. POWER AND MANUAL LUBRICA- 
TION IN THE FIELD is fully described in 
Lincoln Engineering Company's new catalog 
No. 74. Catalog contains ali newest types of 
grease guns, fittings and accessories for fast, 
clean, economical lubrication of farm ma- 
chinery. Lincoln Engineering Company, 5708 
— Bridge Avenue, St. Louis 30, Mis- 
sou 








344. NEW SLAC enAwe JACK CATA- 
LOGUE Number J-50 and Price Schedule. 
Hoag , Hand | “and Service ng Nanay 


and 
Wleckhack Mfg. Co., 





1% to ° 
17 ‘Litt-Post ™ Mil- 


waukee 1, Wisc. 


345. HYDRAULIC BRAKE WALL CHART 
—Spiral bound listing up-to-date parts in- 
formation for passenger cars and trucks, in- 
cluding listings for master and wheel cylin- 
ders, master and wheel cylinder repair kita, 
stop light switches and brake hoses. Eis 
Automotive Corp., Middletown, Conn. 
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346. PAY LOAD PROOF Alcoa's new 
36 page booklet on aluminum trailers. Per- 
formance records, weights, structural infor- 
mation. Write to Aluminum Co. of America, 
670 (Dept. 8) Pittsburgh 19, Pa. 


347. SHOCK ABSORBERS — A new shock 
absorber specification catalog, reduced to 8 
pages, including complete alphabetical and 
numerica! listings on shock absorbers for all 
makes and models of cars. Available through 
Monroe Warehouse Distributors and Jobbers 
or by writing direct to the Monroe Auto 
Equipment Co., Monroe, Mic 


348. LIGHTING ACCESSORIES — Catalog 
sheets on auxiliary switch panels, toggle push 
and slide switches, truck and trailer switches, 
automotive electrical sockets, plus selling aids. 
a rg Co., 24 Old Colony Ave., Boston 

7, . 


350. MOBILE INFRA-RED OVEN — Tech- 
nical Brochure describes Auto-Brake, Mobile 
infra-red oven which dries cars to mirror like 
finish, granite like hardness in under 30 
minutes. Shows profit possibilities from in- 
creased refinishing business. American Brake 
Shoe ‘o., Kellog Div.. 97 Humboldt S&t., 
Rochester 9, ¥. 


354. AIR COMPRESSOR CATALOG covers 
complete line of air comp for a 

tive service industry h with 

—_ — data to insure selection of ade 


Aw 
Brake Co., Industrial Products Div., Wilmer- 
ding, Pa. 











355. TUBE AND TIRE REPAIR CATALOG 
in a handy 4” x 6” edition. Contains 32 pages. 
Each item illustrated and fully described, 
Catalog is punched for hanging near telephone 
for easy reference. J. W. Speaker Corp., 3068 
North Wail St., Milwaukee 12, Wisc. 


359. HYDRA-MATIC TRANSMISSION EX= 
CHANGE Complete literature includes de 
tails of Hollingshead exchange service, té 
gether with instructions for remeval ang 
installation of transmission Hollingshe 
Motors Co. (Authorized General Motors Deal 
er) 2550 South Michigan Ave., Chicago 1@ 


Ill. 


364. AUTOMOTIVE SAFETY LIGHTING 
DEVICES — A new automotive catalog il) 
trating reflectors, directional signals, 
lights, stop lights, armored clearance lamge 
and safety reflector flares—all heavy d 
equipment, designed and built for commerce’ 
truck and bus use. Grote Mfg. Co., Bellevag, 
Ky. 


369. LUBRICATION CATALOG—Complets 
line automotive lubricating equipment, 
cluding cabinets, guns, grease fittings, am 
cessories, adapters, installation diagrams, if- 
stallation instructions, technical data. Writs 
Aro Equipment Corporation, Bryan, Ohio. 


370. EMEROL MFG. CO.—Complete print 
ed information on entire line: Marvel = 
stery Oil, Marvel Inverse Top - —— Ot 
Hi-Rev Motor Tune-up Oil. 
prices, description, dealer } . SR ay Emesal 
Mfg. Co., 242 W. 69th St, N. Y., N. Y. 


380. SOLVENT CLEANING—New fully & 
lustrated 24 page Oakite booklet giving speei- 
fic date and procedures for economical tT! 
roval of carbon, grease, dirt and paint fram 
metal surfaces Oakite products Inc. I 
F. Thams St. New York 6, Y 


information and cat- 
Belt 
SA65, 


382. V BELTS—Full 
alog on “Factory Fresh V Belts, V 
Displays, etc. Durkee-Atwood Co. Dept 
Minneapolis 13, Minn. 


383. TIME SAVING, LABOR-AIDING IM- 
PACT TOOLS—Price list, complete details 
on electric Impacttools, sockets & accessories, 
and thirteen common jobs where Impactool 
can save up to 90% of time required by hand 
wrenches. Ingersoll- Rand Company, 11 Broad- 
way, New York 4, Y 


385. STEAM DETERGENT CLEANING— 
Fully illustrated folder in color, describing 
the time and cost saving of steam detergent 
cleaning in connection with industrial main- 
tenance operations. Describes and defines the 
three simultaneous actions of steam detergent 
cleaning. Oakite Products, Inc. 22 Thams 5St., 
New York 6, N. ¥ 


388. FAST-SLOW BATTERY CHARGERS— 
An & page booklet describing a new era in 
simplified battery charging together with fea- 
tures of new Fox Power Charger. Fox Products 
Co., 4720 N. 18th St. Philadelphia 41, Pa 





News Briefs 
(Continued from page 73) 


25 cents goes to the department 
to defray administration costs. 

If defects are found in a vehi- 
cle, they must be eliminated be- 
fore a certificate will be issued. 

The law requires a bond of $1,- 
000 from each inspection station 
and it sets up penalties for owners 
of inspection stations where viola- 
tions take place. 


Bendix Aviation Buys 
Pennsylvania Plant 


LS prors Aviation Corp. has con- 
cluded an agreement to pur- 
chase the South Montrose Manu- 
facturing Co., South Montrose, 
Pa., and shortly will employ up 
to 700 workers at the location in 
the production of equipment for 
the armed forces. 

A new division of the corpora- 
tion, to be known as the Mon- 


trose Division, will be established.) 


It will be under the supervision 
of Raymond P. Lansing, vice- 
president and group executive in 
charge of the Eclipse-Pioneer, 
Pioneer Central, Scintilla Mag- 
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“Thank you. It’s not often a lady meets a real gentleman anymore.” 


neto and Red Bank Divisions. 
The purchase makes available 

an additional 102,000 square feet 

of floor space for the expanded 











Why Clean Metal Parta 


NO BRUSHING 
WO SCRAPING 
NO HEATING 


Metalclene is made under an exclusive 
Bendix formula. There are many copies, 
but there is no substitute. When you 
order, be sure to specify and get the 
original Bendix * Metaiciene. 

*REG. U.S. PAT. OFF 


Juat Dip em in Dirty — Pull em out Clean 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND 20, INDIANA 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N.Y. 


SENDIX 
METAL, 
C/ENE 


aviation ComPoRATION 








production of selected products 
engineered and manufactured at 
several of the existing divisions. 


Three-Fourths of Freight 
Transported by Truck 


HREE-FOURTHS of all freight 
tonnage moved in the United 
States today goes by motor truck, 
it is reported in a booklet just 
published by the Automobile 
Manufacturers Association 
The booklet, “Motor Trucks 
and National Defense,” points out 
that U. S. truck registrations have 
risen 70 per cent in the last de- 
cade—from 5.1 million to 8.6 mil- 
lion. An AMA study of govern- 
ment transportation statistics re- 
veals that trucks now carry 8.3 
billion tons of freight yearly, or 
75 per cent of the nation’s total 
freight tonnage. The total in- 
cludes 3 billion tons hauled en- 
tirely within city areas. 











FOR SALE 


A twenty-seven year established 
wholesale auto parts and equipment 
business in one of the Souths largest 
industrial cities. Yearly volume 
$360,000.00, stock $75,000.00, of- 
fice and shop equipment $6,500.00. 
Buyer may purchase any part or all 
of stock at market value. Owner 
wishes to retire. All major lines car- 
ried. Write Box Number 147, South- 
ern Automotive Journal, 806 Peach- 
tree Street, N.E., Atlanta 5, Ga. 
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Oldsmobile dealers from the South- 
west conferred last month with 
Oldsmobile officials at a sales con- 
ference at Oklahoma City. In the 
photograph are John W. Porter 
(left), Oidsmobile zone manager in 
Oklahoma City, Roy Williams, Wil- 
liams & Son Oldsmobile Co., Clovis, 
N. M., Otto Jones, Jones Motor & 
Tractor Co., Littlefield, Tex., W. T. 
Cain, W. T. Cain Motor Co., Plain- 
view, Tex., O. C. Farnsworth, Olds- 
mobile regional zone manager for 
the Southwest, and J. C. Christo- 
pher, Amarillo Motor Co., Ine., 
Amarillo, Texas 


25,000th V-8 Engine 
Made by Chrysler 


HRYSLER has produced the 25,- 

000th V-8 FirePower engine 
and production last month had 
reached approximately 400 a day, 
General Sales Manager J. A. 
O’Malley reported. 

“We hope to have production 
of FirePower engines up to 450 
a day in July and hold that rate 
for the remainder of the year 
unless unforeseen curtailments 
should result from national de- 
fense requirements,” he said. 


Andy Williams Heads 
Bluefield Dealers 


nby Williams of Andy Wil- 
liams, Inc., was renamed 
president of the Bluefield, W. Va., 
Automobile Dealers’ Association. 
Conrad Brevick was elected 
vice-president and Glen Linkous 
was named _ secretary-treasurer. 
Directors include Harry L. Gris- 
som and Bud Stowers. 


GM Buys Proving Ground 


General Motors has _ bought 
2,280 acres of desert land near 
Phoenix, Ariz., for hot-weather 
testing of cars, trucks, buses and 
military vehicles. First road con- 
struction on the proving ground 
will include a five-mile circular 
banked track and a level straight- 
away. 


Gillespie Heads Texas Group 


Henry Gillespie, Buick dealer, 
was elected president of the Cor- 
pus Christi, Texas, Automobile 
Dealers Association at a recent 
meeting. Frank Hayden is vice- 
president, Tom L. Goad is secre- 
tary-treasurer and Charles Or- 
singer is a director of the group. 
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A, TA REID PRY EE mk 


Wins you friends. 


Protects 


Your Profits. 


MANLEY 


Ke 7 
VALVES 


These extruded, one-piece 
Manley Airchrome Valves 
are machined and ground 
so nearly accurate that 
there is not more than 
-001 of an inch variation 

from absolute accuracy ' 
in concentricity. Such ac- 
curacy paves the way for 
better installations and 
better performance. Such 
quality protects your pro- 
fits. Manley Valve Corp- 
oration, Philadelphia, 30, 
Pa., District Sales Repre- 
sentatives: Lawrence M. 
Hirsig & Co., Jacksonville, 
Fla.; J. S. Connell Co., 


Dallas, Texas. 





T’S JUST as important to use a 
packing for an intake valve as it 
is to use steel type expander rings 
on a piston. Although neither is 
@ part of original equipment they 
both play a vital part in prevent- 
ing excessive oil consumption. 
Save oil for your customers— 
and at the same time make a neat 
extra profit—by installing Perfect Valve Packings on every valve 
and ring job. The graphite seal that is built into these packings 
— it impossible for oil to pass through a worn intake valve 
guide. 


No Tools 
Necessary E PACKING 


Perfect Valve Packings were developed 
through years of laboratory and road 


ee o 7 7 ° 
Steam-clean transmissions a 2 os a ee 


thousands of enthusiastic users 


* a ‘= 
in less than 5 minutes oe Souter Rep: ox Yro 


Tampa, Fia 


Ask your jobber or write us 
HESE “before” and “after” 


pictures speak for themselves! ; DO NOT ACCEPT A SUBSTITUTE 
Before, note the heavy deposits There is @ “Pertect” PERFECT PARTS, INC. 


coe desea a trom fn fustin 55 Amsterdam Avenue, New York 23, N. Y 
oil and grease has been removed. 
These unretouched photographs 
of Oakite cleaning-in-action show 
how effective Oakite Steam-Deter- 
gent Cleaning is. And how fast! 


This transmission was cleaned and 
rinsed in less than 5 minutes. 
The Oakite Solution-Lifting Steam Es 
Gun, shown above, fuses heat, 
pressure, powerful detergent ac- BR 
e 


tion—hits dirt three ways at once. 
Use it to clean motors, chassis, 
floors, grease pits; use it before 
undercoating, too It can’t be beat 
for cleaning large equipment, eee USE the very best 
hard-to-reach areas. Saves time, 
effort, money. 








FREE Booklet 4401 gives details of this and 
other time-and money-saving Oakite cleaning 
methods. Ask your nearby Oakite Technical Ser- 
vice Representative. Or write Oakite Products, 
Inc., 26D Thames St., New York 6, N. Y. No 
obligation either way. 


BEARINGS 





qauitto INoUSTRIALg Ctay, 
IN 


OAKITE 


ra 12004 wae 1G, wh. tat Ore + 


in the blue box » 


AMERICAN BALL BEARING COMPANY 
SOUTHERN BRANCHES: 3015 Main Street, Dalles, Texas 
843 Memorial Drive S. E., Atlanta 3, Georgia 
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Sam E. Patterson, for many years a Chevrolet district manager work- 
ing out of Baltimore and Richmond and more recently the managing 
director of the Leigh Memorial Hospital at Norfolk, Va., has had a 
slow recovery from a fall that necessitated amputation of his right 
leg. His Chevrolet dealer friends got together and presented him 


with a 1951 Chevrolet Powerglide with a 


left-foot accelerator as 


special equipment for an amputee. Here he receives the key from 
Irving Kline of Norfolk, while other Maryland, Delaware and Virginia 
dealers look on. 


G. O. Cote of Bowes 
Recalled to Duty 


Gu O. Cote, general sales 
manager of the Bowes “Seal 
Fast” Corp., Indianapolis, Ind., 
has been ordered to report for 
active duty at Wright-Patterson 
Air Base in Dayton, Ohio. He 
holds the rank of lieutenant colo- 
nel in the Air Force Reserve. 
Cote joined Bowes in 1949, hav- 
ing formerly been a division sales 
manager for the Anderson Co. 
During his absence, the sales or- 
ganization will be directed by 
George Talmage, assistant sales 
manager. 
Three Southern Dealers 
Join Packard Council 


oye Southerners have been 
elected to a year’s member- 
ship in the 19-member dealer ad- 
visory council of Packard Motor 
Car Co. 

They are: Henry Holmes, Pack- 
ard Tampa Motor Co., Tampa, 
Fla.; R. L. Giles, Southern Motor 
Co., Inc., Houston, Texas, and W. 
A. Mooers, Mooers Motor Car Co., 
Richmond, Va. 


State Highway-Use Taxes 
Reach $3,000,000,000 


MERICAN motorists will pay to 
state governments a record 
$3,000,000,000 in highway-use tax- 
es during 1951, the Tax Economics 
Bulletin of the American Petro- 
leum Industries Committee pre- 


total in 1945. 

A major share of the tax in- 
crease has come from greater use 
of motor vehicles and higher 
automotive tax levies, the report 
said, stating that tax receipts, bas- 
ed on 1950 figures, are 117 per 
cent higher than in 1945, com- 
pared with a 58 per cent rise in 
vehicle registrations. 

Since the end of World War II, 
motor-vehicle mileage has almost 
doubled, the report stated, and 
about half the states have raised 
gasoline levies, in addition to a 
number upping registration fees. 


Pontiac Mechanics Start 
Lubrication Training 


PPROXIMATELY 13,000 Pontiac 

dealers’ mechanics have be- 
gun the most extensive lubrica- 
tion training ever conducted by 
the division, General Sales Man- 
ager L. W. Ward announced last 
month. 

A total of 32 factory-service in- 
structors are giving the course in 
600 locations throughout the 
country. Preventive maintenance 
is stressed, as well as inspections 
to find needed service. 


Ad Men Elect Apsey 


John F. Apsey, Jr., advertising 
manager of The Black & Decker 
Manufacturing Co., has been 
elected president of the National 
Industrial Advertisers Associa- 
tion. He has been advertising 
manager of Black & Decker since 


Chattanooga Association 
Elects F. E. Fassnacht 


RED E. Fassnacht of Fassnacht 

& Sons was elected president 
of the Chattanooga, Tenn., Auto- 
motive Trades Association at its 
38th annual meeting recently at 
the Chattanooga Golf and Coun- 
try Club. 

J. E. Lawrence, Dodge-Ply- 
mouth dealer, was elected vice- 
president and J. R. Scott was re- 
elected secretary-treasurer for 
the 30th consecutive year. Direc- 
tors include: V. W. McKinney, 
Dick Jones, Milton Rice, John 
Austin, Charles Freeman, Jr., 


Pem Cooley and G. M. Barker. 


White Sends Tobin 
To Washington 


wuss M. Tobin has been 
named manager of the 
Washington, D. C., branch of The 
White Motor Co., it has been an- 
nounced by E. F. Hobbins, vice- 
president. 

He succeeds C. I. Fraley, who 
has been made wholesale man- 
ager in charge of the Virginia and 
Maryland territory. 











BLASTS DIRT 


HYDRO-AIR 
PRESSURE WASHER 


MB! 


Connects to your air 


A 15.MINUTE CAR WASH 
CLEANS MOTORS AND PARTS 


if your jobber cannot supply you, we 
will send you one direct, postpaid. 


and water supply 


WASH - MIT - RINSE - LET DRY 


D &-M PRODUCTS, INC. 


in NIAA for 


dicted last month. This will near- 
ly triple the motor-vehicle tax 


1935 and active 
nearly 20 years. 
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= 1 Local Jobber 


Ken-Tools are © 

hand forged from rt “ 

aggre or ee 

alloy stee!...heat 

rected for extra KEN-TOOL 
long life.. LAaCEST 

Best By year Test! MAKERS OF 

TIRE AND WHEEL 


CHANGING TOOLS 
Te) 


EXCLUSIVE 


for Our Complete -_ 


The KEN-TOOL Mts. ro 


mOPSY 


HE SAYS THERE'S A LEAK IN THE WIRE, ) 
WHERE SHALL I PUT THE BUCKET? , 
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Holds 
Tight 


in any position 


Avoid leaky joints — an “Aero- 
Seal” Hose Clamp holds tight 
in any position, Vibration proof. 
Curved saddle prevents distor- 
tion of hose, assures uniform 
sealing pressure around com- 
plete circumference. Stainless 
steel—corrosion resistant. Hard- 
ened steel worm drive unscrews 
easily but will never shake loose. 
Send for FREE SAMPLE. 


oF ww 
fhew-Seal® 
HOSE CLAMPS 
Worm Drive 


Never Works Loose 


BREEZE CORPORATIONS, INC. 
5 South Sixth St., Newark 7, N.J. 


AUTOMOTIVE 
PRODUCTS 


BURD PISTON RING CO, + ROCKFORD, ILL., U.S. A. 











FOR BETTER SAFETY LIGHTING 
AND REFLECTING EQUIPMENT 


F CARS @ TRUCKS @ TRAILERS 
OFM. Tractors AND EMERGENCY 


No. 1292 
CATAPHOTE 
“= Reflex 

nal 


No. 70 
GIANT-LITE 
Adjustable Angle 
Brocket 


WRITE FOR NEW DO-RAY CATALOG 


DO-RAY LAMP CO. ese. net nes 
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Holders of GM Stock 
Total 465,025 


WNERSHIP of General Motors 

common and preferred stock 
reached a record of 465,025 dur- 
ing the second quarter of 1951. 
This compared with 456,993 in 
the first quarter of this year and 
with 430,789 during the second 
quarter of 1950, GM officials 
said. 

There were 435,061 holders of 
common stock, compared with 
the previous record of 426,872 in 
the first quarter of 1951. 

Holders of preferred stock 
totaled 29,964 in the second 
quarter of 1951, with 20,517 own- 
ing the $5 Series preferred and 
9,447 owning the $3.75 Series 
preferred. 


Nash Opens Zone 
At Charlotte 


N‘“ Motors opened a zone 
office with headquarters at 
Charlotte, N. C., July 1. 

J. A. “Joe” Huff has been ap- 
pointed zone manager. The zone 
will cover South Carolina, most 
of North Carolina and sections of 
eastern Tennessee, Virginia and 
Kentucky. 

“This expansion is an expres- 
sion of our confidence in present 
and future possibilities of the 
Southeast,” said H. C. Doss, vice- 
president in charge of sales. 

Huff formerly was _ assistant 
zone manager for Nash at Atlanta, 
where he joined the division in 





110 Pear Street, S.—. @ 


ALL SPONTANE 
STEAM CLEANERS 
ARE NOW EQUIPPED 

WITH 
HYDRO-THERM FLOW 


Your jobber will be glad to 
supply additional information. 


HALLS, INCORPORATED 





Atlanta, Georgia 





Mr. Huff 


1946 as district manager. He has 
been in the automobile business 
since 1932, it was stated. 


Ford of France Builds 
Heavy-Duty Diesel 


_ built by Ford of France 
are now available with a 
Ford-Hercules diesel engine, it 
has been announced by Hercules 
Motors Corp., Canton, Ohio. 

The engine is, a six-cylinder, 
high-speed, heavy-duty model 
with a piston displacement of 
248 cubic inches. It is an optional 
powerplant for six- and eight- 
cylinder gasoline engines. 

The engine has a 35” bore and 
4” stroke and develops 93 horse- 
power at 3,000 r.p.m. 

It incorporates the Hercules 
combustion chamber. A spherical 
chamber is located on the side 
of the cylinder bore and the pas- 
sage between auxiliary chamber 
and cylinder bore is overrun by 
the piston during the latter part 
of the compression stroke, there- 
by accelerating the velocity with 
which the air from the cylinder 
enters the spherical chamber. 

A swirling motion is created 
and the air revolves at a rate of 
approximately 5( times crank- 
shaft speed just before the end 
of the compression stroke, when 
fuel is injected, company engi- 
neers said. The high turbulence 
not only helps to mix. fuel and 
air, but also helps to break up 
the fuel droplets. The fuel-in- 
jection equipment operates with 
relative low injection pressures. 
Six-Month Registrations 
May Hit 2,790,000 


case June totals show ap- 
proximately 450,000, it is ex- 
pected that car registrations for 
the first six months of the year 
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sales, as 


will approximate 2,790,000 units, 
R. L. Polk & Co., Detroit statisti- 
cians, reported June 28. 

This would compare with 2,- 
829,937 units registered in the 
record-breaking first half of the 
year 1950. 

New - passenger -car sales for 
May will remain at the same level 
as for April, Polk indicated in the 
first report for the month. 

On the basis of registrations 
tabulated in 27 states, which 
normally comprise 48 per cent of 
the U. S. total, Polk officials 
estimated that approximately 
467,000 new cars were registered 
in May. 

This compares with 467,313 
new cars registered in April. It 
had been expected that April car 
reflected by registra- 
tions, would show a slump. 
Oldsmobile Production 
Reaches 3,500,000 


LDSMOBILE produced its 3,- 

500,000th car only 16 months 
after the 3,000,000th unit wag 
assembled in February, 1950, J 
F. Wolfram, Oldsmobile general 
manager and vice-president 
General Motors, announced laté 
last month. 

“Our ‘combined  operationg 
program and the demand of na 
tional defense upon critical 
metals have compelled Oldsme@ 
bile to curtail its production be 
low the plant capacity that was 
provided with postwar expan 
sion,” he said. 








WHEN “STORKY™ LANDS 

SOUTHERN MOLDED LININGS 

WILL COVER ALL DEMANDS 
NG. 





FRICTION MATERIALS CO. CHARLOTTE 1, N.C 











You 
can 


Always 
depend on 


‘ND 
Sgucpment 


femen 
QUALITY 


Our 25 years of manufac- 
turing experience is your 
assurance of Top Quality 
products. Every AMKO 
PRODUCT is carefully en- 
gimeered and accurately 
machined to original equip- 
nent specifications 


Write for Catalog 


waaa 
é y°*) aa 


The Pleat Behind AMKO Products! 


AuTOMoTive Man’r’ 


556-570 W. FULTON STREET ILLINOIS 





THE NEW FAST WAY 


To Clean and Renew Used Car Interiors 
With 
TIPTON’S MIRACLE WASH 


JUST SPRAY ON — 
SPONGE OFF 


Clean, INVITING INTERIORS BOOST USED CAR SALES and 
command higher resale prices. 

TIPTON’S miracle WASH will cut your USED CAR Reconditioning 
costs. FAST, SIMPLE, EFFECTIVE FOR ALL TYPES UPHOLSTERY 
and HEADLINERS. 


FORMULA “A” 

POWDER CONCENTRATE 
THAT mixes with water and 
makes a SUDS. FOR SOFT 
FINISH CLOTH, CANDA 
CLOTH, MOHAIR, ETC. 


FORMULA “B” 

POWDER CONCENTRATE 
THAT mixes with water and 
makes NO SUDS. FOR HARD 
FINISH UPHOLSTERY, LEATH- 
ERETTE, and HEADLINERS 





NO SUDS TO STREAK THE 
INER 


COMPLETE $25.00 KIT 


INCLUDES 2 CANS FORMULA “A” CONCENTRATE, 2 CANS 
FORMULA “BY” CONCENTRATE, BRUSH, SPONGE, AND MEA- 
SURE. MAKES 168 OR MORE GALLONS OF SOLUTION WHICH 
WILL CLEAN THE COMPLETE INTERIOR ON 50 OR MORE 


_R.M. TIPTON & CO. 


4125 JOLIET AVE. LYONS, ILL 
Represented in Southeastern 9 States by 
Kitchens Co., 788 Spring, Atlenta, Gar 








Custom Built 
Model to fit 
all Popular 


No. 800 Oldsmobile 1941-1948 
Buick 1941-1950 
Kaiser-Frater 1946-195 


DISPLAY 
BOARD 


Rig 


Kichlite 


MANUFACTURING COMPANY 
2326 INDIANA AVE *® CHICAGO 16 11h 








PERFECTION 
PARTS 


are 
Certified to excel 


PERFECTION GEAR CO. 


HARVEY, ILLINOIS 














ee 
Universal 


Hood 
Controls 


for practically all makes ot cars. \uatty products with 
exclusive engineering features and trouble-free service. 
Easy to install. Easy to sell. Contact your local jobber or 
write for full information. 

Also Mfgrs. of Revolutionary Aldo Conversion Kits 


Superior Screw & Mfg. Co., Inc. 


1922 N. Leemington Chicago 39 
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Driving this special British MG, Lt. Col. A. T. “Goldie” 
Gardner will try for speeds of more than 200 miles 
an hour on the Bonneville Salt Flats in Utah on 
August 20. He will attempt to set 12 international 
land-speed records, with the chief aim a one-hour 
record from a standing start. The present one-hour 


record is 119.01 miles an hour. On a ten mile 
straight stretch, he will attempt to achieve flying- 
start records for five miles, ten kilometers (six miles) 
and ten miles. He will use a supercharged standard 
production MG engine, T. D. model, in his stream- 
lined car when he tries for the records. 


Texas Car Sales Reach 
Billion-Dollar Mark 


oRE than _ $1,000,000,000 

worth of automobiles have 
been sold in Texas since the start 
of the current fiscal year on Sept. 
1, 1950, according to Robert S. 
Calvert, state comptroller of 
public accounts. 

The figure at the end of May 
was $1,124,940,668, an increase of 
$107,069,560 over the sales at the 
same time in the previous fiscal 
year, according to a bulletin of the 
Texas Automotive Dealers Asso- 
ciation. 

Motor-vehicle licenses, permits 
and miscellaneous fees collected 
by the state amounted at the end 
of May to $28,193,193, an increase 
of $6,188,562 over last year. 

Expanding use of the motor ve- 
hicle reflected itself in net gaso- 
line-tax collections, which after 
refunds amounted to $70,600,010. 


Gasoline tax for the month of 
May was said to be $8,547,273. 





E. P. Atwood is now president of 

The Durkee-Atwood Co. He sue- 

ceeds H. C. Atwood, who remains as 

board chairman.; E. P. Atwood 

joined the firm in 1919 and most 

recently had been executive vice- 
president. 


Cut in Rubber Price 
Cancels Tire Boost 


4 &- crude-rubber price reduce 
tion from 66 cents a pound té 
52 cents a pound, effective July 
will not result in lower tire prices 
in the near future because it 
merely cancels a recent five peF 
cent tire-price increase authorize 
ed by the OPS and passed up by 
manufacturers, B. F. Goodrich 
Co. said late last month. 

The reduction in the price of 
crude rubber brings it down té 
practically the same level as when 
present tire prices were set 


Holmen of Dayton Dies 


Edward H. Holmen, 43, mans 
ager of sales and merchandising 
for the Tire Division, The Dayton 
Rubber Co., died late last month 
of Hodgkins disease. He joined 
Dayton in 1947 











Tie-in with POST Advertising 


get up your 


Golden 
“BEAR” 
SIGN 














Conserve Virac Mareriats 
RE-USE Original Automotive Assemblies 


R . 





Identify your shop with the Tire- 
Saving Golden ‘“‘Bear’’ Service 
millions of car owners are reading 
about in the SATURDAY EVENING 
POST! Write for details on the 
New “Bear” Program; BEAR MFG. 
co., Dept. 8-1. Rock Island, Ill. 


For Chev. Cars & Pickups, Most GMC Pickups 
As Advertised in the Saturday Evenine Post 
Sold Nationally By Leading Automotive Wholesalers 


NATIONAL MACHINE WORKS, 


P.O BOX 4305) aur TIVE PARTS MANUFACT OKLAHOMA CITY 9 


STEERING 
FRAME & AXLE 
STRAIGHTENING 
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Write or wire for full information. Dept S 
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Now get it straight... 
NOT replacement pilots, 

but PILOT 
REPLACEMENT PARTS” 


Pilot offers you a 
quality line of hydraulic 
brake cylinders, parts, 
repair kits and 
universal joints. Write 


for complete catalog. 


MANUFACTURERS, INC., 





5253 W. Roosevelt, Chicogo, Mi. 


A Halperin industry 
~ 

















*DUNK 
AND 
DRIER 
BASKET 
INCLUDED 


S. PAT. #2318842* 
GUNK DUNK BENCH Corburetor ond 
Parts Cleaning Kit New 6'4 gal. size 
deep “Vapor-catcher” design pail 





A _ WORD OF 
CAUTION 


If it doesn’t bear 
the Genuine GUNK 
trademark, it may 
be ao partly diluted 
imitation — ond 
will not give you the 
Safety and Advan- 
tages of 
GUNK and should 
be flatly refused 


*1. Faster 


nozzles 








Lasts more 
Genuine water bionket 
Works hot or cold 
Patented 
Guaranteed 


New — Improved — 
More Potent* 


GUNK HYDRO-SEAL 


Terrific penetration new 


improved odor 

Quickly digests and removes carbon gum, 
paint, lead, makes possible occurate visual 
inspection ond fitting of delicate meter- 
ing mechanisms, jets orifices, and diesel 


without etching 
than one yeor due to 
Rinses wet or dry 


Double Barrel Performance 


SOLD BY BETTER JOBBERS EVERYWHERE 


Write for Name 


of Nearest Stocking Jobber 


— Filatly Refuse Substitute imitations — 
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Delco Heavy-Duty Shock Absorbers 
are packaged in pairs, for better 
merchandising. Car application 
data on the label.) 


156 


RIGHT... 


when you need ‘em * 





Taxicabs and salesmen’s cars—and all passenger cars that must 
withstand rough going—need Delco heavy-duty shock absorbers. 
These rugged Delco shocks are specially designed and built to 
absorb punishment far longer . . . built to reduce wear and tear on 
every part of the car. 

Delco shocks are precision-made . . . they smooth the ride even under 
severe operating conditions. 


Recommend Delco heavy-duty shock absorbers for all cars used in 
heavy-duty service. You can replace the shock absorbers for most 
late-model cars—and many older models—with these new Delcos 
quickly, easily. No drilling or special brackets are required. Available 
now for 14 passenger car makes. 


Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


(SeiTED DELCO SHOCK ABSORBERS— 
ic peRvICE A UNITED MOTORS LINE 
OTORS 


DELCO 


HYDRAULIC SHOCK ABSORBERS 
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MR. W. D. VOID, an average car owner who needs 
engine repairs. His unpractical mind, however, 

is never on such things — only on pleasant 
dreams. The house would have to fall on him 

to get a practical point across. But you can... 


Sell him. 


WITH THE HASTINGS “CONVINCER” 


This powerful customer-convincing book will 
jolt Mr. Void—and all car owners like him—right 
out of their daydreams. 

In simple, dramatic fashion it calls for action 
now ... for necessary repairs before destructive 
engine wear sets in, before his wallet has to take a 
tremendous blow. It forcefully points out, with pic- 
tures: ‘“The more you delay, the more you pay.” 

Show the big “Convincer”’ to customers in your 
shop. Mail the small ‘‘Convincer”’ booklets to your 
list of prospects. They will sell tune-ups, repair jobs 
and major overhauls for you. They’re an important 
part of Hastings nationally successful ‘Danger 
Zone” program. 


HASTINGS MANUFACTURING CO. + HASTINGS, MICH. + HASTINGS LTD., TORONTO 
PISTON RINGS ¢ SPARK PLUGS « OIL FILTERS « CASITE « drout 


0088 OW 80 Gry, i AS lI N f , 
5 Here’s Your Direct Mail Program 
* 7 Get these Danger Zone Booklets into the homes of 
oo your prospects. These colorful 6” by 9” versions of the 


f > # big '‘Convincer” Book are a powerful sales tool. Enve- 
STEE L-VENT PISTON RINGS lopes are furnished ... postage is inexpensive. Put the 


16-page booklets to work —they’ll ff f ! 
TOUGH on Oil-Pumping aitth sentra hoo 


GENTLE on Cylinder Walls 














Correct Piston Rock 


THE RAMCO 
MULTIPLE 

CONTACT METHOD 
PUTS 7 

BEARING CONTACTS 
ON CYLINDER WALL 
TO STABILIZE 


PISTON 





RAMCO RE-FOWERING* 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 
this nationally advertised 





and stop premature engime 


When skirts are collapsed 
the Ramco Method employs 


that permanently correct for 





RAMCO PISTON SKIRT STABILIZERS 


at right angle from the wrist pin 


/ 


wedr, loo. 






















collapsed skirts by placing pressure 





by correcting “Rocking Chair Action” 


with multiple contacts instead of pressure... 


RAMCO ACTUALLY CURBS WEAR 


MULTIPLE contacts make possible 
control of piston rock, ring barrel- 
ling and all other ring conditions 
due to rocking chair action! They 
make possible the use of stabilization 
rather than pressure to control oil 
and blow-by. 

That is why Ramco 10-Up Ring 
combinations are-kind to cylinder 


walls... why they actually work to 
curb further wear when installed in 
tapered or out-of-round cylinders. 


Ask your Ramco Jobber about full 
details on the Ramco Method of RE- 
POWERING which includes Ramco 
Piston Skirt Stabilizers to conserve 
pistons. See him today or write 
Ramsey Corporation, St. Louis, Mo. 








progrom to sell more piston rings, : 
Carburetion, ignition, and Cooling services. 
See your Ramco Jobber Today. 


“Nationally Advertised in 


RAMCO L/*4n0-* 


Right for ANY Jot 


[-ttiers) Re-Bore or Re-Ring « Car » Truck - Bus » Tracto. 


Bsous 





